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justifies its name with 
its effect of restrained 
simplicity, and this 
character has won for 
it a continually in- 
creasing esteem among 
leading jewelers and 
their most reliable cus- 
tomers. 
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A Word About Ancient Egyptian Paste 

















667 T is almost a platitude to say that, apart 
from being emblematic of a primitive 
religion, jewelry is an important factor in 
the process of civilization. In the early 
days of Egyptian civilization the craving 
for personal ornament appears to have been 
satisfied by necklaces and bracelets of 
pierced cowry-shells, interspersed some- 
times with seeds and sparkling pebbles. 
For from the predynastic tombs of Abydos, 
Thebes, Gebelen, dating from a period of 
at least 5,000 years B. C., thousands of 
shells and seeds pierced and threaded as 
necklaces have been recovered. The stones 
selected were of unusual shape or of a 
sparkling color. Maspero thinks they must 
have been regarded as amulets or fetiches 
by their Egyptian owners. Shells and 
beads were subsequently replaced by rep- 
lias in terra-cotta, which later on de- 
veloped into rounded pear-shaped or cylin- 
drical beads covered with a layer of 
vitreous paste, Ultimately many of the 
beads were composed entirely of paste, 
which henceforward played a conspicuous 
part in the evolution of Egyptian jewelry. 
“The predynastic beads such as_ those 
preserved in the Ashmolean Museum at 
Oxford, are light blue and opaque, evi- 
dently reproducing turquoise, but those ob- 
tained from the tombs of the first to the 
IV. dynasties are darker in color and slight- 
ly translucent, showing a progress made in 
the actual manufacture. Even in those re- 
mote times the arrangement of the beads 
was by no means fortuitous. A definite 
scheme was obviously followed; slips of 
wood, bones and ivory, &c., maintained a 
uniform distance between the individual 
rows. This suggests an initial attempt to 
produce the impressive ‘repetition’ effect, 
afterwards so closely identified with the 
finest specimens of Greek and Etruscan 
jewelry. 

The treasure of Dahshur reveals the fact 
that the Princess Hathor Sat of the XII. 
dynasty [3400-3200] by no means disdained 
the use of paste, for beads of that material, 
as well as a scarab bearing her own name, 
were brought to light by M. de Morgan. 
This treasure has a peculiar interest, as one 
of the necklaces is formed by a row of 
lotus flowers, and some of the beads colored 
like malachite are gilded. * * * She had 
also a gold bracelet as wonderfully dec- 
orated in the granular style, only with 
minute stones instead of gold globules, that 
it might have served as a model for an 
Etruscan goldsmith, In a large number of 
necklaces referred to this same dynasty, 
light blue paste pendants, usually represent- 
ing deities, were associated with carnelian 


beads, possibly to add a note of gaiety to 
the more sombre stone. * * * 

“A very handsome pair of gold brace- 
lets inlaid with lapis lazuli and blue paste, 
representing Harpocrates sitting on a lotus 
flower (see cut) between two uraei wear- 
ing disks (in the British Museum) fur- 
ther illustrates the vogue that paste en- 
joyed among royalty. A _ hieroglyphic in- 
scription inside the bracelet states that they 
were made for ‘the princess, the daughter 
of the chief of all the bowmen, Nemeroth, 
whose mother was a daughter of the prince 





ANCIENT GOLD BRACELET MADE FOR EGYPTIAN 
PRINCESS 


of the land of Reshnes.’ * * * Diodorus 
tells us that the Egyptians alluded to the 
houses of the living as ‘hostelries,’ seeing 
that they lived in them for comparatively 
so short a time, but they spoke of the tombs 
as the ‘eternal dwellings. The dead were 
not only provided by the descendants with 
suitable food, but were surrounded with 
objects intimately connected with their 
daily life. A son failing in such piety 
dreaded the vengeance of his father’s Ka. 
Many of the souls in Amentel—the region 
of darkness—were destined to remain there 
because their relatives had neglected to 
provide them with the necessary amulets. 
Under these circumstances then, the jewel- 
ry and other personal objects recovered 
from the sarcophagi were the actual ones 
worn by the dead person, and not flimsy 
replicas, * * * 

“The images of gods were often pro- 
duced in paste, The blue composite figure 
of Ptah Seker Asar, the god of night, pre- 
served in the Third Egyptian Room 
(British Museum), is an excellent example 
of this. Amulets, though worn by the liv- 


ing to protect them from the pernicious in- 
fluences and from earthly and supernatural 
enemies, necessarily played an important 
part in the burial of the dead. * * * In the 
Sritish Museum, as in the Ashmoleon, there 
is a great variety of necklaces partly made 
of paste, as well as others entirely com- 
posed of that material. They belong to 
almost every period, from dynastic times 
down to 100 A. D. The majority of the 
beads are blue, varying from a light to 
quite a dark shade, though one comes 
across quite a large number of lightish 
green. The individual ones are _ very 
varied in form—circular, disk-like, taper- 
ing cylinders, and even rectangular. * * * 
The most beautiful paste beads belong to 
the XVIII. dynasty [1587-1344 B. C.} 
Apart from superior workmanship and 
color, they emit a subtle individuality not 
usually associated with such elementary 
forms of ornament. * * * 

“The numerous necklaces of later Ptole- 
maic and Roman periods show that paste, 
which had become much more fashionable 
than in dynastic times, had maintained the 
same high standard it had reached in the 
XVIII. dynasty. There was a great trade 
in paste between Alexandria and Rome. 
* * * Rings, which appear to be a symbol 
of a more or less advanced civilization, 
date from the middle of the XII, dynasty 
some 3,000 years before the Christian era. 
* * * The scarabs are usually made of 
carnelian, jasper, onyx, or paste. * * * On 
account of its decorative value the species 
of paste mosaic work of the Egyptians, 
called in later times millefiori glass, must 
not be omitted. * * * One remarkable 
point about Egyptian pastes is the pres- 
ervation of its color.’—A. B. Ry.ey in “Old 
Paste.” 








The Craftsman as Designer 





66™E.HE two are one, and should be in- 

divisible, for no craftsman can be full 
statured who is not an artist, and no de- 
signer can succeed in applied art who is 
not something of a craftsman, and for this 
reason, you must know what are the par- 
ticular qualities to be brought out in each 
craft before you can design it. We wil¥ 
assume that you are going to use the Ori- 
ental poppy as the motif, and it has to be 
adapted to three different purposes—a re- 
poussé cup, a painted tile, and a piece of 
embroidery. Now, it might be imagined 
that to make one design would be sufficient,. 
and that it could be used with slight modi- 
fications for the three crafts. As a matter 
of fact, that is what would have been done 
in my apprenticeship days, for anything was 
good enough then for decorative art; but 
now that the art crafts have been recognized 
as taking quite as high a place in man’s 
handiwork as any other art (so-called fine), 
a more reasonable practice is followed, and 
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From A to Z 


While we have for years 




















been one of the leading manu- 
facturers of 14K Gold Link 


Buttons, never before have we 














had so complete and varied a 
line of Gold Link Buttons as 
our six traveling representa- 











tives are now showing. 





They have complete lines of 
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the student beating a cup would seize upon 


certain characteristics of the poppy because 
the beaten metal will render some feature 
of the poppy better than could be obtained 
by a painted tile, while the embroiderer, 
again, would develop some other character- 
istic of the plant to suit the requirements 
of the work. The first thing, therefore, is 
to study the requirements of your craft, so 
that you may develop them to the utmost, 
and your design is therefore conditioned by 
the necessity of bringing out the qualities 
of the material you work in. 

“Tet us look at the matter a little closer. 
In repoussé work your effect is produced 
by beating some parts of the metal in high 
relief, and throwing others back, and this 
breaking up of the surface to produce light 
and shade is the first and chief point to be 
aimed at. Now, an Oriental poppy has a 
hairy surface, but this is peculiarity which 
the metal-worker can hardly, if at all, take 
into account, because beaten metal would 
not be helped by having the surface broken 
up minutely to give the effect of hair; it is 
a feature of the plant you can. afford to 
ignore. But the tile painter might easily 
hint at the hairy surface if he chose... . 

“It will be noticed that I have been as- 
suming that one man is called upon to make 
designs for three different crafts, not nec- 
essarily for himself to carry out; on the 
contrary, the work is split up between two 
classes of workers, the design being the 
work of one and the execution of another. 
This is making the worker a mere finger 
machine, and this is just what we want to 
avoid. The craftsman should be his own 
designer ; in fact design should be developed 
out of finger dexterity. To show his skill 
as a metal-worker, and his appreciation of 
the quality of the material he works in, 
should suggest the design. The relation- 
ship is so intimate between the material and 
the design wrought upon it that the two 
are one, and should be indissoluble. It is 
practically impossible to make a design on 
paper, say, for a repoussé cup, which shall 
bear any close relationship to the cup when 
beaten. ; and unless this is borne 
in mind, the apparent poverty of a working 
design induces the designer to endeavor to 
obtain richness by elaborating the design 
on paper, with the result that, when carried 
out, the work is wanting in simplicity, 
doesn’t seem to fit the material or the ma- 
terial fit the design, and this because the 
design is made independent of the method 
of reproduction, instead of being developed 
out of it..—Fred Miller in “The Training 
of a Craftsman.” 








Greek Ornament—A Synopsis 





THE gold and silver smithing trade, from 

the salesman behind the counter to the 
bench worker and the designer, cannot be 
too well instructed (“posted” the sales clerk 
would term it) in the elements of design, 
above all in the fundamentals of Greek art. 
One of the latest exponents of the subject 
is Prof. A. D. F. Hamlin with his “History 
of Ornament.” Hence the following ex- 
cerpt : 

“Whereas in Egyptian ornament color pre- 
dominates over form, it plays a subordinate 
Part in Greek ornament, in. which..plastic 
“form, as expressed and revealed by outline 
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and light and shade, is the controlling ele- 
ment. The Greeks seem to have been the 
first people to delight in pure beauty of 
form and of line-movement apart from sym- 
bolism and representation, and it was their 
constant reaching out after an ideal per- 
fection of form that gave to their works 
their immortal freshness of beauty and vital- 
ity of interest. 

“The Greeks cared little for mere pat- 
terning; there is no characteristic all-over 
ornament. But in every work of Greek 
decoration the idea of structure is present; 
not necessarily of the structural framework 
of the object decorated, though this is gener- 
ally recognized; but an organic and logical 
relation between the object and its decora- 
tion, and between the various parts of the 
decoration. This quality also appears in 
the way in which the ornament itself is 
designed and its elements put together ; they 
are never merely strung together; they are 
organically united into a coherent design. 
This structural quality is by no means con- 
fined to architectural ornament, though it 
is there most conspicuously in evidence; it 
appears in the painting of a vase or the 
composition of an anthemion band as truly 
as in the ornament of the Erechtheion. Com- 
pare, for example, the monotonous and in- 
organic stringing together of lotuses and 
buds in Egyptian bands, or even the stiff 
linking of Assyrian forms, with the organic 
structural combination of alternating mo- 
tives in the Greek anthemion bands. 

“Another unfailing quality of Greek orna- 
ment is its artistic restraint. The Greek 
artist knew when to hold his hand, when to 
leave a surface plain, when not to elaborate 
a motive or pattern. These qualities of 
plastic beauty, grace and vivacity of rhyth- 
mic movement, structural fitness and artistic 
reserve, impart to Greek ornament a dis- 
tinction which sets it apart from all other 
decorative styles, unless it be that of the 
early Gothic period in France. 

“The examples of Greek decorative art 
that have ccme down to us consist chiefly 
of two classes: architectural ornament, for 
the most part carved, though often enhanced 
by added color; and pottery, for the most 
part painted. But so marked is the archi- 
tectural feeling in the vase decoration, that 
many motives were carried from pottery into 
the architecture; while not a few of the 
architectural details were executed in terra- 
cotta and painted, much like the vases. 

“The Motives.—These constitute an alpha- 
bet of only moderate extent. The great- 
ness of Greek ornament lies in the variety 
and originality of the combinations of these 
few fundamental forms, and the elegance 
of the results, rather than in the number 
of the primary motives. So nearly endless 
are the variations of these, that instances of 
exact reduplication of any ornament on dif- 
ferent objects are almost unknown. Even 
such forms as the Doric capital, or the egg- 
and-dart molding, are never exactly alike on 
two different buildings. 

“In framing any list of motives, it is dif- 
ficult to draw the line between related forms 
and to determine when it is proper to dis- 
tinguish them as really separate motives, 
and when not. We group the motives 
into three groups—geometric, natural and 
structuraL-The geometric metives (omit- 
ting “simple dots, circles and parallel fines) 
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are six: the fret or meander; the weave or 
Vitruvian scroll; the spiral, both single and 
branched; the S-curve or ‘line of beauty’; 
the rosette and the guilloche. The principal 
natural forms are: the lotus and lotus-bud, 
the palmette or anthemion, the vine, and the 
acanthus leaf, from the vegetable world; 
and from the animal kingdom human heads 
or masks, heads of animals, paws, wings, 
griffins or chimeras and sphinxes. Festoons 
of flowers and fruit (called the ‘swag’ in 
English books), ox-skulls (bucrania) and 
fluttering ribbons also occur in late Greek 
art, usually on altars, with symbolic sig- 
nificance, The chief architectural 
motives not included above are seven: mold- 
ings; flutings or channelings; dentils; the 
egg-and-dart and its derivatives; the bead- 
and-reel; scales and imbrications, and the 
rinceau or branching scroll.” 








To Increase Profit-Earning Business 





By J. H. Trecog, 
Secretary-Treasurer, National Association of 
Credit Men 

Any concern having a selling problem 
may well reflect on the value of credit ex- 
perience interchange. Imagine what would 
happen if this service were completely cut 
off from credit departments. But one result 
would follow—a large decrease in long dis- 
tance credit granting, with a very substan- 
tial decrease in commerce. 

The extended growth of co-operation in 
credit work has indeed brought about a 
multiplicity of inquiries which tax the pa- 
tience of some credit departments; and as 
a direct assistance in this particular field, 
non-profit making Credit Interchange Bu- 
reaus have been organized by a number of 
local Associations of Credit Men and these 





Bureaus should embrace eventually all com- ‘ 


mercial centers of the country. 

The co-operative Credit Interchange Bu- 
reau, while filling a very important place, 
yet is not designed to supersede entirely the 
direct inquiry. There must be a great deal 
of direct inquiry all the time and anything 
done to affect its accuracy and value strikes 
at the very heart of safe credit principles. 
Too many credit departments leave to jun- 
iors or irresponsible clerks the making of 
inquiries or to supply the information asked. 
The reciprocal rule in credit inquiries should 
obtain the concern which asked the informa- 
tion should supply its own experiences or 
indicate faithfully when the inquiry is made 
on a first order with the amount of same. 
Some little trouble may accrue:to a busy 
credit department in complying with this 
principle, but in the long run it were better 
for all concerned to install the facilities nec- 
essary. The information when asked and 
when given should reflect a mutuality of in- 
terest and accord always with the real ex- 
periences of the one who asks and the one 
who gives. 

Nothing quite compares with a free in- 
terchange of credit experience in determin- 
ing the goodness of a risk, in separating the 
safe from the unsafe, and thus increasing 
the volume of clean-cut, profit-making busi- 
ness. 








J. N. Martinek & Son, pioneer jewelers 
of the Grand Traverse region, will erect a 
new jewelry~store-at-Traverse Gity, Mich., 
The old building will be wrecked. 


soon. 
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Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 





Cutters and Importers 


DIAMONDS 


DIAMOND CUTTING WORKS 


and 


REPAIR DEPARTMENT 
68 Hunters’ Point Ave., Long Island City 


We employ the highest skilled mechanics 
for the repair, recutting and matching of 
regular and fancy shapes—Emerald Cut, 
Marquise, Triangular, Navettes, etc. 


AMSTERDAM CHICAGO LONDON 


16 Sarphatistraat 31 No. State St. 29 Ely Place 
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The News from England 








Scientific Gem Thieves Loot London Jewelers’ Safes—Young Woman Jewelry 
Thief Sent to Prison—London Jeweler Uses Old Business Records in 
Window Display—Butterfly Wing Jewelry Popular—Jewel 
Smuggler Caught 

















Lonpon, July 5.—Sir Joseph Robinson, 
the South African magnate who has declined 
a peerage following some trouble in the 
House of Lords, is a pioneer in the develop- 
ment of the gold and diamond industry of 
South Africa. He is 82 and at present stay- 
ing here in one of the largest hotels with 
his four sons and five daughters and sur- 
rounded by a bodyguard of colored servants. 
Sir. Robinson says he has been known as 
“Old J. B.” among the South African 
miners for close on 50 years and that it is 
good enough for him now. He has informed 
Lloyd George that the discussion in the 
House of Lords on a proposed offer of a 
peerage to himself has surprised him but 
that he has never sought the honor and does 
not want it. The baronetcy conferred on 
Sir Joseph was bestowed on the recommen- 
dation of the late General Botha. 
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The bold coup of the jewel gang in clean- 
ing up on the premises of H. A. Byworth 
& Co. the Heddon St. diamond mounters 
and dealers in precious stones has caused no 
little consternation to the jewelry trade here. 
The very audacity of the theft has demon- 
strated to the jewelers and to Scotland Yard 
the sort of versatile organization this jewel 
gang really is. Messrs. Byworth estimate 
their loss at £100,000 and a reward of £10,000 
has been offered for information leading to 
the apprehension of the thieves. The plans 
for the robbery were well laid and the mem- 
bers of the gang who carried out the theft 
well versed in science. The basement of 
the jewelry premises was cleaned out over 
night previous to handing over to new 
tenants. Members of the gang, it is thought, 
secreted themselves. A powerful oxy- 
acetylene flame was used to eat a way 
through the great safes. Three heavy 
cylinders of oxy-acetylene wrapped in lino- 
leum were left on the premises by the gang. 
Rolls of linen and canvas had been used to 
erect a screen in order to shield the flame 
from the cylinders. A quantity of rubber 
piping also was discarded. Canvas water 
buckets were used and sand was scattered 
under the safes to prevent the molten metal 
setting fire to the floor. The work of burn- 
ing open the first safe occupied several 
hours, Inside two keys were found which 
opened a large Ratner safe in an adjoining 
workroom stored with gold, platinum and 
uncut diamonds. The safe containing the 
Precious stones was divided off into little 
drawers each of which contained stones 
Mounted in wax and upon which the jewelers 
were working. These included diamonds, 
emeralds, sapphires and pearls. The thieves 
took the immense trouble of extracting each 
stone from its wax setting. Scotland Yard 
has taken over the wax settings and hopes 
to get finger print clews from them. A 
third safe was untouched. Large quantities 
of platinum in sheet-plate form and un- 
finished gold were taken, In fact, so much 


ivory the nut seent bottle hollowed: out of 


raw material was carried away that the 50 
skilled jewelry experts employed by the firm 
are out of work until new supplies can be 
obtained. Scotland Yard is looking for the 
motor lorry that carried the oxy-acetylene 
cylinders and the cement and linoleum and 
wood used for the canvas frame and a net 
has been flung over all garages within a 
radius of 12 miles from the robbery. 
x ok * 


Three years’ penal servitude was the 
sentence meted out to a young woman at 
3righton described as the cleverest woman 
jewel thief known to Scotland Yard. 
Jewelry worth more than £25,000 was found 
in boxes at her room. Scotland Yard in- 
vestigators said the woman spoke French 
fluently and was an Associate in Arts of 
London University. She had traveled con- 
siderably in France, Switzerland and Ger- 
many and until the recent war was secretary 
to a big firm of metropolitan jewelers here. 
She was left an orphan when eight and 
studied languages by her own efforts. Her 
latest methods were to concentrate on hotel 
jewelry, walking boldly into hotel rooms, 
confiscating valuable gems and walking out 
again unchallenged. The specific charge on 
which she was convicted was the theft of 
jewelry valued at £20,000. 

x *k * 

Webster’s, the “jewelry specialists in dia- 
mond rings,” Queen Victoria St., are show- 
ing in their window trim a series of ancient 
bank books, rent books and checks dating 
back to 1802. The idea is to emphasize to 
customers and prospective customers the 
stability of the house and draw attention to 
the long established goodwill of the firm. 
The checks, dated 1802, were paid by the 
firm in that period of history. A display 


of silver, silver and gold clocks and watches, ’ 


and the usual jewelry lines is being made 
in conjunction with the old books. 
os 


The platinum yogue in wedding rings con- 
tinues here. The new shape is the slender 
convex band which has supplanted the old- 
fashioned wide ring so popular a few years 
back. The custom of having the jeweler 
engrave a message inside the ring with the 
given name of bride and groom and the date 
of the wedding is, the jewelers say, coming 
back again after a lapse of many years.. 

* * * 


Butterfly wing jewelry mounted in oxy- 
dized and polished silver is becoming rather 
popular this side. H. C. Freeman, Ltd., the 
Hatton Garden goldsmiths and silversmiths, 
is a firm that is paying particular attention 
to this end of the jewelry trade. Only the 
finest wings are used in the brooch, pendant, 
earring and finger ring designs. This house 
is also doing good business with ivory lines, 
such, for instance, as cigaret tubes, bangles, 
necklets and carved pendants. Apropos of 
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this medium is now catching’ the popular 
taste. This unbreakable scent. bottle for 
use in the handbag is made from an ivory 
nut and scooped out inside to hold the per- 
fume. A screw stopper to which is attached 
a tiny rod for applying the scent to the 
handkerchief, completes the outfit. The 
ivory bottles are dyed in various delicate 
colors to match the color scheme of the 
vanity bag. 
* Ok Ok 

As the result of advices received from 
the authorities this side that a Frenchman, 
Francois Leger, 48, would endeavor to 
smuggle some £75,000 worth of precious 
stones through the Calais Customs, Mon- 
sieur Leger was held up when his boat 
arrived. The gems were found sewn up in 
the lining of his trousers. When Scotland 
Yard communicated with the Calais police 
it was thought possible the jewelry might be 
part of the Byworth robbery. It is not yet 
known if this is so. The informants will 
receive the 30 per cent reward as provided 
by the French Customs regulations. The 
same proportion of the value of the gems 
will also be granted, it is said, to the Cus- 
toms officers who identified and arrested 


Leger. The gems are uncut. 
*x* * * 
Henry Pearson, managing director of 


Garrard, Ltd., the west-London jewelry con- 
cern, was in the witness box this week in 
the Earl of Shrewsbury will case in which 
valuable black and gray pearls are being 
featured. The earl it seems, left his prop- 
erty to a woman with whom he fell in love 
in 1908. He died last year aged 60. The 
present earl, a boy of seven, is opposing the 
will on the grounds that his father was not 
of sound mind when it was made. The 
jeweler said he understood the earl made a 
gift of black pearls to the woman, He had 
personal knowledge of gray pearls with dia- 
monds in what was known as a stomacher 
brooch. The value of this was about £50,000. 
The jeweler thought that the black pearls 
referred to would not be worth £1,250,000 
as had been suggested. When handed some 
“black” pearls the jeweler informed the 
court they were not black but gray. The 
case is continued and it is expected other 
gem experts will be called. The value of 
the estate involved is around £850,000. 
x ok * 

James Wade, the Bognor jeweler, has had 
a pleasant surprise. Sixty of the 75 gold 
rings stolen from his store some time ago 
have been returned to him anonymously via 
the parcels post. Mr. Wade engaged a 
watch repairer last March. Within a month 
the repairer decamped with three trays of 
rings and was later arrested. West, the 
watch repairer, got three years penal servi- 
tude. The court suggested that West’s wife 
forward the 60 rings to the jeweler. 








Buffalo, N. Y., is in the throes of a street 
railway strike, but its effect on the jewelry 
business was not apparent during the first 
week of the transportation tie-up. Impro- 


vised auto service has handled the shoppers, 
and unless something unforeseen occurs it is 
expected a settlement will be reached be- 
fore any injury has been done to business 
firms, 
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Virginia Jewelers to Fight Unfair Taxes 








Members of State Retailers’ Association Discuss Many Trade Questions at 
Annual Convention at Norfolk—New Officers Elected— 
Boat Trip and Banquet 

















NorroLk, Va., July 12.—Every possible 
effort will be made by the Virginia Retail 
Jewelers’ Association to defeat the discrimi- 
natory tax laws which are aimed at jewelry, 
and all Virginia representatives in Congress 
will be sounded out to ascertain their stand 
with regard to such tax legislation. All 
candidates for legislative offices will be 
given a similar sounding out before their 
respective election days. 

This action was agreed on by the jewelers 
at the 14th annual convention of the associa- 





PRESIDENT 


STANTON PILCHER, RETIRING 


tion held in Norfolk Monday and Tuesday 
with upwards of 50 delegates from all parts 
of the State in attendance. A resolution to 
this effect was unanimously adopted, and will 
be forwarded to all Virginia representatives. 

Price-cutting, maintenance of high stand- 
ard of merchandise, and the tax question 
constituted the main points of interest for 
the jewelers’ deliberations during the two 
convention days, which were filled with an 
intermingling of business,and pleasure. One 
of the convention’s main features was a 
Question Box discussion, which brought the 
sessions to an end on the afternoon of July 
11. 

Frank R. Ford, member of the firm of 
Gale-Ford Co., of Norfolk, was elected 
president of the association, to succeed 
Stanton Pilcher, of Petersburg. Mr. Ford 
was first vice-president of the association 
this year. The other officers elected were 
as follows: D. A. Buchanan, of Richmond, 
first vice-president; A. S. Flickinger, of Nor- 
folk, second vice-president; A. R. Viar, of 
South Boston, third vice-president; E. S. 
Green, of Roanoke, fourth vice-president, 
and G. E. Flippen, of Lynchburg, fifth vice- 
president. O. F. Russow, of Roanoke, was 
re-elected secretary, and J. S.. James, of 
Richmond, was elected treasurer. 


The convention opened at 9,30 a. m., July 
10 in the Monticello Hotel, with Mr. 
Pilcher in the chair, An address of wel- 
come was made by Mayor Albert L. Roper, 
of Norfolk, to which A, F. Jahnke, of Rich- 
mond, responded on behalf of the visiting 
delegation. A number of the delegates were 
accompanied by their wives and other mem- 
bers of their families. 

Annual reports of the president, secretary 
and treasurer were presented, showing a 
substantial growth of the association during 
the year and a generally healthy state of its 
affairs. Various committees were appointed, 
among them the resolutions committee and 
committee on nominations, which selected a 
roster of officers for the coming year. Stand- 
ing committees which functioned during the 
year made their reports. 

Walter H. Mellor, field secretary of the 
American National Retail Jewelers’ Asso- 
ciation, made the principal address of the 
opening session, on the subject, “As the 
Field Secretary Sees It.” He called the 
attention of the convention to numerous 
technical problems he has run across in his 
capacity as field secretary of the national 
organization, and stressed the necessity for 
jewelry merchants maintaining stocks of the 
highest quality, to avoid price-cutting and 
underselling, to frown on the sale of in- 
ferior goods and to arrive at a state of co- 
operation without which success in the trade 
is doomed to failure. 

Ernest Lunt, representing the Interna- 
tional Silver Co., also spoke at this session, 
on the subject, “How to Sell Silverware at 
a Profit.” Mr. Lunt called attention to the 
fact that jewelers, generally, show a tend- 
ency toward retirement in pushing their 
stocks, and that they leave untouched num- 
erous fields for exploitation of their wares. 

A. F. Jahnke, of Richmond, Virginia’s 
representative of the Horological Institute 
of America, spoke on the subject of “The 
Future of Watch-Making in America.” Mr. 
Jahnke declared that it is only a question 
of a few years until American watch-makers 
will surpass the rest of the world in their 
art. He spoke of the work of the Institute, 
which, he said, has done more than any 
other thing to increase the efficiency of 
watch-making, He is partial to Swiss 
watches, Mr. Jahnke said, but the effici- 
ency of American watch-makers is taking 
such strides that they will soon eclipse the 
ingenuity of foreign artisans, 

The Boat Ride 

In the afternoon of the first day the visi- 
tors were guests of Norfolk jewelers on a 
boat ride through the harbor of Hampton 
Roads. Mr. Ford, D. P. Paul and Morris 
Greenwood constituted the entertainment 
committee on this occasion. The steamer 
which took the party through the harbor 
made stops at the main points of interest, 
industrial and historic, in the port, includ- 
ing the navy yard, shipbuilding yards, Army 
Supply Base, and other points. The party 
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returned late in the afternoon, to prepare 
for the annual banquet in the Monticello 


‘that night. 


A number of city officials attended the 
banquet, as well as other invited guests. 
Ernest Lunt made the principal address, on 
the subject, “Wedding Gifts.” He called 
attention of the jewelers to the fact that 
too much emphasis has been placed on wed- 
dings as the field for sale of silverware, 
and that many other sources of profit from 
these sales are being overlooked. 

He urged the jewelers to emphasize the 
fact that homes, generally, are beautified by 
furniture and other ornaments at the ex- 
pense of good silver. He declared that the 
jeweler will not find it difficult to convince 
the householder that good silver is the best 
ornamentation for the home, and he urged 
the jewelers to look to this field, to assume 
more aggressive selling methods, and to 





0. F. RUSSOW, SECRETARY 


exploit their trade along broader lines.. If 
a jeweler will follow out these lines of ex- 
ploitation, he said, he will develop a much 
greater demand for his goods, 

Other informal addresses were made at 
the banquet, on trade and civic subjects, 
Mr. Ford, Mr. Pilcher, Mr. Roper, and 
others being included in the list of speakers. 
The banquet was informal, 


Tuesday 


The Tuesday sessions of the convention 
opened at 9.30 a. M. with Mr. Ford in the 
chair. The morning session was executive, 
during which time jewelers discussed in- 
timately the various problems confronting 
their business in specific lines and localities. 
The reports of the local associations were 
made at this session, and disclosed the fact 
that the State organization is rapidly gain- 
ing strength through these yarious compon- 
ent organizations, 

Following various cursory reports, Mr. 
Mellor opened the Question Box. Forty 
questions were opened for discussion, and 
they ranged all the way from a humorous 
one, “When Will Good Times Come Back?”, 
to technical discussions of intricate sales 
methods and methods of displaying stock 
and disposing of it. 

B. J. Doyle, Philadelphia, scheduled for 
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an address, was unable to be present, but 
forwarded his address by mail. It was on 
the subject of “Price Cutting.” 

Mayor Albert L. Roper again addressed 
the meeting, calling attention of the mer- 
chants to the fact that merchants or citizens 
should be primarily interested. in civic wel- 
fare. Enhancement of the value of the city 


enhances the merchants’ business and _ his 
prospects, he said. 
Discussion of the Question Box consumed 
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show window, will prove a total loss to 
them. 

Included in the articles stolen were a gold 
mesh bag, valued at $225; gold vanity case, 
$175; two gold watches, $150 each; one 
amethyst and gold beaded necklace, $50; two 
dozen vanity cases, silver sterling, $10 to $50 
each; two dozen pearl necklaces, $10 to $50 
each; tray of Oriental and other pearls, value 
not stated; 18 dozen boxes of borine, $5 to 
$14; 3 gold striped cigarette cases, $25 to 








GROUP OF DELEGATES AT THE ANNUAL CONVENTION OF THE VIRGINIA RETAIL JEWELERS 
ASSOCIATION 


two hours, and was followed by the elec- 
tion of officers, and selection of Newport 
News as the next meeting place for the 
convention, The date for the 1923 meeting 
will be fixed by the executive committee. 

President Ford and Secretary Russow 
were elected delegates to the convention 
of the American National Retail Jewelers’ 
Association to be held in Cincinnati, Aug. 
27 to Sept. 1. A number of other jewelers 
in the association declared their intention 
of attending this meeting. 

The 14th convention of the association 
was declared by its officers to have been one 
of the most successful in the history of the 
organization, and to have marked the 
achievement of a greater co-operation on the 
part of the State jewelers than ever before 
in their efforts to build a better understand- 
ing among the members of the trade and to 
instill in the minds of the public a greater 
confidence in the business, 








SHOW WINDOW ROBBED 





Thieves Visit the Establishment of Maltry 
Bros., New Orleans, La., and Escape 


With Valuable Loot 


New Or.eAns, La., July 14.—The store 
of Maltry Bros., 138 Carondelet St., was 
entered by thieves Sunday night, and jewelry 
estimated in value at $3500 was_ stolen. 

Entrance, it was discovered, was affected 
by forcing the front door with an automobile 
spring leaf which was subsequently found 
inside the building. The robbery was con- 
fined almost entirely to the big show 
window, in which some valuable articles of 
jewelry had been permitted to remain 
through inadvertance, over Saturday and 
Sunday nights. The firm carry insurance 
only on the contents of their large safe so 
that whatever else has been stolen and not 
recovered, such as jewelry contained in “the 


$40 each; six sets of Rosary beads, $5 and 
up, together with a miscellaneous assortment 
of jewelry. 

A man named Tony Martinez, 35 years 
old and Edna Stagnall, both local people 
were taken into custody by the police the day 
following the robbery, and now are confined 
in the Parish Prison. Martinez is alleged 
to have admitted to the detectives that while 
passing the store of the Maltry Bros. Sunday 
night, he saw the front door open and entered 
and helped himself to what he found therein. 
He has declined to say that he had an ac- 
complice, but the police, suspecting Edna 
Stagnall, had her placed under lock and key. 
The arrest of this woman was brought about 
through the finding of an ivory cigarette 
holder in her home, which had been identified 
by Maltry Bros. as their property. Martinez 
was arrested while in the act of disposing 
of a number of vanity cases to a bicycle 
dealer on Canal St. .Three other persons, 
Edward Miller, William Hawthorne and 
Joseph Carr were likewise placed under 
arrest and charged with having no visible 
means of support. They were held in con- 
nection with the robbery. Martinez is 
charged with breaking and entering in the 
night time, and grand larceny. Edna Stagnall 
is held on a charge of having stolen prop- 
erty in her possession. 

So far Maltry Bros. have recovered of 
their stolen property but a few vanity cases, 
cigarette cases and whisky flasks. Fully 
$2500 of jewelry yet remains unrecovered 
and which, if not ultimately recovered, will 
mean just that much of a loss to them. 








The partnership heretofore existing be- 
tween Philip Krawitz and Jacob Wachler, 
under the name of Krawitz & Wachler, 
manufacturing jewelers, 503 Liggett build- 
ing, Detroit, Mich., has been dissolved. The 
business will be continued by Philip Kra- 
witz, who assumes the responsibility for all 
indébtedness. 


75 
CHINESE TRAVELER RETURNS 


Frank Chan, San Francisco Jeweler, Tells of 
Present-Day Conditions in China 

San Francisco, Cal., July 12.—Residents 
of San Francisco’s Chinatown are celebrat- 
ing the return of one of their prominent 
members, Frank Chan, who just arrived in 
San Francisco after an extended trip to the 
Orient. 

Mr. Chan reports that although the main 
purpose of his trip was for business he had 
a very enjoyable visit in China and also a 
pleasant voyage both on the out-bound and 
return journey, the latter being made via 
Victoria on the new Canadian Pacific liner. 

Mr. Chan was absent from his home city 
about four months, which was not as long 
an interval as he had originally planned, it 
being necessary for him to return to the 
United States as he found that the Civil War 
in China between North and South had 
handicapped business with our country con- 
siderably, especially in the money and ex- 
change markets, 

The cost of living in China at present is 
very high, due to the fact that rice, which 
is used as a substitute for bread, is now 
commanding a very high price because of 
the scarcity. Rice is now being exported to 
China from California. Another reason for 
the increased living costs is that many com- 
modities have advanced in price because of 
the fact that the union labor movement, 
which was recently introduced in China, has 
become generally adopted and most of the 
working classes are now receiving higher 
wages than heretofore, 

In addition to his connection with the 
local Chinese jewelry concern, Tin Wo & 
Co., Mr. Chan acts as foreign representative 
for the largest wholesale jewelry concern on 
the Pacific Coast and during his trip made 
arrangements for various shipments to be 
made from the United States to China as 
well as importation to the United States of 
Chinese merchandise such as jade and the 
new, fascinating Chinese game called “Ma 
Jong.” Concerning the new game, he re- 
ports that upon leaving China, he found that 
few of the passengers on the Empress had 
a knowledge of the game, but prior to the 
time the steamer arrived at Victoria, nearly 
eyeryone aboard had become ardent Ma Jong 
fans, and in fact passengers of all classes 
spent day and night playing the popular 
game, 

The Chinese traveler reports that at 
present there is a great shortage of jade 
owing to the fact all the jade mines are 
centered near districts in which the North 
and South armies are fighting at present. 
Due to war conditions, the price of jade 
has advanced recently over 35 per cent above 
the prices in effect during the past year. 

Mr. Chan has expressed himself as being 
very glad to return to the Golden State and 
also to greet his family as well as his busi- 
ness associates. He states further that he 
is trying to arrange his plans so that it will 
not be necessary for him to make another 
trans-Pacific voyage for at least six months. 








A display window of the Gift Shop at 
Atlanta, Ga., was smashed recently by 
thieves, who were frightened away by a 
night watchman before they were able to 
obtain any loot, 
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North Carolina Jewelers Meet at Durham 








Members of State Retailers’ Association Combine Business and Pleasure in 
Successful Convention—Trade Topics Discussed and Officers Re-elected 

















DurHaM, N. C., July 13.—Selection of 
Hendersonville, the beautiful mountain Sum- 
mer resort, near Asheville as the place for the 
1923 convention, and the election of officers, 
brought the 17th annual convention of the 
North Carolina Retail Jewelers’ Association 
to a close late yesterday. The convention 
had been in session since Tuesday morning, 
July 11, and proved to be one continuous 
intermingling of happy social features and 
the business of the association. The more 
than 100 delegates attending the convention 
had a good time. They were elaborately 
entertained, and the program was a great 
success, 

The officers elected by the association 
Wednesday afternoon were: James M. 
Fox, of Rocky Mount, president; A. J. 
Holmes, of Lumberton, vice-president for 
the eastern district; R. H. Leonard, of Mt. 
Airy, vice-president for the central district, 
and W. A. Hawkins, of Hendersonville, 
vice-president for the western district. Wil- 
liam G. Frasier, of Durham, was re-elected 
secretary-treasurer, 

President Fox and Secretary-Treasurer 
Frasier, both of whom were re-elected, 
were elected delegates to the national con- 
vention which is to be held in Cincinnati, 
Q., in August. Fred N. Day, of Winston- 
Salem, was also elected a delegate. His 
electisn was an honor accorded due to the 
fact that he obtained more new members 
for the association during the past year 
than any other member. 


Tuesday 


The convention got under way Tuesday 
morning, July 11, at 10.30 o’clock, the ses- 
sions being held in the Elks’ temple. Presi- 
dent Fox presided over the opening ses- 
sion, The address of welcome was de- 
livered by Mayor J. M. Manning. Fred 
N. Day, preacher-jeweler, responded. 


ADDRESS OF PRESIDENT FOX 

At this session President Fox rendered 
his greetings to the association. He said: 

“I want to personally and_ sincerely 
thank all our members who have worked 
for the association and assisted its officers. 

“To those jewelers, who are not fortunate 
enough to be a part of this splendid organiza- 
tion, I extend the same cheerful greeting 
and urge them to become one of us, that 
you may in turn lend your aid and enthusi- 
asm to make this association an even greater 
power for our individual good during the 
coming year, 

“There is hardly an angle of the jewelry 
business that is not provided with an ap- 
propriate organization, and every live 
jeweler should be a member of as many of 
these organizations as are looking after his 
interests. 

“If we can get every jeweler in our State 
to join our retail association, we will go a 
long step forward on the road to better 
business methods and better business, bet- 
ter Protection and better fellowship... .... 
“A teat ;and permanent good=to hexde- 


rived from association effort is the teach- 
ing of us to know each other.” 
Incidentally, Mr. Fox, who is both the re- 
tiring and incoming president is one of North 
Carolina’s “live wires.” He has achieved 
a great deal in his- home town, and is 
widely known through numerous organiza- 
tions with which he is affiliated. Mr, Fox 
is proprietor of one of the largest and 
most beautiful jewelry stores in North 
Carolina. In his home town he is secre- 
tary-treasurer of the Current Topics Club; 
chairman of the program committee of thé 
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FRASIER, 
TREASURER 


RE-ELECTED SECRETARY- 


Kiwanis Club; first vice-president of the 
Rocky Mount Shrine Club; trustee of the 
Rocky Mount Public Library; director of 
the Rocky Mount Merchants’ Association 
as well as being a deacon in the Baptist 
Church, 

It might also be of interest to know that 
the association has as its secretary-treas- 
urer another “live Tar Heel.” Mr. Frasier 
is president of one of the largest retail 
jewelry concerns in the State. He is past 
exalted ruler of Durham lodge of the Elks; 
past president of the Durham Merchants’ 
Association; past president of the Durham 
Rotary Club; a director of the chamber of 
commerce, and is incidentally a humorist 
of no mean ability. 

The other officers of the association stand 
prominent in North Carolina as leaders in 
their communities, 

The jewelers of North Carolina heard 
some good speaking during their conven- 
tion. M. E. Newsom, president of the Dur- 
ham Chamber of Commerce delivered an 
inspirational address at the Tuesday after- 
noon session which was given over prin- 
cipally to business. 


CIRCULAR 


-and. secretary of the North Carolina Mer- 
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chants’ Association, appealed to the jewelers 
to use their influence for the good of the 
communities in which they live and do 
business. He pointed out that the jewelers 
are peculiarly well fitted for this under- 
taking owing to the high class business in 
which they serve the public. 

R. O. Everett, Durham County’s repre- 
sentative in the State legislature; Judge R. 
H. Sykes, president of the Piedmont Club, 
and a former assistant attorney general of 
North Carolina, and E. Burke Hobgood, 
secretary of the Durham Chamber of Com- 
merce, made speeches during the conven- 
tion. Mr. Hobgood is one of the few 
original humorists of “Tar Heel” oratorical 
circles. He gave the jewelers lots of 
laughs and punctuated his remarks with 
some good words for the jewelers rela- 
tive to their community activities, and the 
good of organization. Mr, Everett dealt 
with legislative matters of interest to the 
members of the association. 


SOCIAL FEATURES 

The delegates to the convention had a 
good time, due principally to the efforts of 
the Durham committee on entertainment. 
This committee was composed of D. M. 
Parker, chairman; Mrs. W. G. Frasier, 
Mrs. D. M. Parker and R. M. Kinton, 

The climax of the social activities was 
an elaborately staged banquet Tuesday 
night, July 11, in the dining room at the 
Malbourne hotel, The banquet was one of 
the finest ever held in Durham, and at the 
close Miss Margaret Jordan, of New York, 
delivered an address on “Silverware.” 

Twice during the progress of the con- 
vention the delegates were treated to auto- 
mobile rides, and were shown points of in- 
terest in the city and its suburbs. 

Durham is the home of the great tobacco 
industry. The delegates showed great in- 
terest in the tobacco factories. They were 
also taken for a tour of inspection of the 
mammoth plants of the Durham Hosiery 
Mills, the largest hosiery concern in the 
world. 


SECRETARY’S REPORT 


The report of Secretary Frasier proved 
to be an interesting feature of the conven- 
tion, It reads in part as follows: 


Since our last convention and annual meeting, 
which was held in Winston-Salem, N. C., July 12 
and 13, 1921, twelve jewelers and firms have been 
offered for membership, of which twelve have been 
accepted and are now given the privilege of every 
benefit offered by this association and according 
to our by-laws and the by-laws of the American 
National Retail Jewelers’ Association they are 
automatically members of the national association. 

During the fiscal year 51 members have paid 
their annual dues to the amount of $10 each, and 
27 have paid their dues for the fiscal year of 1921 
in connection with dues for the fiscal year 1922. 

Eight have offered and tendered their resigna- 
tion from the association, a list of which will be 
found in itemized report of miscellaneous items. 

Two members seem to have moved their place 
of business or gone out of business entirely as the 
mail which I have addressed to them at their 
former association addresses comes back unclaimed. 

Your executive committee held its mid-year 
meeting in the office of the secretary at Durham, 
N. C., April 10, 1922, at which time the year’s 
activities were mapped out in regard to the pro- 
gram and in bringing in new and more members, 
a full and detailed report of this meeting will be 
found in minute records. 

During the struggle of the war tax committee 
with National authorities in Washington and in 


_ ~wereligious support of-Messrs. Rothchild-and. Larter, 
sme. Mr: Newsomy.a former Durhanr mayor#“who camped continuously on the" relief trail, your 
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officers gave them every possible support, respond- 
ing to every call for assistance from them and I 


believe that our membership generally can take 
marked credit for the interest shown on their in- 
dividual parts. 


In August 1921 twenty-five or more members 


communicated with from the secretary’s of- 


jere 

ta with a telegram which was in accord with a 
request sent out by Mr. Larter, acting chairman 
for the Jewelers’ War Revenue Tax Committee, 
entitled “Prepare to Act.” Your secretary called 
upon all local commercial organizations of the City 
of Durham to join us in request to our congress- 
men and senators to remove this burden of 5 per- 
cent. tax on the jeweler, and I am happy to report 


they joined us, showing that it was a pleasure to 
them. 1 wish to assure you that these organiza- 
tions are in hearty sympathy and co-operation with 
us now and at all times and hungry for the op- 
portunity of doing us a service. 

In conclusion, fellow jewelers, I have set forth 
an honest effort to serve you this year and I want 
to extend my appreciation for the response you 


given me, It is said with no attempt at 


have 











FRANK N. DAY, DELEGATE TO A. N. 


CONVENTION 


R. J. A. 


flattery when I say that most of the representative 
jewelers of North Carolina in my opinion are 
thoroughly alive to the situation and appreciate 
the opportunity that is being offered them through 
the medium of this association and they are giv- 
ing their efforts in a most assured unselfish atti- 
tude, which, as sure as the sun shines, is going 
to bring our industry into the lime light and give 
it its rightful place among the great and important 
industries of North Carolina. 


Mr. Frasier in his report devoted con- 
siderable space to words of appreciation for 
the various wholesale and manufacturing 
concerns that liberally patronized the con- 
vention program, urging the members to 
return the favor when it is in their power 
to do so, 








Business Troubles 


G. E. Ellis & Son, Johnson City, IIL, 
are reported to be in bankruptcy. 

A voluntary petition in bankruptcy has 
been tiled by WE. Burse, Fremont, O. 
_ Elizabeth Russell, Cleveland, O., 
filed a voluntary petition in bankruptcy. 

H. K. Hough, Chester, S. C., has executed 
a deed of assignment for the benefit of 
creditors to David Hamilton and M. L. 
Marion. The assets at invoice price are 
valued at about $5,000 and the liabilities 
are about $11,000. 


has 


THE JEWELERS’ 
CUSTOMS DECISIONS 


Board of United States General Appraisers’ 
Rules on Questions Including Duty on 
Amber Beads, Jet Ornaments, 
Jewelry Cases and Other 


Articles 
The large amount of amber jewelry 
being imported into this country is em- 


phasized by the number of protests recently 


brought up before the Board of United 
States General Appraisers, covering this 
class of merchandise. The customs board 


sustained a protest of George Borgfeldt & 
Co., covering cut amber pendants, upon 
which duty was assessed at 60 per cent. ad 
valorem under Par, 356, Act of 1913, as 
jewelry valued at over 20 cents per dozen 
pieces. The importer claimed that the 
classification was erroneous, as the pendants 
are not commonly known as jewelry, but 
are for use in the manufacture of jewelry. 
The examiner stated that the merchandise 
should have been returned at 20 per cent. ad 
valorem under Par. 357. This claim was 
sustained. 

La Aida Pearl Co, won a protest on amber 
beads loosely strung and amber catches, 
upon which duty was assessed at 35 per 
cent. ad valorem under Par. 333 of the 
Tariff Act of 1913. The customs board held 
that the goods were properly dutiable as 
precious stones, cut but not set, suitable for 
use in the manufacture of jewelry, at but 
20 per cent, ad valorem under Par, 357. 
Protests covering the same class of mer- 
chandise were also won by the American 
Bead Co., Victor Co., Borelli & Vitelli, G. P. 


Kohler, Hensel Bruckmann & Lorbacher, 
H. Wolff & Co., A. Steinhardt & Co, 
Lewy Co., M. Gugenheim, Inc., Albert 


Lorsch & Co., Ignaz Strauss & Co., and 
Leonhardt & Brush. 

The Board of United States General Ap- 
praisers also sustained a protest of Theo- 
dore L. Stern & Co., covering beads loosely 
strung on flimsy cotton threads without 
clasps. Duty was assessed on these goods 
as articles in chief value of beads at 50 per 
cent. ad valorem under Par. 338, Act of 
1913, while the importers claimed that they 
were properly dutiable at but 35 per cent. 
ad valorem, being the provision for beads of 
all kinds strung loosely on thread for facility 
in transportation only. This claim was sus- 
tained by the customs board. 

A protest also won under the semi-pre- 
cious stone ruling was that of G. Klein & 


Son, covering merchandise consisting of 
faceted stones each pierced with a single 
hole, some of which were white, some 
amethyst, some black, and some gold in 
color. 


JET ORNAMENTS 
The board recently overruled a protest of 
Veit Son & Co., on merchandise classified 
as articles in chief value of glass, colored 
and cut, at 45 per cent. ad valorem under 
ar. 64, Act of 1913. The importers claimed 
that the merchandise was properly dutiable 
as manufacturers in chief value of glass or 
paste at 30 per cent. ad valorem under Par. 
95 of the same act. The customs board, 
however, held that the appraiser’s classifica- 
tion was correct. 
JEWELRY CASES 
A protest of Bernard Judae & Co., cover- 
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ing merchandise described as “jewelry cases 
and pads composed in chief value of silk 
velvet,” was recently sustained by the 
board. The appraiser returned the goods as 
manufactures of silk velvet, and assessed 
them for duty at the rate of 50 per cent. ad 
valorem under Par. 314, Tariff Act of 1913. 
The importers claimed that the merchandise 
was properly dutiable as manufactures in 
chief value of silk at the rate of 45 per 
cent. ad valorem under Par. 318 of the same 
act. It was claimed by the importers’ coun- 
sel that Par. 314 provided only for “velvets, 
plushes, chenilles, velvet or plush ribbons, or 
other pile fabrics, composed wholly or in 
chief value of silk, and that that paragraph 
referred only to such silk velvets, plushes 
or other pile fabrics or velvet or plush rib- 
hons as are imported in the piece or in run- 
ning lengths, and that articles manufactured 
from such velvets, plushes or other pile fab- 
ric, such as the jewelry cases and pads, 
did not fall within the provisions of said 
paragraph. This claim was upheld by the 
customs board, and the protest sustained, 


GALALITH ARTICLES 


The board sustained a protest of Joseph, 
Inc., covering pins and other ornaments com- 
posed of galalith and rhinestones, galalith 
chief value, upon which ‘duty was levied as 
jewelry valued over 20 cents per dozen pieces 
at 60 per cent. ad valorem under Par. 356 
of Act of 1913. The importers claimed that 
the galalith articles were properly dutiable 
at but 15 per cent. ad valorem under Par. 
385, and the balance of the merchandise, 
consisting of pins in chief value of beads, 
at 50 per cent. ad valorem under Par. 333, 
and this claim was sustained by the customs 
board. The 15 per cent. ad valorem duty 
under Par. 385 was also allowed to Veit Son 
& Co., on galalith and rhinestone hatpins with 
metal stems, and to H. Galland & Co., on 
galalith belts. 








Improvement Reported in the Belgian 
Diamond Market 


WaAsHINGTON, D. C., July 15.—A report 
to the Department of Commerce from Con- 
sul Messersmith indicates that the long 
period of depression through which the dia- 
mond industry of Antwerp has been passing 
appears to be practically at an end and that 
confidence in the situation seems to have en- 
tirely returned. Prices are now quite firm 
and show a tendency to rise. Considerable 
stocks of uncut diamonds have recently been 
purchased by Antwerp interests in the Lon- 
don market. The increase in price of cut 
stones has enabled the cutters to give slight 
increases to their workers, and the number 
of idle diamond cutters is now only 891, as 
compared with three or four thousand some 
time ago. That the improvement seems to 
be healthy and permanent is indicated by the 
fact that reports from Amsterdam indicate 
that the situation there is better also. 

The local diamond market is very much 
interested in the fact that a considerable 
stock of uncut diamonds has recently been 
purchased by American firms, which would 
indicate a considerable extension in the cut- 
ting and polishing industry in the United 
States, and it is reported that a considerable 
number of polishers and cutters are plan- 
ning to proceed to New York. 
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Favorable Ruling on Mesh Bags 








Jewelers’ War Revenue Tax Committee Wins Fight Against Double Tax and 
Makes Announcement to the Trade 

















The question as to whether mesh bags 
made of or ornamented, mounted or fitted 
with precious metals or imitations thereof 
were doubly taxed, once when sold by the 
manufacturer and again when sold by the 
retailer under the new revenue law, came 
up recently and the Jewelers’ War Reve- 
nue Tax Committee has been hard at work 
to clear the tangle raised by the ruling of 
certain collectors. The committee has is- 
sued a number of statements on the matter 
as it stood at that time and now makes the 
following announcement to the trade which 
gives the favorable ruling of the Treasury 
Department : 

“Jewelers’ War Revenue Tax Committee, 
15 Maiden Lane (room 1704), New York. 

“Announcement to the trade: 


“CLEANING UP THE TAX ON MESH BAGS 


“Mesh bags made of or ornamented, 
mounted, or fitted with precious 
metals or imitations thereof are 
NOT subject to tax when sold by 
the manufacturer. 


“One of the knotty problems that devel- 
oped after the passage of the Revenue Act 
of 1921 is that of whether mesh bags orna- 
mented, mounted, or fitted with precious 
metals or imitations thereof were subject to 
tax as heretofore as jewelry under Section 
G05 or whether they could be classed as ar- 
ticles subject to tax by the manufacturer 
under one of the clauses contained in Sec- 
tion 904. 

“Some deputy collectors throughout the 
country have claimed that such articles were 
subject to a manufacturers’ tax of five per 
cent, on the amount in excess of $5 when 
sold by the manufacturer. Acting on that 
theory, they have beén investigating the 
sales made by manufacturers of mesh bags 
and in a number of instances have demanded 
payment of such a tax by the manufacturer 
for all sales made since January 1, 
1922, 

“We were very much surprised at the ac- 
tion of some of these deputy collectors when 
the matter was brought to our attention 
and we took immediate steps to have the 
situation cleared up and for weeks have 
be-n contending with the authorities in 
Washingten that such mesh bags were not 
subiect to a manufacturers’ tax but should 
he classified as heretofore as jewelry and 
subject to a tax of five per cent, when sold 
by the retailer for consumption or use, 

“Because of unusual conditions existing 
in Washington, it has been impossible to 
obtain a final decision in this matter until 
now. We are therefore pleased to quote 
letter just received from the office of Com- 
missioner of Internal Revenue which offi- 
cially confirms and agrees with our conten- 
tion that mesh bags are not subject to a 
tax by the manufacturer but are classed as 
Jewelry and subject to a five per cent. tax 
when sold by a dealer for consumption or 
use, 


TREASURY DEPARTMENT 
Office of 
Commissioner of Internal Revenue 
Washington 
July 10, 1922. 
Jewelers’ War Revenue Tax Committee, 
New York, N. Y. 


Attention: Harry C. Larter, 
Acting Chairman. 
Gentlemen: 
Further reference is made to your letter of 


June 3, 1922 in respect to the taxability under the 
Revenue Act of 1921 of mesh bags made of or 
ornamented, mounted or fitted with precious metals 
or imitations thereof. 

In reply you are advised that mesh bags made of 
or ornamented, ‘mounted or fitted with precious 
metals or imitations thereof are not taxable under 
section 904 when sold by the manufacturer, pro- 
ducer or importer, but are held to be taxable as 
jewelry under section 905 when sold by or for a 
dealer or his estate for consumption or use at 5 
per cent. of the amount for which so sold, 

Respectfully, 
Alex Holden (Signed) 
A. C. Holden, 
Deputy Commissioner. 


“If there are any manufacturers of mesh 
bags who have paid a tax on their manu- 
facturers’ sales since January Ist, 1922, it 
will be in order for them to immediately 
send in a demand to the Commissioner of 
Internal Revenue’s office for a refund of 
such payment and they should get in com- 
munication at once with their deputy col- 
lector as to the proper forms to use and 
procedure to follow in making such claim. 
“JEWELERS’ WAR REVENUE TAX COMMITTEE 

Harry C. Larter, 
Acting Chairman 
“New York, July 13, 1922.” 








BURMA RUBY MINES 


Report of Directors Shows Increase of Sales 
as Compared with Last Year 


Lonpon, Eng., July 11—An increase over 
last year, of almost 25 per cent. in the saie of 
rubies by the Burma Ruby Mines, Ltd., is 
reflected in the annual report of the di- 
rectors which was submitted at the 34th 
ordinary general meeting of the company 
held yesterday at the Cannon St. Hotel in 
this city. The report indicates that the value 
of stones mined during the past year amount- 
ed to £49,372 while the sale of rubies 
totaled £45,372 7s. 10d. Although the mining 
activities showed an increase of only slightly 
over £6,300 the sales almost doubled that in- 
crease, or in other words showed a gain of 
exactly £11,865. 

The chairman of the board of directors is 
Sir Carl Meyer, Bart and the secretary M. 
J. Battye. The other members of the board 
include Sir Hugh S. Barnes, K. C. S. I. 
K. C. V. O. and Sir Lionel Jacob, K. C. S. I. 
The report which bears the signature of Mr. 
Meyer as chairman and Mr. Battye as secre- 
tary is dated June 30, and reads as follows: 

The directors herewith submit the audited ac- 


counts of the Company for the year ending 28th 
February, 1922. 

The income and expenditure account, after mak- 
ing the usual provision for depreciation, shows a 
deficiency for the twelve months of £2,639 2s. 
11d., and adding to this the debit balance cf 


81 


£1,570 9s. 6d. from last year, there remains a 
net deficiency of £4,209 12s. 5d. 

748,242 truck loads of ruby earth were washed, 
as against 771,406 last year, and the sluices ran 
for 7,710 hours, producing rubies valued at 
£6,180. The total value of stones mined 
amounted to £49,372, compared with £43,010. 
The Kathé mine did very well, although no im- 
portant stones were found. The new mine at 
Kyaungdwin is beginning to produce both rubies 
and sapphires. 

Sales of rubies amounted to £45,372 7s, 10d., 
compared with £33,507 last year. There is a bet- 
ter demand for rubies in England, and the market 
for the ordinary qualities in India and Burma was 
fair all through the year under review. Since the 
close of the financial year the Burma market has 
been affected by the general state of depression 
in the East. 

Royalty collections from native miners amounted 
to Rs:138,608, compared with Rs:217,920 in the 
previous year, and were duly handed over to the 
Government under the temporary arrangement by 
which, in lieu of the fixed payment for rent, the 
government have been receiving during recent 
yeais the actual royalties collected, less cost of 
collection. 

The directors who retire under Article 75 of 
the articles of association are Sir Hugh Barnes 
and Sir Lionel Jacob, who, being eligible, offer 
themselves for re-election. 

The auditors, Messrs. Kemp, Chatteris, Nichols, 
Sendell & Co., offer themselves for re-election. 


CARL MEYER, Chairman. 
M. J. Battye, Secretary. 
Suffolk House, Laurence Pountney Hill, E.C.4, 
30th June, 1922. 

(Note—The full report of the directors, a copy 
of the balance sheet and a report of the auditor 
are on file at the offices of THe JEWELER’s CirR- 
CULAR.—EpITor.) 








Death of Paul O. Johnson 


Provipence, R. I[., July 15.—With the 
death on Iriday, July 7, of Paul O. John- 
son there passed out another of the “Old 
Guard” of the Gorham Mfg. Co., who, pre- 
vious to his retirement 16 years ago, was 
in the employ of that concern for 28 years. 
Mr. Johnson was aged 90 years and 3 
months and death was incident to advanced 
age. He is survived by two sons and a 
daughter, 

Mr. Johnson was born March 12, 1832, at 
Drammen, Norway, where he learned his 
trade as a cabinetmaker following his edu- 
cational training. He emigrated to the 
United States in 1851, coming immediately 
to Providence, where he. was employed by 
the old-time concern of: Potter & Denison 
Co., manufacturers of specially designed 
furniture. In 1888 he accepted a position 
in the cabinet department of the Gorham 
Mfg. Co., where he remained until his re- 
tirement. 

In 1854 when the Mechanics Rifles, later 
known as the Slocum Light Guards, was 
organized by the late Col. John Slocum, a 
veteran of the Mexican War, Mr. Johnson 
became a member. This military command 
was composed very largely of men from the 
jewelry, silversmith and kindred industries, 
Col, Slocum, who was killed at the first 
battle of Bull Run in the Civil War, him- 
self being a jeweler. When the company 
was reorganized after the close of the war 
and adopted the name of its founder, Mr. 
Johnson became a charter member. 

Mr. Johnson’s funeral occurred from his 
home, 305 Buckling St., last Sunday after- 
noon and was attended by a number of the 
retired employes of the Gorham Co, The 
services were conducted by Rev. George B. 
Thomas, pastor of the  Trinity-Union 
Methodist Episcopal Church and burial was 
at Swan Point Cemetery. 
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LA TAUSCA PEARLS 
THE ADORNMENT SUPREME 
FOR THE SUMMER GIRL 


Necklaces of La Tausca Pearls sell in summer and sell well, if you have a 


good stock on display. 


They are the most appropriate adornment for the summer frock. Their dainty 


beauty makes them so. 


And remember, there are just as many birthdays and other gift occasions 


during the summer months as at any other time of the year. 


Keep your La Tausca Pearl stock up to the mark right through the summer. 


Your sales will stay up in a gratifying manner. 


La Tausca—the Pearls of 
Known Quality 


Always Sell 


At Your Wholesaler’s 
LA TAUSCA PEARLS 
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Sterling Silverware Manufacturers to Extend Educational 
Campaign 











Trade Extension Committee of Association Recommends Employment of a 
Field Secretary—Members and Guests Enjoy Golf Tournament and Dinner 














Rye, N. Y., July 14—The July meeting 
of the Sterling Silverware Manufacturers’ 
Association was held at the beautiful new 
Westchester Biltmore Country Club, here, 
on Tuesday. The members and their guests 
played golf on Tuesday morning and after- 
noon, over a course with which none of them 
were familiar, for a prize for the lowest 
net score. 

The lowest net score was turned in by 
Roy Wilcox of the International Silver Co. 
The names and scores of those who played 
are as follows: 

Gross Hdcp. Net 


HB @UBGEn: 2. h.sscss 95 18 77 
Go, WHGOR. 6ksc sie 107 24 83 
Craig D. Munson ...... 112 30 82 
W. E. Humsdale ........ 98 12 86 
ROW. WHICGR: s50:6 csaisis.ci0's 85 12 i: 
George E. Fahys....... 96 18 78 
C. W., Hanan .so.s%25: 101 22 79 
George F. Johnson...... 96 12 &4 
Wm. F. McChesney.... 117 30 87 
CD, Meats) <2 csetesad 92 10 82 
(ee DI ee 121 30 91 
George CC, Lunte.catecs 119 30 89 


Jo. yer eee 117 35 82 


George. DAVIS) Askcesees 98 22 76 
W. A. Kansan’ ou. 96 22 74 
PA. Howard: <sisssesd 103 22 81 
ge ee 101 20 81 


The meeting of the association followed 
a delightful dinner, served in the club, at 
which were present the following members: 
Alvin Silver Co—C. W. Harman, George 
FE. Fahys, George E. Fahys, Jr., W. E. 
Hayward; Dominick & Haff—W. IF. Mc- 
Chesney, George F. Johnson, Gilbert D. 
Crowell, Jr.; Graff, Washbourne & Dunn— 


Cleveland A. Dunn; International Silver 
Co.—H. B. O’Brien, G. H. Wilcox, Geo. 
Ohl, C. D. Munson, W. E. Hinsdale, Roy 
Wilcox; Redlich & Co—F. H. Pretz; 
Rogers, Lunt & Bowlen—George C. Lunt, 
George Davis; Towle Mfg. Co—W. A 


Kinsman, H. A. Nock; R. Wallace & Sons 
Mie. Co—H: A. Norton, Floyd Wallace, 
C.D. Morris; Frank M. Whiting Co.—lI’. A. 
Howard; Frederick S, Taggart, secretary. 

The guests of the association included: 
G. H. Niemeyer, president of the National 
Jewelers Board of Trade; Edward H. Huf- 
nagel, president of the A. N. R. J. A.; Harry 
C. Larter, chairman of the Jewelers’ Vigi- 
lance Committee; Ellis Gifford and Emil 
Scheer, members of silverware committee 
of the A, N. R. J. A.; Arthur Mansur, 
first vice-president of the A. N. R. J. A.; 
Wilson A. Streeter and John Good of G. 
A, Vanderbilt & Co. 

Among the important matters discussed 
at the meeting was the report of the trade 
extension committee submitted through Mr. 
Lunt. The report contained the recom- 
mendation by that committee for the em- 
Ployment of a field secretary or educational 
manager, to conduct educational work for 
the benefit of the trade, and with the retail 
dealers and their salesmen. A discussion 


of the project showed practical unanimity 
in favor of putting such a man into the field, 
and a motion was passed that the president 
appoint a committee of three members to 
consider the employment of a field secretary, 
and to report back to the association. It 
was understood that the work of this secre- 
tary would be entirely educational and would 
probably meet the need that has been 
evidenced by resolutions at retail jewelers’ 
and other conventions, and which have been 
conveyed by representatives of retailers’ 
associations to the manufacturers’ associa- 
tion, as a fundamental educational need in 
the trade. 

The hope was expressed that arrange- 
ments can be made by which meetings of 
retailers and their salesmen, at central points, 
for periods of two or three days, will be 
undertaken by State and local associations. 
Such a field representative, it is believed, 
will be able, in a plain and simple way, to 
instruct in the fundamentals of sterling, the 
history of silver, the development of the 
sterling industry, the fundamentals of the 
various crafts that enter into the production, 
the fundamental productive processes, orna- 
mentation, kinds and methods employed, de- 
sign, the essential periods, the principals of 
merchandising and display, and various 
other factors which are essential to a suc- 
cessful turn over of sterling stock. 

There was also presented a report of a 
special committee on publicity, and it was 
believed that the time is opportune for a 
further consideration of national publicity 
by the association, in conjunction with that 
of retail dealers. The committee was 
authorized to continue its investigation, and 
a sum of money was voted for the neces- 
sary expenses therefor, 
also received from other 


Reports were 


committees, and amendments were made to 


the by-laws. 

Reference was made to the recent trade 
dinner of the National Jewelers Board of 
Trade, and to the action of the Seymour 
Mfg. Co. in discontinuing the use of the 
word “Silvore.” President Harman stated 
that he had just signed a communication to 
the Seymour Mfg. behalf of the 
association, with other organizations, com- 
mending the spirit of that company in dis- 
continuing the use of the name “Silvore.” 
Upon motion, the beneficial work which has 
been carried on by the Good and Welfare 
Committee and by the Jewelers’ Vigilance 
Committee, was commended, and the send- 
ing of the letter to the Seymour Mfg. Co., 
on behalf of this association, was approved. 

After the transaction of business, the 
president introduced the guests of the asso- 
ciation, all of whom addressed the meeting, 
expressing their appreciation of the cordial 


Co, on 


relations between manufacturers and re- 
tailers, and of the increased interest in 
sterling, which was apparent throughout 


wholesale and retail trade. The 
is doing along 


both the 
work that the association 
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educational and other lines, and its efforts 
for the future, as were apparent by the ac- 
tion taken at this meeting, were heartily 
commended by all  speakers,—substantial 
evidences of leadership in co-operative work 
in the industry. 

The association voted to hold its next 
meeting at Greenfield, Mass., as the guests 
of George C. Lunt. 








Police Rush to Boston Jewelry Store but 
Find No Evidence of Burglars 

Boston, Mass., July 11.—Youths climbing 
the fire escape in the rear of the building 
occupied by Shreve, Crump & Low, Inc., 
last night led a woman, who wishes her 
identity to be kept secret, to believe that 
burglars were attempting to break into the 
store. She screamed a warning to William 
Anderson, a watchman, who immediately 
telephoned to the police for help. 

The woman’s screams attracted a great 
crowd of passersby. In a very few min- 
utes a score of policemen arrived on the 
scene and, armed with revolvers, threw a 
cordon around the building, while others 
scaled the fire escape, but the young men 
had vanished. No one was found in the 
building or in the streets who could not 
account for their presence. 

On June 23 the police got a tip that a 
gang of burglars intended to make a big 
break on Tremont St., near the scene of 
last night’s affair. They sent the informa- 
tion to the jewelry stores, specialty shops 
and clothing stores in the vicinity. The 
managements of these stores armed special 
officers and watchmen and stationed them 
in their buildings, prepared to give the 
expected callers a warm reception. At the 
same time special lighting fixtures were 
placed in the doors and fire escapes. Large 
details of policemen in uniform and _ plain 
clothes patrolled the district all night, while 
private detectives kept a close watch of the 
stores for several nights afterward, 

The arrival of the police in their clatter- 
thousands of 


ing automobiles attracted 
persons to the section, so that in a few 
minutes the streets roundabout were filled 


with an excited throng eagerly awaiting 
news of the man hunt through the seven 
floors of the jewelry building. The watch- 
men and police scoured every part of the 
big structure, but found no one. In the 
building is one of the most valuable col- 
lections of jewelry in the country. 

Members of the Shreve, Crump & Low, 
Inc., are of the opinion that the young men 
were not a regular gang of burglars, but 
were only adventurous youths out for a 
lark, and, while praising the watchmen and 
the police for the alertness they showed in 
taking every precaution to get any possible 
thieves, believe this time, at any rate, it was 
a false alarm. 








A boy, 14 years of age was recently placed 
in the county jail awaiting the filing of 
formal charges of burglary. In a midnight 
raid recently, the youth smashed the plate 
glass window in the store of Harry Par- 
rott, a jeweler at Iola, Kans., and secured 
three band rings, two watches, an Elk 
charm, one gold wrist watch, a gold pencil 
and other articles valued in all about $100. 
He was arrested shortly after by city patrol- 
man Charles C. McPherson. 
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Members of Chicago Jewelers’ Association 
Enjoy Tournament in Spite of 
Threatening Weather 


Cuicaco, July 12.—The second outing of 
the golf members of the Chicago Jewelers’ 
Association proved to be a great success in 
spite of the rain and threatening weather 
early in the morning. Before noon the sun 
came out and the ground was in ideal con- 
dition for the match in the afternoon. 

On account of the rain many of the 
members did not arrive until about noon 
and little time was lost in getting through 
lunch and getting to play. Nine squads con- 
tested for the prizes offered in the 14 events 
of the day. There were many sharp con- 
tests and every player kept his own score. 
This fact may have caused the remark by 
Sol Hess that golf is making bigger liars 
of jewelers than their business and if they 
figured profits like they figure golf there 
would be more failures, 

The first event which is for the lowest 
gross score made by any member during 
the season resulted in a tie between W. J. 
Kelly, of Rogers, Lunt-& Bowlen Co., and 
G. V. Dickinson, of the Elgin National 
Watch Co., with &7. This is low so far as 
Mr. Dickinson won at the first event with &8. 

In the second event eight men qualified at 
the first event and were paired as follows: 
A. J. Ledwith-R. W. Bowles, R. A. Meade- 
A. L. Hancock, L. H. Schaefer-Geo. W. 
Cureton, DeForest Hulburt-J. Kucera. The 
first pair defaulted as neither was able to 
be present. Schaefer and Cureton tied and 
Hancock and Kucera won. When the tie 
is played off this will leave only three to 
contest for the president’s cup in the finals. 

The season record for long drive from 
first tee is still retained by M. J. Kelly, who 
drove 225 yards yesterday, slightly more 
than at the first event. 

The low net for the day was won by 
Taylor Strawn, of the Elgin National Watch 
Co. with a score of 74. The prize in this 
event was a handsome leather traveling 
case offered by the company which he rep- 
resented, 

In the blind bogey event Fred Marhoff and 
J. T. Montgomery tied with 90 net. This 
was not a lucky day for the president and 
the draw gave the traveling case offered 
by Joe Kucera to Mr. Marhoff. 

M. S. Fleishman offered a silver flask in 
a leather case to the player that made the 
lowest score on nine holes, players choice. 
G. V. Dickinson won this with a gross of 
35. 

Event No. 7 was entirely new and was 
played at 12 o’clock, at the 18th hole. Each 
player took one club and as his name was 
called proceeded to approach and put in the 
least possible time, number of strokes not 
counted. C, L. Marshall, of C. & E. Mar- 
shall Co., won in 27 seconds and received 
a fine golf bag offered by Howard Seebeck. 

Cow Pasture-Kelly Pool was the next 
event announced by the chairman. At the 
Start of play each player was given 25 chips 
and had to give each member of his four- 
some one of these every time he shot in the 
rough, a bunker, a pit, or out of bounds. 
The winner was the player who returned 
With the greatest number of chips. H. J. 
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Rosenberg returned with 55 and claimed the 
umbrella offered by Scott & Barger. 

Event nine was luck 7 and ll. E. E. 
Marshall was seventh in the list of low net 
and received a pair of gold cuff buttons 
offered by A. Levy, of the Star Watch 
Case Co., and Lou Buss being 11th on the 
list received two golf balls offered by Lou 
Schaeier. 

Guests low net for the day was won by 
John Wagner with a net score of 87 and re- 
ceived a diamond scarf pin donated by Wm. 
Drexmit. 

The silver flask offered by A. L. Ellbogen 


for the guest making the lowest gross score 








J. T. MONTGOMERY, PRESIDENT 


was won by E. A. Kelly with a score of 94. 

The blind bogey event for guests was 
won by Howard Seebeck, who received six 
golf balls presented by Tony True. 

The chairman was unable to explain why 
the two real events of the day should go to 
lawyers. However they won the honors 
and he gladly awarded the prizes. The first 
was a silver buckle with belt attached 
oftered by S. Buchsbaum & Co., for the 
shortest drive made from the first tee. Fred 
B. Hovey won this with a drive of 35 
yards, 

The last prize was for the player that got 
the most exercise and Louis Goldman won 
this with 142 strokes made in negotiating the 
18 holes. For this event John Warren, of 
the Waltham Watch Co., offered a very 
heavy 14K gold 18 size, 7 jewel Waltham 
watch attached to a dog chain with match 
box for a charm. 

All those attending remained for dinner 
and several hours were enjoyed in social 
events. Some won, some lost. The next 
outing will be held at Green Valley Club, 


> 


Aug. 8. 








When improvements are completed to the 
store at 375 Springfield Ave., Summit, N. J., 
it will be occupied by Cornelius F. Mullen, 
who has been located at 11 Maple St. since 
he went into business in that city eight 
vears ago. The improvements will make 
this one of the best located jewelry stores 
in that section of the county. 
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DEATH OF WILLIAM T. MURPHY 





Manufacturer of Jewelers’ Machinery Dies 
at Greenfield, Mass., After a 
Short Illness 

Provipence, R. I., July 15—William T. 
Murphy, president of the Standard Ma- 
chinery Co,, Auburn, R. I., which special- 
ized in jewelers’ machinery, and prominent 
in manufacturing circles of the State, died 
at Greenfield, Mass., last Sunday, following 
a three days’ illness. He was 40 years of 
age. 

Mr. Murphy was on an automobile trip 
through the Berkshires with his family 
when he was stricken and was taken to 
Greenfield for medical assistance. He was 
a native of this city, his parents being Wil- 
liam T, and Catherine (Russell) Murphy. 
He received his early schooling at the Point 
St. grammar and English high school, and 
at the conclusion of preparatory courses 
he entered Brown University, from which 
he graduated in 1903. 

Shortly after receiving his degree of 
A. B. from Brown University he became 
associated with the late Michael J, Houlihan 
in machinery business, and after a few years 
the Standard Machinery Co. was incorpo- 
rated under the laws of Rhode Island, Mr. 
Houlihan becoming treasurer and Mr. Mur- 
phy one of the directors. 

When Mr. Houlihan died, the practical 
ability of Mr. Murphy was recognized by 
the officials of the concern and the young 
man was elected to the responsible position. 

His wife, whom he married in 1909, with 
one son survive him. He was a member 
of the Knights of Columbus and of the Phi 
Zeta Kappa Society of Brown University. 








Providence Jewelry Manufacturer Promoted 
to Rank of Lieutenant Colonel of 
Field Artillery 


ProvipENcE, R. I., July 15.—Harold R. 
Barker, of the manufacturing jewelry con- 
cern of Barker & Barker, received notice 
the past week through orders from the Sec- 
retary of War that he has been promoted 
by order of the President to the rank of 
Lieutenant Colonel of Field Artillery, Of- 
ficers’ Reserve Corps, effective July 5. 

Col. Barker is in command of the Three 
Hundred and Second Field Artillery, Or- 
ganized Reserves, Seventy-sixth Division. 
This regiment has recently been organized 
in this State and at present has about thirty 
officers of the Reserve Corps assigned or 
attached to it. 

Col. Barker joined Battery A, Rhode 
Island National Guard, of which his father, 
Major Edgar R. Barker, was commander 
during the Spanish-American War, as a 
private in 1912. He passed through all non- 
commissioned grades and was then commis- 
sioned a Second Lieutenant and served with 
his unit in that capacity on the Mexican 
border in 1916. When the One Hundred 
and Third Field Artillery was organized in 
May, 1917, he was named Captain and given 
command of Battery A. With that outfit 
he went overseas with the Yankee Division. 
In Sept., 1918, he was appointed a Major 
and placed in command of the Second Bat- 
talion of the regiment. He was honorably 
discharged from active service at the de- 
mobilization of the division in April, 1919. 
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Georgia Jewelers Hold Conclave at Columbus 








Officers Elected, Resclutions Adopted and Trade Questions Discussed at 
Fourth Annual Convention 

















Cotumsus, Ga. July 12.—Fred H. 
Schomburg, of C. Schomburg & Son, pio- 
neer jewelers of this city, was named presi- 
dent of the Georgia Retail Jewelers’ Asso- 
ciation, other officers were elected and At- 
lanta decided on as the next annual meeting 
place at the closing business session of the 
two days’ convention in this city yesterday. 

Resolutions of courtesy and other impor- 
tant resolutions bearing on the business of 





FRED H, SCHOMBURG, PRESIDENT 


the association and the jewelry trade were 
adopted during the morning session, which 
was called to order at 10.30 o’clock by for- 
mer President L. J. Schaul. 

Harry Meuch, of Atlanta, was named as 
first vice-president of the association for 
the ensuing year; A. Lehman, La Grange, 
second vice-president; H. C. Weile, of Au- 
gusta, secretary, and H. S. Banta, Newman, 
treasurer, 

In designating Atlanta as the place for 
holding the 1923 convention, the second 
Monday in July, and the Tuesday following 
were fixed as the dates for the meeting, 
which will be the fifth annual gathering of 
the Georgia retail jewelers, 

During the final business sessions, be- 
sides the election of officers and assignment 
of the 1923 convention, a number of impor- 
tant business matters were attended to and 
resolutions adopted, among them being the 
following : 

Resolutions 

heartily approve of a uni- 

better mark up on silver as 


REsotvep: That we 
form discount with a 
| 





promulgated by some of the silver manufacturers to 
adopt the same uniformity and allow the same cash 
discount of 5 per cent. 

* * * 

Resotvep: That we do endorse the work done 
by the Jewelers Security Alliance, a trade organi- 
zation ‘inst burglary and theft, and commend 
Its efficient service to all jewelers who are not 


members, 


ReEsoLveD; That we go on record as disapprov- 
ing the present practice of the Western Clock Co. 
in selling indiscriminately the model Big Ben clock 
to other than the legitimate jewelry trade, inasmuch 
as the retail jewelers are very largely responsible 
for the popularity of these models, and pushed 
them, believing they would be protected by the 
Western Clock Co. 

s * 

Whereas: There seems to be a growing practice 
of manufacturers and jobbers in sending post cards, 
circulars and pamphlets to the trade in open mail 
which contain net prices or quote gross prices with 
a slip attached showing the discount to the trade; 
and 

Whereas: By such methods the public easily 
comes into possession of this information which is 
very detrimental to the interests of the retail jewel- 
ers and the trade generally, and, 

Whereas: We feel that the majority of manufac- 
turers and wholesalers wish to co-operate with the 
retailer in any matter of vital interest. 

RrsoLveD: That the Georgia Retail Jewelers’ As- 
sociation in conventicn assembled, does hereby ex- 








H. S. BANTA, TREASURER 


nress its earnest disapproval of such methods; and 
be it further 

RESOLVED: That general publicity be given on 
this matter through the trade papers and by our 
members to offending manufacturers and jobbers; 
and be it further 

RESOLVED: ‘That 
tional convention be instrueted to bring this to the 
attention of that body and advocate the appointment 
of a committee to confer with the wholesale trade to 
the end that the evil may be eradicated, 

Resotvep: That the word “Sheffield” as applied 
to plated silverware has no place in 
jewelry stores’ merchandise, and we urge all manu- 
to discontinue 


our representatives to the na- 


present day 


facturers its use. 


NEED OF ORGANIZATION 


The need of organization felt by the 
jewelers of Georgia was the keynote of an 
address by T. H. Latham, of Atlanta. 

The Georgia organization of jewelers is 
comparatively young and the membership 
has not reached a point where those now 
affiliated are satisfied. Mr. Latham spoke 
of the interest taken by members of other 
professions in their organizations, and set 
forth arguments in favor of a 100 per cent. 
membership in Georgia. 
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KILLED BY COAL TRUCK 


Frank J. Kinzelmann, Chicago, Run Over 
While on His Way to Lunch 


Cuicaco, July 15.—Another tragedy 
shocked the members of the trade here 
yesterday when a large coal truck ran over 
and killed Frank J. Kinzelmann during the 
noon hour, 

“Joe” Kinzelmann, as every one knew 
him, had been associated with the trade here 
many years and universal sorrow was 
expressed everywhere as the news of his 
death spread from office to office. 

Mr, Kinzelmann was on his way to lunch 
and as he stepped in front of the alley south 
of the Mallers building he was struck by 
the truck and the large hind, wheel passed 
over his head, killing him instantly. He 
carried into the Heyworth building, 
where he has been in business for more 
than 16 years, and the body was later re- 


for 


Was 


moved to an undertaking establishment 
where the inquest was held this after- 
noon, 

Mr. Kinzelmann came to America from 


Bavaria when a young man and settled in 


the State of Washington, where he was 
naturalized and served four years in the 


State militia. He spent several years in 
the west and came to Chicago during the 
World’s Fair and decided to remain here. 
He was watchmaker for A. C. Becken a 
number of years before going into business 
for himself. He established the Chicago 
Watch Repairing Co, nearly 20 years ago 
and had conducted the business since that 
time. 

On Aug. 18, 1910, he was married to 
Mary Happel, of this city, who with two 
children aged 10 and 7 survive him, 

luneral will be at 1 o’clock Monday 
at St. Ignatius Church and burial will be in 
St. Boniface Cemetery. 








Death of Charles H. Grant 


ProviDENCE,-R. J., July 15.—Charles H. 
Grant, proprietor of the Rhode Island 
Brush Mfg. Co., 36 Daniel St., this city, 
manufacturers of brush, cloth and chamois 
wheels for jewelers’ use, died suddenly at 
his home in Greenville early Tuesday 
morning. He was awakened just after mid- 
night by a noise in the hencoop. He took 
his gun and went out to investigate, finding 
that the poultry had been disturbed by a rat. 
When he returned to the house he com- 
plained of feeling ill and lay down on the 


couch. A doctor was summoned, but Mr. 
Grant died before he arrived. 
Mr. Grant was a native of Greenville, 


where he was born Dec. 9, 1856, the son of 
George P. and Lydia Grant. He received 
his early education in the public schools at 
Greenville, graduating from the grammar 
school there and then attending the private 
school of Jenckes Mowry, this city. He is 
survived by three brothers. 

At an early age Mr, Grant became af- 
filiated with the Masonic fraternity, joining 
Temple Lodge No. 18, in his native village. 
He was a member of Providence Royal 
Arch Chapter No. 1, Calvary Commandery 
No. 1, Knights Templar, and Palestine 
Temple of the Mystic Shrine, located in 
this city. 
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—— Goldsmith & Co., 


180 BROADWAY, NEW YORK. 


We beg fo announce cable advice of 
the arrival in Europe of ‘our Mr. | Irving 


Goldsmi ith and “weekly shipments” for 


whi ~y we invite orders or a call from our 








representatives. 
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FEWER FIRMS ON TAX LIST 





Smaller Roll of Concerns in Jewelry and 
Allied Industries with Corporate Excess 
of $100,000 or More Reflects Result 
of Depressed Trade Condition 


PROVIDENCE, R. I., July 15.—The decrease 
in the number of manufacturing jewelry 
corporations and co-ordinate branches con- 
tained in the list. of manufacturing corpora- 
tions whose corporate excess this year 
amounts to $100,000 or more, as certified 
by the State Tax Commission last Tuesday 
to the General Treasurer for collection is 
especially significant as reflecting the long 
and unusual depression that the industry 
has experienced. 

And this, with the substantial decreases in 
the coroporate excess of other manufactur- 
ing corporations, especially textiles, is 
largely responsible for a decrease of more 
than $30,000,000 on the total assessment or 
a loss of more than $128,000 in the State’s 
revenue from this source. 

The revenue to be derived from the tax 
levy this year is $1,649,388.45 as compared 
with $1,777,834.05, a decrease of $128,445.60. 

The total corporate excess taxed this year 
is $290,423,844.76. Compared with $320,479, 
158.91 last year, shows a decrease of $30,- 
055,307.05 this year. 

The tax on the corporate excess of manu- 
facturing, mercantile and miscellaneous cor- 
porations this year is $1,161,724.03, a loss of 
$120,184.65 over last year, 

The corporate excess, upon which a tax 
is levied by the State Tax Commission, 
represents the difference between the total 
value of the corporation in Rhode Island 
and the assessed value by the city or town 
in which such property is located, less any 
exemption of non-taxable property in this 
State. 

Drastic liquidation during 1921, fall in 
value of raw materials as well as finished 
products, reflected continued business depres- 
sion, is responsible in a large measure for 
the decrease, which was not unexpected by 
the tax officials. Less capital and smaller 
inventories also share some responsibility in 
the decrease. 

An indication of the depression felt in 
the jewelry industry is shown by the drop in 
the corporate excess of the Ostby & Barton 
Co. of $1,004,870 from $2,132,580 of last 
year to $1,127,710 of this year. The Gorham 
Mig. Co. also shows a heavy cut of $1,097,- 
384 from $3,244,740 in 1921 to $2,147,356 
this year. And more than 50 of the jewelry 
corporations that have been in the list of 
$100,000 or more since the tax system was 
created in 1912 have disappeared, their cor- 
porated excess this year having dropped be- 
low that figure, 

The largest decrease reported in the list 
is that of the Brown & Sharpe Mfg. Co. of 
$5,135,565.45. Its corporate excess of $9,- 
771,595.92 a year ago is cut to $4,636,430.47. 
Since the present tax system became opera- 
tive the Brown & Sharpe Mfg. Co, has 
headed the list as the State’s largest cor- 
porate excess taxpayer, but this year it is 
replaced by the Standard Oil Co. of New 
York, whose excess is $10,962,353.77 as com- 
pared with $8,962,761.90 last year, a gain 
of $1,999 591.87. 

Among the corporations assessed on a 
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corporate excess of $100,000 or more are the 
following, with the amount of tax assessed: 
A & Z Chain Co., excess $244,109.69, tax 
$976.43; American Brass Co., of Waterbury, 
excess $191,659.25, tax $766.63; American 
Emery Wheel Works, excess $204,676.14, tax 
$818.70; American Standard Watch Case 
Co., excess $259,217.72, tax $1,036.87; 
Arnold, Hoffman & Co., excess $160,916.52, 
tax $643.66; Baird-North Co., excess, $415,- 
763.78, tax $1,663.05; B. A. Ballou & Co., 
Inc., excess $338,570, tax $1,354.28; Bassett 
Jewelry Co., excess $231,447.17, tax $925.78; 
Belcher & Loomis Co., excess $480,190, tax 
$1,920.76; Blanding & Blanding, Inc., excess 
$151,018.35, tax $604.07; Brown & Sharpe 
Mfg. Co., excess $4,636,430.47, tax $18,- 
545.72; Browning, King & Co., of New 
York, excess $195,418.97, tax $781.67. 
George H. Cahoone Co., excess $195,- 
589.74, tax $782.35; Callender, McAuslan & 
Troup Co., excess $979,045.23, tax $3,916.18; 
J. M. Carpenter Tap & Die Co., Pawtucket, 
excess $355,780, tax $1,423.12; S. B. Champ- 
lin Co., excess $123,313.35, tax $493.25; 
George L. Claflin Co., excess $126,655.02, 
tax $506.62; B. P. Clapp Ammonia Co., New 
York, excess $228,447.03, tax $913.90; 
Cook, Dunbar, Smith Co., excess $174,200, 
tax $696.80; Edward N. Cook Plate Co., 
excess $116,051.95, tax $464.20; J. A. Foster 
Co., excess $288,993.67, tax $1,155.97; Theo- 
dore W. Foster, & Bro. Co., excess $111,- 
970.42, tax, $447.88; Fray Jewelry Co., ex- 
cess $141,234.10, tax $564.93; George H. 
Fuller & Son Co., excess $431,574.61, tax 


$1,726.29; General Chain Co., excess $319,-: 


801.43, tax $1,279.02; Gladding Dry Goods 
Co., excess $1,193,260.34, tax $4,773.04; Gor- 
ham Mfg. Co., excess $2,147,356, tax $8,- 
589.42. 

Hamilton & Hamilton Jr., Inc., excess, 
$133,494.50, tax $533.97; Charles E. Han- 
cock Co., excess $137,096.68, tax $548.38; 
David Harley Co., Pawtucket, excess 
$311,684.10, tax, $1,246.73; Harris & Mowry 
Co., Woonsocket, excess $162,502.63, tax 
$650.01; Henius & Co., excess $128,383.60, 
tax, $513.53; Improved Seamless Wire Co., 
excess $100,500, tax $402; Irons & Russell 
Co., excess $143,945.74, tax $575.78; Joyce 
Bros. & Co., excess, $102,058.11, tax $408.23 ; 
Juergens Jewelry Co., excess $10,748.61, tax 
$406.99; Karpeles Co., excess $753,284.86, 
tax $3,013.33; Kennedy’s of Providence, ex- 
cess $378,487.87, tax $1,513.95; King, Mc- 
Leod Co., Newport, excess $152,419.32, tax 
$609.67; Kinney Co., excess $128,222.48, 
tax, $512.88; S. S. Kresge Co., Detroit, 
Mich., excess $292,416.12, tax, $1,169.66. 

Lederer Realty Corp., excess $160,340.75, 
tax $641.36; Louis K. Liggett Co., New 
York, excess $651,994.25, tax, $2,607.97; 
Livermore & Knight Co., excess $204,104.07, 
tax $816.41; Lyons Mfg. Co., excess, $149,- 
397.71, tax $597.59; John T. Mauran Mfg. 
Co., excess $103,865.37, tax $415.46; Mc- 
Carthy Dry Goods Co., Woonsocket, ex- 
cess $100,142.45, tax $400.56; Caesar Misch 
Co., excess $197,449.37, tax $789.29; Nichol- 
son File Co., excess $3,034,844.64, tax $12,- 
139.37; H. Nordlinger’s Sons, Inc. New 
York, excess $221,879.34, tax $887.51; 
O’Gorman, Inc., excess $162,802.82, tax 
$651.22; P. H. Opie Co., Westeriy, excess 
$134,341.86, tax $537.36; Ostby & Barton 
Co., excess $1,127,710, tax $4,510.84; Parks 
Bros. & Rogers, excess $254,018.45, tax 
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$1,016.07; Oscar E. Place Sons Co., excess 
$158,869.19, tax $635.47. 

Potter & Buffington Co., excess $179,521.45, 
tax $718.08; Powers & Mayer Mfg. Co., 
Inc., excess $195,976.89, tax $783.90; E rovi- 
dence Biltmore Hotel Co., excess $1,401,080, 
tax $5,604.32; Horace Remington & Son 
Co., excess $147,277.83, tax $589.11; Rhode 
Island Cardboard Co., excess $429,875.39, 
tax $1,719.50; Rueckert Mfg. Co., excess 
$110,952.22, tax $443.80; J. Samuels & Bro., 
Inc., excess $1,741,373, tax $6,965.49; Screw 
Machine Products Corp., excess $124,332, 
tax $497.32; Shartenberg & Robinson Co., 
Pawtucket, excess $145,722.19, tax $582.88. 

The Shepard Co., excess $1,843,310.8€, tax 
$7,373.24; R. A. Sherman’s Co., Westerly, 
excess $190,206.91, tax $760.82; J. T. 
Slocumb Co., excess $103,641.52, tax $414.56; 
Louis Stern Co., excess $212,000, tax $848; 
Stevens & Co., Inc., excess $199,080.11, tax 
$796.32. 

Thornton Bros. Co., excess $164,616.27, 
tax $658.46; Tilden-Thurber Corp., excess 
$319,303.98, tax $1,277.21; United Wire & 
Supply Co., excess $202,145, tax $808.58; 
Waite, Thresher Co., excess, $175,200. tax 
$701.16; A. T. Wall Co., excess $115,580.56, 
tax $462.32; D. M. Watkins Co., excess 
$242,582.44, tax $970.32; Williams & Ander- 
son Co., excess $300,451.97, tax $1,201.80; 
F, W. Woolworth, New York, excess 
$439,583.90, tax $1,758.33. 








Members of Sales Fish Club of Holmes & 
Edwards Silver Co. Hold Tenth 
Annual Meeting 


BripGePort, Conrn., July -12—The 10th 
meeting of the Sales Fish Club, whose 
membership is composed of the selling or- 
ganization of the Holmes & Edwards Sil- 
ver Co., Factory “C,” International Silver 
Co., was held in this city, June 27th, 28th 
and 29th, at the Brooklawn Country Club. 

This was the occasion for accepting into 
membership three new members who were 
recently added to the selling force of the 
company, they being F. W. Riehl who will 
cover western New England and eastern 
New York territory, S. F. Swain who will 
cover southeast territory, and F. W. Rock. 

The Sales Fish Club is a growing or- 
ganization, and during these meetings many 
interesting discussions took place, concern- 
ing new and interesting selling plans of the 
concern. 

On Wednesday evening, the entire party, 
together with the factory organization, 
were guests of the company at Bishop 
Arms, an interesting Inn on the Boston 
Post road near Stamford, where an enjoy- 
abie dinner was served. 

All the meetings were presided over by 
W. B. Harrington, sales manager, and on 
Thursday new advertising and _ selling 
helps were discussed and shown by the ad- 
vertising manager. W. B. Griffin. 

The entire club look forward to a pros- 
perous and busy Fall season. 








Thompson's Jewelry Store, Bad Axe, 
Mich., was broken into recently by a thief 
who carried away jewelry worth about 
$150. Entrance was gained by climbing 
through a rear window facing on a fire 
escape. 
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CHANGES TRADE TERM 





American Platinum Works Voluntarily 
Adopts Name “Albador” in Place 
of “Pallador” 


Desirous of co-operating with the move- 
ment in the industry to eliminate the use 
of trade names or terms, which might be 
used by dishonest dealers to mislead the 
public, the American Platinum Works at 
Newark, N. J.,- announced last week that 
it had voluntarily decided to change the 
name of “pallador,’ a metal produced by 
this concern, to “albador.” In view of the 
fact that the concern made the change sole- 
ly upon its own initiative and not through 
any outside influence, the act is considered 
most commendable and is looked upon in 
the trade as an important step in the move- 
ment to discourage the use of such trade 
names or terms. 

The concern was never requested to 
change the name, but after seeing the re- 
port of the first trade dinner held in New 
York several weeks ago under the auspices 
of the Good and Welfare Committee of the 
National Jewelers Board of Trade, at which 
time the name “pallador’ came up for dis- 


cussion, representatives of the American 
Platinum Works immediately conferred 
with Harry C. Larter, chairman of the 
Jewelers’ Vigilance Committee. As a re- 


sult the concern voluntarily changed the 
name “pallador”’ to “albador.” 

When it was first learned that the con- 
cern was contemplating changing the name 
of “pallador,” a JEWELERS’ CIRCULAR re- 
porter inquired as to the action that prompt- 
ed the making of this change. In reply 
the concern stated that after seeing the re- 
port of the trade dinner held by the Good 
and Welfare Committee of the National 
Jewelers Board of Trade, wherein the 
name of “pallador” came up, they imme- 
diately conferred with Mr. Larter, with the 
result. that they voluntarily made this 
change. Furthermore, it was stated they 
were not influenced by the action of any 
other concerns whose names were held in 
question by the committee in charge of 
the movement and acted solely on_ their 


own initiative. 








Death of Charles W. Regester 


Provipence, R. 1., July 15.—Charles W. 
Regester, a retired employe and for many 
years assistant foreman of the chasing de- 
partment of the Gorham Mfg. Co., died at 
9 o'clock yesterday morning at the home of 
his daughter, Mrs. William F. Bischoff, 89 
Jefferson St., Lakewood, in his 82nd year. 
Death was the result of two shocks, one of 
which Mr. Regester suffered on the train 
coming from Los Angeles, Cal., a few 
weeks ago. He was accompanied east by 
a daughter, Mrs. Clara A. Smith, of Los 
Angeles, with whom he had been spending 
the Winter. 

Mr, Regester was one of the famous 
corps of chasers that the Gorham Mfg. Co. 
used to boast could not be reproduced in 
the world, each being a master artist in 
metal work. He was born in Sheffield, Eng- 
land, famous for its silverware manufac- 
tories, Nov. 25, 1840, and there, after finish- 
ing a common school education, he learned 
the trade of a silver chaser in the atmos- 
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phere of that great silverware community. 
While still a young man he became identi- 
fied as one of the leading experts in his. na- 
tive city and his fame was known and rec- 
ognized in this country. 

In 1880, Mr. Regester was prevailed upon 
to come to the United States and settled in 
Providence, where he entered the employ 
of the Gorham Mfg. Co., then in its old 
plant corner of N. Main and Steeple Sts. 
With the concern he removed to its new 
plant in Elmwood and remained there until 
about 12 years ago, when he was retired 
on a pension. For several years preceding 
his retirement he had been assistant foreman 
of the chasing department. 

Since his retirement it has been his cus- 
tom to spend the Winter in Los Angeles 
with two of his daughters, Mrs. Smith and 
‘Mrs. Jeffrey R. Monroe. His Summers he 
spent with his third daughter, Mrs. Bischoff, 
at Lakewood. He had made 14 trips across 
the continent. 

He is survived by the three daughters, 
five sons, 30 grandchildren and 16 great- 
grandchildren. His wife died 22 years ago. 
The sons are Ernest W. Regester, Joseph 
H, Regester and Douglas Regester, all of 
Providence; Arthur J. Regester, of Shaw- 
omet, R. I., and Horace V. Regester, of 
Niagara Falls. 








DEATH OF C. B. DUCKWORTH 


Providence Jeweler and Gem Expert Passes 
Away After a Long Period of 
Failing Health 


Provipence, R. I., July 15.—Charles B. 
Duckworth, for many years engaged in the 
watchmaking and retail jewelry business in 
Main St., square, Pawtucket, and afterwards 
in the same business, but specializing in dia- 
monds and gems, at 219 Howard building, 
this city, died last Monday morning at his 
residence, 31 S. Union St., Pawtucket. He 
had been in failing health for a long time 
and for the past four months had been con- 
fined to his home, 

He was 63 years of age and was a son 
of the late Christopher B. and Julia 
(Adams) Duckworth and was born in Paw- 
tucket, where he was educated. On leaving 
school he entered the employ of his father, 
who was engaged in the same business for 
many years at 181 Main St., Pawtucket. 
After the young man had been associated 
with his father for about 20 years, the lat- 
ter died in 1901, when the son succeeded 
to the business. In Aug., 1910, he opened 
a store in the Howard building, corner 
Westminster and Dorrance Sts., this city, 
and shortly afterwards sold the Pawtucket 
store to the London Jewelry Co. After 
coming to Providence, Mr. Duckworth gave 
his attention almost exclusively to handling 
and appraising diamonds and other gems, 
being regarded as an expert. 

Mr. Duckworth, who never married, was 
the last of his immediate family, his sister, 
Mrs. William I. Small, having died some 
time ago. He was a member of the Ma- 
sonic fraternity, being affiliated with the 
various symbolic and cryptic bodies in his 
native city. 








The Gilbertson & Nelson, Preston, Minn., 
have sold out their business to George 


Kyseth. 
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CHARGED WITH THEFT 


Clerk Employed by Omaha, Nebr., Jewelry 
Concern Bound Over to District Court 
After Being Accused of Stealing 
Jewelry Worth Nearly $3,000 


Omana, Nebr., July 15.—Bert York, 22 
years old, until a few weeks ago a clerk in 
the jewelry store of the T. L. Combs & 
Mazer Co., has been bound over to the dis- 
trict court, after a preliminary hearing in 
police court, charged with stealing nearly 
$3,000 worth of jewelry from the T. L. 
Combs & Mazer Co. while employed there. 

Tinley L. Combs testified in police court 
that York had been an employe, but had 
disappeared when sent on an errand and 
had not returned. Mr. Combs employed 


.detectives to trail him, and they located him 


at Clarinda, Ia, 

“York began working for me about two 
and a half months ago,” testified Mr. 
Combs. “I was paying him $25 a week, 
and he told me he was receiving $135 a 
month, as I remember it, from the govern- 
ment on the vocational plan. A week ago 
he walked out on an errand and didn’t re- 
turn. We checked up on him and found 
there was jewelry missing.” 

Mr. Combs, testifying as to the amount of 
jewelry missing, listed a woman’s watch set 
with sapphires and diamonds, valued at $1,- 
000; one man’s platinum watch valued at 
$800 ; a diamond valued at $300, and a man’s 
watch worth $300. 

According to County Attorney Shotwell, 
York confessed the thefts. 








Baltimore Police Want Alleged “Penny- 
weighter” but St. Louis Authorities Will 
Prosecute Him on Another Charge 


SALTIMORE, Md., July 15.—Learning that 
Herbert M. Rothery, 66 years old, alleged 
“pennyweight” thief of national reputation, 
would be released by the St. Louis police 
for lack of evidence, Chief Inspector G. G. 
Henry, of the Baltimore Police Department, 
dispatched Detective Lieutenant C. A. Kah- 
ler to St. Louis with instruction to re- 
arrest Rothery for the Maryland authorities 
in the event of his release. Rothery is 
known to the Pinkerton National Detective 
Agency as one,of the country’s most notori- 
ous “pennyweignt” thieves. 

Rothery is wanted by the Syracuse, N. Y., 
authorities for larceny and alleged bail for- 
feiture. He is also wanted in Baltimore to 
answer an indictment charging him with 
stealing jewelry from the A. H. Fetting 


Jewelry Mfg. Co. When arrested in St. 
Louis, Rothery gave the name of Ryan. 


When confronted with his Bertillon photo- 
graph he admitted his identity, it is said. 

Kahler arrived in St. Loyis yesterday, 
and he was informed that the authorities 
had changed their minds, and instead of dis- 
missing Rothery they intended to prosecute 
him. Kahler, however, was instructed to 
remain in St. Louis. The charge against 
Rothery in St. Louis is that of stealing 
jewelry valued at $88 from the Drosten 
jewelry store. When arrested the alleged 
stolen jewelry was not found in possession 
of the prisoner. 

If Rothery manages to get free of the 
St. Louis charge, every effort will be made 
to bring him to Baltimore. 
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ALL SIZES 
EMERALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings. ALSO AND 
FANCY SHAPES ° 
Cut to order from the Rough. F ancy Cut D iamonds 






SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 
HENRY GREEN 
527 Fifth Avenue New York 
ee 


FOR CLASS and FRATERNITY PINS 


and the Symbolic Jewelry of all 


RELIGIOUS and FRATERNAL ORDERS 






































we have a superb line of Genuine Pearls, Round and Half Round; Genuine and 
Synthetic Rubies, Emeralds and Sapphires and all small colored stones of every con- 
ceivable variety. Anticipate the opening of the school and collegiate season by placing 
your orders NOW and having your line well in hand. 


H. NORDLINGER’S SONS, INC. 


Importers and Dealers in Precious and Imitation Stones 


70 West 40th Street, New York City 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington Street 
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SECURITY ALLIANCE 





New Members Elected, Transfers Granted 
and Awards Paid at Monthly Meeting 
of Executive Committee 


\ regular monthly meeting of the ex- 
ecutive committee of the Jewelers Security 
Alliance was held last Friday at the or- 
ganization’s headquarters, 15 Maiden Lane, 
New York. At the meeting, new members 
were elected, others were transferred, the 
secretary's report was read and rewards 
were ordered paid. 

First Vice-President H. H. Butts pre- 
sided. He was authorized to act as presi- 
dent in place of the late A. K. Sloan, until 
the next annual meeting. During the meet- 
ing five new members were admitted in 
Class B, while seven members were trans- 
ferred from Class A to Class B, making a 
total membership of 7,084. 

The report of the secretary showed that 
during the month there were three safe 
burglaries, one of which was an attempt 
on a member of the Alliance. The thieves 
obtained $33,000 in loot and to date, two 
arrests have been made. 

There were 10 store burglaries in which 
the thieves succeeded in escaping with loot 
valued at $800. Five of these thefts were 
at the stores of members, who lost $500 
worth of goods. One arrest has been made. 

Sneak thefts numbered 18 during the 
month, 10 of which were at the stores of 
members, who lost $3,872 in merchandise. 
The total value of the jewelry taken by 
these thieves amounted to $10,671. Two ar- 
rests have been made and about $3,500 
worth of loot recovered. 

During June, there were eight hold-ups in 
which the thieves stole $30,000 in jewelry. 
One of these robberies occurred at the 
store of a member, who suffered a loss of 
$10,000. 

There were 10 swindles, in which the 
thieves obtained $2,345 in merchandise. 
Five of these swindles took place on mem- 
bers of the Alliance, who lost merchandise 
valued at $1,305. One arrest has been made. 

The secretary also reported that 41 burg- 
lars and thieves were imprisoned awaiting 
trial. on Jan. 1, last. Of these 32 have been 
convicted and sentenced, while 29 other 
criminals have also been convicted and sen- 
tenced for robberies committed since Jan. 
1. The executive committee at the meeting 
ordered the payment of five rewards. 








Morris A. Forgotston, New York, Files 
Schedules in Bankruptcy Showing 
Liabilities of $39,694 and 
Assets of $750 
Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Thursday, by Morris A. Forgotston, 
Jeweler at 1600 Broadway, Manhattan. The 
schedules list the liabilities at $39,694 and 
constitute secured claims, $11,175 and un- 
secured claims $28,519. The assets are 
placed at $750 and consist of stock in trade, 
$500 and property claimed to be exempt, 
$250. Involuntary bankruptcy proceedings 
were started against Mr. Forgotston on 

March 31, last. 

Among the largest unsecured creditors 
are: Pederson & Frankel, $145; Nowy 
Surat, $277; New York Telephone Co., 
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$410; Novoye Russhoye Slovo, $102; Rus- 
sky Golos, $112; Yonkers Statesman, $147; 
Welfare League Assn., $150; American Art 
Bag Co., $217; Morning Telegraph, $197; 
Brooklyn Citizen, $315; N. Y. Ball, $105; 
Zo-Fal Realty Co. $450; New York 
Evening Post, $250; Mecca Temple Band, 
$100; D. Murachian Co., $213; Staats Her- 
ald Corp., $756; H. P. Hanaford, $144; 
Irwin Voltz, $960; Times Square Sign Sys- 
tem, $135; Graff ‘Washbourne & Dunn, 
$266; Daily News, $106; Thomas Meyer, 
$215; American Art Embroidery Co., $217; 
Rex Rubber & Novelty Co., $137; Diener 
& Dorskind, $308; New York Herald, $141; 
National Garment Retailers Association, 
$100; Lighting Studio Co., $649; N. Y. 
Hippodrome Program, $140; Charles Van 
Oppen, $500; Julius Palmer, $500; Sig- 
mund J, Girtler, $375; Zo Gale Realty Co., 
$225; David Frank Marcus, $561; Times 
Square System, $135; Levy Wander, Inc., 
$225; Clark & Gibby, $166; Morris Smal- 
heiser, $511; Harry Witsenhuysen, $1,139; 
Rode & Horn Lumber Co., $139; Tyson & 
Co., $4,500; Roy H. Bishop Co., $600; 
Roma Bergman, $1,000; Technola Show 
Case Co., $500; Hudson Observer, $134, 
and Benjamin Levine, $501. 








DEATH OF ARTHUR J. ALDEN 





Retired Waterville, Me., Jeweler Succumbs 
After a Short Illness 


WatervILLE, Me., July 14.—Arthur J. 
Alden, a retired jeweler of this place and 
active in the city’s affairs for many years, 
died after a short illness last Tuesday at his 
home, 15 College Ave. The funeral serv- 
ices were held at his late residence last 
Thursday afternoon, 

Mr. Alden was a lifelong resident of this 
city and watched its growth from a small 
village to its present size. He enjoyed the 
distinction of conducting a jewelry busi- 
ness on Main St. for over 57 years with 
his brother, under the style of Alden Bros., 
and retired in 1910. 

Arthur J. Alden was born April 23, 1838, 
the son of Julius and Elizabeth Nourse 
Alden, who then lived where the present 
home of Mr. Alden was later built. He 
received his early education in the public 
schools and Waterville Academy. When 
only 14 years of age he was apprenticed for 
a year at the upholstering and carriage 
trimming business. In 1854 he was ap- 
prenticed to C. W. Wingate to learn the 
watch and jewelry business and so well did 
he labor that in 1859, when only 21 years 
old, he was made a partner in the watch 
and repairing department. The following 
year, 1860, he bought out the Wingate in- 
terest and conducted the business alone until 
1866 when his brother, Charles H. Alden, 
joined him, In the Fall of 1867 they organ- 
ized a co-partnership under the firm name 
of Alden Bros. This partnership continued 
for 43 years, both members being alive 
when they retired from business May 1, 
1910, selling out to F. A. Harriman, who 
still conducts a jewelry store at the same 
location. This event marked the passing of 
the oldest and best known business firm in 
Waterville. 

Mr. Alden was always interested in the 
city’s affairs, although never seeking office. 
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He did, however, consent to serve for one 
year as councilman in 1895. He was a di- 
rector of the Peoples National Bank from 
1893 to 1921. Mr. Alden had also been on 
the advisory board of the Waterville Sav- 
ings Bank of this city since its incorpora- 
tion in 1869. 

He was a member of the Congregational 
Church, which he joined in early manhood, 
and in which he always took an active part. 
He was also a member of Waterville Lodge 
No. 33, F. and A. M., which order he 
joined in 1862. 

Arthur Julius Alden was married Nov. 
19, 1867, to Ellen Wentworth, who died in 
1914, 

He is survived by one son and four 
grandchildren. 








DEATH OF MAURICE WENDELL 


Head of the Firm of Wendell & Co. Passes 
Away in Chicago 





Word was received in New York several 
days ago that Maurice Wendell, head of the 
firm of Wendell & Co., 25 W. 45th St., died 
in Chicago on Tuesday, July 11. 

Mr. Wendell had been ailing since last 
March, but his death was wholly unexpected 
and came as a shock to his many friends in 
the trade. 

The funeral services were held in the Rose 
Hill Chapel, Chicago, last Thursday morn- 
ing, after which the body was laid at rest 
in Rose Hill Cemetery, 

Mr. Wendell was about 65 years old and 
devoted most of his time to visiting his estab« 
lishments in Chicago, New York and Kan- 
sas City. 

Maurice Wendell originally started busi- 
ness as a member of C. Wendell & Son in 
the 80’s. Later he left them and became 
manager for the Aurora Watch Co., and ir 
1890 organized the Wendell Mfg. Co., Inc., 
under the laws of Illinois. Late in 1894, 
the corporation of Wendell Mfg. Co. was 
permitted to lapse, and a firm composed of 
Maurice Wendell and David S, Simon took 
over the business. {n Feb., 1900, Mr. Simon 
withdrew, Mr. Wendell taking over the ef-s 
tects individually. Up to that time, a busi« 
ness ‘n both jewelry and manufacturing sil- 
verware was done, but the latter was dis« 
continued. The business was thereafter cons 
ducted by Mr. Wendell alone until March, 
1903, when the present corporation was ors 
fZanized under the Illinois laws. In Feb, 
1909, the company moved to its present quar- 
ters at 337 W. Madison St., Chicago. While 
the company’s home office is in Chicago, it 
has for a number of years conducted a 
branch office in New York, and about May 
1, 1913, opened another branch office in 
Kansas City, Mo. 








After 18 years of business activity at 
Gallitzin, Pa., S. Speckter, the only jeweler 
there, will close his retail jewelry store ac- 
cording to an announcement made recently. 
Mr. Speckter will sell his fixtures and will 
join his wife in their new home in North 
Philadelphia, Pa., where he will take 
charge of his business of manufacturing 
gold jewelry. Mr. Speckter has a manu- 
facturing plant on Chestnut St, North 
Philadelphia, 
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Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 80 
pages, is devoted to the anat- 
omy of the eye and especially 


the ocular nervous system. 


Price, $5.00 

It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 


The Optical Publishing Co., 
11 John St., New York 








tically unsalable, and therefore expensive at any 





price. 











BLACK ONYX 


In All Sizes and Shapes 
Also precious and imitation 
stones — drilling — engraving 
—encrusting Lapidary work. 


Kroner, Hyman & Co., Inc. 


51 Maiden Lane, New York 
Phone John 0350 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 
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A Word About Modern Jewelry Art 

















LE MONITEUR, of Paris, recently had 
an intresting article under the above 
caption. Translation, in part, follows: 
“The art of jewelry is one of the most 
interesting branches of modern decorative 
art. With the aid of extremely varigated 
materials: gold, sparkling and warm; plati- 
num, whose shining pallor caresses, so to 
speak, one’s gaze; pearls, gems Or 62 
thousand tones and a thousandfold play of 
colors, now radiating, now somber ; enamels 
with their gamut of colors; jewelers and 
carvers rival one another in ingenuity. They 
have hunted for different formulas in the 
presentation of stones, new lines in the work- 
ing of the metals. As always, the first 
attempts were extremely complex; the first 
modern jewels were a series of little garlands 
all entangled, twisted flowers; they seemed 
like a mischanced wind-storm. But the art 
of the chaser shows up delicately and an 
exact copy of nature gives birth to charming 
godsends, lost in a multitude of vain com- 
plications. Then comes the reaction: taste 
lost in simplicity, ‘stylization,’ research for 
new material or rare processes, and the in- 
evitable wreck of ‘excessive contrariety.’ The 
jewels take on a heavy appearance and be- 
come ironwork. This was the period of 
Merovingian placques and slavish bracelets 
of burnished silver, set, as with reliquaries, 
with torquoise cabochons or amethysts. 
“And now we come to the true measure: 
jewels take on again their precious aspect 
yet observing great simplicity of line and 
ornamentation. Enamel takes a prominent 
place and the tassel become an inexhaustible 
decorative theme. The new pendants have, 
otherwise, considerably reduced their di- 
mensions, and the brooch returns to favor. 
Who could have told us we would ever see 
itagain? In former times every little jewel 
had its heavy carved chain, and many women, 
with the aid of links, today have a brooch 
transformed to its primitive destination. The 
chain is replaced by a cordeliere’s girdle of 
black or gray silk, at the extremity of which 
the jewel is best detached. Thus, one of the 
iewels mostly in vogue at present consists 
of a long tassel of little pearls mounted on 
a head of onyx and suspended by a black 
bobbin. Here, again, is a brooch of chased 
silver in which the chasings have been filled 
with brilliant enamel which takes on the 
aspect of diamond powder. The entirety has 
discreet brilliance and the gray silk tassel 
which completes the jewel is an amusing 
fancy. 
__ Jt8 to finger rings the decorative effect is 
difficult to realize, the three large stones that 
remain fashionable leave little room for the 
mounting. Some artists have adopted the 
€xtreme-oriental form: the stone, very high, 
1s placed only one side of the ring, the others 
have called for a little note of interesting 
color in the enamel. One goldsmith, thus, 
has mounted two lovely very round pearls 
detached in relief by a blue enamel base 
scored with gold. And I have seen else- 
where this delicate wonder: a pearl in form 
or a pear on a circlet slightly sinous, en- 
amelled in dark blue. Nowadays, then, the 
call is for contrast and colorful variety. How 


flighty the fashion is, even for things that are 
costly! Last year the tempting displays 
in the stores of the rue de la Paix 
were uniformly in ‘black and white.’ Color 
was severely proscribed. The onyx and the 
diamond, the diamond and the onyx made 
themselves mutually complaisant. Today, 
the old stones are revived and we again see 
with pleasure burnished gold with topazes 
alternating with deep violet of the amethyst 
and the somber spot of black sapphire. 
Aqua-marine takes its priveleged place again, 
due, of course, to its limpid watery glint, and 
the veined turquoise is married admirably to 
delicate chasings which seems to prolong 
themselves on the stone itself. 

“But the most recent fashion, that which 
now is making a furore, consists of a mixture 
of black, white and red of most ravishing 
effect. Here, for example, is a_ bracelet 
formed of rings of black onyx, and red jade 
in the middle of which sparkle drops of 
diamond water; long earrings made up of 
a pear of corral suspended by a chain on 
which a diamond and a little black pearl is 
chased, a bracelet formed of four rings of 
platinum on which alternate onyx, diamond, 
ruby, then again onyx. We have seen, al- 
ready, a brooch composed thus: on a belt 
plaque of black-enamelled gold, a cabochon 
of coral of red jade gives its vivid note.” 








The Crown of William II 


NDER this title Le Moniteur has a story, 

amusingly written, concerning the fate 

of the German royal insignia. A translation, 
in part, follows: 

“Since the German crown has, as they say 
in noble style, ‘rolled in the dust,’ we can 
well ask what has become of it. Of the old 
residences, imperial and royal, some have 
been turned to different uses, others have not 
vet been fixed. But the symbol, par excell- 
ence, of monarchic power, the essential at- 
tribute of the all-powerful, what has _ the 
Republic done with it? A contributor of 
the Berliner Tageblatt went out for informa- 
tion, and, first of all he rectified an error 
that was held to be the truth. There is not, 
properly speaking, a German crown, a his- 
toric crown passing from one emperor to 
another, drawn from an official depository 
on the coronation day and locked up again 
after the ceremony. There is none for the 
simple and prosaic reason that all sovereigns 
have not the same shape of head. 

“‘Ryverything is great in kings,’ 
Bossuet, or perhaps Massillon; but we know 
that orators are given to voluntary exag- 
geration. Such a king is tall, another has 
the stature of his dwarf; this one has the 
narrow temples of a dolichocephalic the 
cranium of another is rounded like a cupola; 
add to this the differences of age; we ask 
ourselves by what address, in France, a royal 
child, like St. Louis or Louis XIII. could 
fill out of the crown of the giant Charle- 
magne without passing through it like a 
hoop. Germany, more practical, admitted 
that each sovereign should fit his head gear 
according to his size and was not astonished 


says 
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that his august forehead should not suffer 
the restraint of the conformator, like a 
vulgar bourgeois trying on a hat. The 
crown, thus made to measure, did not sur- 
vive the one who gave the order for it; 
anyhow, it was rarely that it found a service 
after his coronation. So rarely that Fred- 
erick I, the most enlightened Hohenzoller, 
without contest or doubt, made a present of 
his to the Queen Elizabeth-Christine who 
held the place of his spouse, the day after, 
and permitted her to amuse herself in her 
leisure in employing the stones of his crown 
for ‘other arrangements.’ 

“When he died, we are informed that the 
protocol wished the ‘royal fillet’ should figure 
on his catafalque, and it was missing, and 
he hastily made the best he could of the 
despoiled circlet with a dozen stones bor- 
rowed from the family treasure. With the 
same disdain for vanities and the same care 
for things positive, the king-philosopher sent 
the chain of his Order of the Black Eagle 
to the melting pot (it was estimated at 184 
Thalers) to be converted into table service. 

“It is tragic irony,’ adds the Berliner 
Tageblatt, ‘that the only king or emperor 
who wished to be assured of the perpetuity 
of the German crown should be just the last 
to wear it.’ By order of the Cabinet, of date 
1888, William II forbade, on the morrow 
of his accession, that the stones of his crown 
should be detached. The circlet is decorated 
with 24 roses, surmounted by eight terfoils, 
above which is an openwork lining of which 


the uprights are incrusted with roses and 
lastly dominated by a terrestrial globe and 


cross, one in sapphire, the other in diamond; 
the interior is garnished in purple. 

“This work of art dates 34 years, the other 
imperial and royal emblems are more ven- 
erable; the scepter (except the eagle at the 
end) belongs to the time of Frederick 1; the 
seal, the shield, the banner, the helm, the 
spurs, date back at least to William I. All 
these ensignia, despoiled of their significance, 
have been confiscated by the Prussian Gov- 
ernment at the same time as the private 
property of the ancient royal family and are 
deposited, some with the Ministry of the 
Royal Household, others with the Minister 
of Finance, awaiting their partition between 
the State of Prussia and the Hohenzollern 
family.” 








Death of Benjamin Mesiner 


Detroit, Mich., July 12—Benjamin Mes- 
iner, jewelry manufacturer of this city, suf- 
fered an attack of heart disease yesterday 
and died in his office, 404 Liggett building. 
I‘uneral services were held Thursday after- 
noon from his late resident, 2007 Virginia 
Park. 

Mr. Mesiner was 45 years old. He was 
a native of Germany, but spent the greater 
part of his life in Detroit. 

He was a member of Temple Beth-el, 
and was also affiliated with the Elks, the 
Masons and the Knights of Pythias. 

Deceased is survived by his widow, his 
parents, Mr. and Mrs. Benjamin Mesiner, 
five sisters and two brothers, 








Slight damage was caused one afternoon 
recently when a fire broke out in the jewelry 
store of Max Heiman, 54 Bridge St. 
Paterson, N. J. 
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The 
Olilliam-and Mary 
Stule 


ROM time immemorial, the dining tables 
f of people who care for the beautiful 
things of life have been set with Solid 
Silver. It has always been one of man’s most 
treasured possessions and a recognized symbol 
of prestige. 


Of late, however, there has been a new wave 
of interest and delight among women of taste 





in the pattern and craftsmanship of their silver- 
ware. 


It is easy to understand this fresh enthusiasm 
when you see such beautiful examples of the 
silversmiths’ art as the flat and hollow ware of 


“Treasure” Solid Silver in the William and 
Mary Style. 





This silverware is made in generous weight, 
fashioned in one of the most charming period 
styles and will happily harmonize with English 
and Colonial dining rooms. It is winning much 
favor. 


Rogers, Lunt & Bowlen Co. 


Silversmithsx—Makers of Distinctive Tableware 
Greenfield Massachusetts 





Treasure Solid Silver 


REG. U.S. PAT. OFFICE 


Sterling 25/1900 Fine 
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Why the Wearing of Men’s Jewelry Should Be Encouraged 











‘on use of jewelry by m men has shown 

a marked decline since the beginning 
of the present century. Of course, even the 
prosaic 19th century could show no such 
lavish use of masculine ornament as was 
common in the befrilled and furbelowed 
eras preceding. The dandies and fops of 
those former times vied with, and often sur- 
passed the ladies in the brilliant profusion 
of jewels in the enhancement of costume. 

Their use was compatible with the ele- 
gance of the fine attire of the times. Satins 
and velvets demanded the concomitants of 
fne gems, and descriptions of the costumes 
of earlier periods do not. fail to give due 
consideration to these important items. In- 
deed their use ran to such an Oriental ex- 
travagance that some of the descriptions are 
difficult to reconcile with the idea of West- 
ern civilization. 

As masculine attire became more sedate, 
the use of jewelry was correspondingly 
modified until during the 19th century it 
was practically restricted to those articles 
having, or pretending to have, a utilitarian 
purpose. Men sensibly surrendered the 
purely ornamental to feminine claims and 
were content with what modest embellish- 
ment their own necessities afforded. But 
these necessities were by no means of an 
inconspicuous type. Men enjoyed wearing 
heavy watch chains (of the guard chain de- 
scription) attached to correspondingly por- 
tentous watches, and embellished by orna- 
mental keys, seals, etc. Breast pins, studs, 
and cuff buttons were of a massive and 
showy type. Rings were increasingly fa- 
vored, especially of the jeweled kind, until 
the end of the century marked a strong re- 
vival of the old signet type. There is no 
doubt that the average value of jewelry pos- 
sessed by men who could afford it was much 
higher than it is today. Men were more 
interested in unique and precious gems. 
Rubies, emeralds, sapphires, catseyes, etc., 
were learnedly discussed by gentlemen in- 
tent on using them for scarfpins, rings and 
studs. Evening dress was not the monotone 
that prevails at the present day. A foreign 
fashion was a single evening dress stud of 
the diamond cluster type which was conver- 
tible into a scarfpin for day use. Diamond 
collar buttons were salable staples of a 
jeweler’s stock. Individuals of a highly lux- 
urious tendency indulged in gold suspender- 
buckles, as well as the same in garters. 

The tendency towards severity, or rather 
towards negligence, in masculine attire has 
changed all this, and the jeweler and gold- 
smith finds this formerly fucrative field not 
at all promising. But jewelry is still worn 
by men, though jt is of reduced value. 
Great quantities of cheap buttons, watch 
chains, tiepins and other items are sold, but 
at a pitiful disparity in value. Men most 
particular in the quality of their clothing 
give hardly any attention at all to the qual- 
ity of the jewelry which is supposed to lend 
a touch of completeness to a well-dressed 
man. Or if they do, defer its claims until 
Some critical friend or relative finds occa- 
Sion to make a much-needed gift. The pic- 
ture of men wearing silk shirts costing $10, 


with cuff buttons from the ten-cent store, 
is not the subject of ridicule it deserves to 
be. Nor even in goods of the jeweler’s own 
stock is there entire freedom from reproach. 

There is entirely too much merchandise 
produced in which whittling of price is the 
only object; flimsy goods which do not stand 
wear, which grow shabby quickly and drive 
the buyer to the alternative of the cheapest 
article obtainable, on the theory that it may 
be thrown away without thought of the out- 
lay. Then again, there is very little effort 
made by jewelers to produce variety of de- 
sign. Men’s jewelry, except in the highest 
grades, is restricted to certain standard pat- 
terns from which there is little deviation. 
Men are quite as susceptible to novelty of 
design as are women; yet there is very little 
done in jewelry to attract them in this way. 
Standard patterns are adhered to on the 
theory that a man only buys jewelry when 
he needs it, and takes what he can get. 

It is to the jewelers’ interest to change 
this indifferent attitude on the part of the 
buying public towards men’s jewelry. An 
effort should be made to encourage the sale 
of better grade goods. Economies in other 
directions might be suggested. The reduc- 
tion of cigarette bills, baseball tickets, prize- 
fight tolls and sundry other expenditures 
might be not indelicately alluded to, and 
the possession of handsome articles of en- 
during use and value alluringly depicted. 
The mid-Victorian, carrying his grand- 
father’s watch and wearing his seal ring, 
may have been a little slow, but he filled the 
eye. His was a period when men boasted 
of their fine watches, unusual gems, etc., 
and did not deem it a virtue to wear shoddy 
jewelry if they could afford better. 

It is well to point, out that it is not so 
easy to “get away with” the wearing of an 
article of cheap jewelry as is so often fondly 
imagined. Cheap jewelry is very often an 
anti-climax to the appearance of an other- 
wise well-dressed man, and of which he is 
usually entirely unconscious. If “clothes 
make the man,” the question of jewelry is 
not negligible. Polonius’ advice, “Be thine 
apparel costly as thy purse can buy,” might 
well include articles of jewelry in its impli- 
cations, 








Two boys were arrested shortly after 
8.30 o’clock on Sunday night, July 9, while 
in the act of robbing the jewelry store of 
A. C. Hover, Market St., Paterson, N. J. 
The boys were held at Paterson police head- 
quarters and the following day were ar-, 
raigned, after which they were placed on 
parole. Early on the night of the robbery, 
Patrolman Ross was making his usual tour 
along the rear of the Market St. stores 
when he noticed that the door in the jewelry 
store was open. He entered and, after a 
search, found two boys hiding in the cellar. 
When arrested, it is claimed, the police 
found on the youths a number of small 
pieces of jewelry. An investigation showed 
that they had broken a lock from the rear 
door of the store and in that manner had 
gained entrance to the Hover establish- 


ment. 
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The Development of Art 





CCORDING to Frank C. Jackson, the 

history of Art clearly shows that, as 
civilization advances, more ability to use 
the means of ornamental expression was 
developed, and that, as mere inventive or 
geometric design was found to be insuffi- 
cient, Nature was more generally resorted 
to for suggestions and ideas, in order to 
add to pre-existing forms new features, 
which would lend to them new _ interest. 
This, he says, we find was done in such a 
way that the new elements harmonized with 
the old, and goes on to say: 

“The natural representations, though 
based upon the imitative principle, were not 
merely pictorial copies, ‘but modifications, 
or, aS we say, conventional renderings. Now 
it is the union of these two principles, the 
inventive and the -imitative, that has de- 
veloped all the great styles of ornamental 
art; and this greatness is due to the nice 
balance of these principles. When, in the 
history of art, the balance is disturbed— 
that is to say, when either principle pre- 
dominates—then we get decay. When the 
constructive or imitative principle is too 
pronounced, the style becomes unsatisfying, 
cold, and primitive; while, if the imitative 
and realistic principles become paramount, 
the style suffers, ending in certain decadence. 
Therefore, in using natural forms in deco- 
rative art the student must be on his guard 
against running into mere pictorial repre- 
sentation, because forms, so rendered will 
not harmonize with the older decorative 
lines and figures he may be called upon to 
use in conjunction with them. This cau- 
tion is the more necessary, as some people, 
in their one-sided admiration of Nature, 
imagine the natural forms, being beautiful 
in themselves, will, if copied and simply 
applied, result in beautiful decoration. 
They regard Nature as a storehouse of 
‘ready-made ornament,’ instead of a book 
of reference for ideas and principles to be 
thought out with diligence, and applied with 
care. ‘Ready-made ornaments’ are too 
often like ‘ready-made clothes’; badly fit- 
ting, and ill suited to the subject. 


“The student must be careful to adapt 
the natural forms by a judicious conven- 
tionalism. There are two kinds of con- 


ventionalism found in historic examples: 
first, the conventionalism of principles or 
ideas; and, second, the conventionalism of 
facts. The first has to do with the princi- 
ples and general ideas of growth common 
to classes of objects and not to specific 
forms; the second, with individualizing par- 
ticular plants and objects. 


“An example or two from Egyptian and 
Greek art will best explain the matter. The 
art of the Egyptians, being purely symbolic, 
bound them to the conventionalism of facts, 
and while they had to represent their fa- 
vorite plants, the lotus and papyrus, they 
did not copy pictorially, but gave ‘conven- 
tional representations of them sufficiently 
suggestive to convey the intended image.’ 

; The art system of the Greeks, on 
the other hand, was founded on zstheticism. 
and therefore, unlike the Egyptians, they 
felt no absolute necessity, in their use of 
Nature, for representing particular plants, 
(though at times they did not fail to do 
so).” 
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Sabbath School 
Studies Unique 
Window Display 


For the first time within our memory 
the display presented in the shop window 
of a local merchant has become the sub- 
ject of a special study by a class of 
Sabbath School pupils. 

The display in question is that now 
appearing in the window of Landscheft’s 
Jewelry Store on Carroll street, wherein 
the decorator has arranged at apparently 
considerable expense an exact reproduc- 
tion of a scene famous in biblical history. 

The scene as a whole, done in soft but 
beautiful coloring, represents the walls 
and the north-east tower-gate entrance to 
the City of Cairo, In the center of the 
wall appears the public fountain and near- 
by the hooded figure of a woman bearing 
a filled water jar. Another hooded figure 
appears at the left, while seated in the 
foreground appears the ever present Cairo 
street beggar. A most life-like camel 
and driver resting in the shade of the 
wall complete the picture. 

It was to this display that Miss Miles 
of the First Congregational Church, 
yesterday afternoon escorted her enthus- 
iastic group of Sunday School pupils. 
Mr. Landscheft explained the- whole scene 
to the children in a very interesting 
manner. 





















































Read What A Newspaper 
Published About This Year’s 
W. W. W. Window Display! 


To the left appears an extract from a 
newspaper in an Eastern city where a 
jeweler had placed our display in his 
window. 


What this display has done for that 
jeweler it will do for you. 


No words can do it justice. You must 
see it to appreciate it. It is different 
than anything you have ever seen. It 
is worth hundreds of dollars as a win- 
dow attraction, and costs the W. W. W. 
Jeweler nothing. 


It is magnificent—it is educational—it 
is high class in every way. It interests 
the old and the young. It in no way 
advertises W. W. W. GUARANTEED 
RINGS, but merely you and your store. 
This display is only one of several good 
reasons why you should see this year’s 
W. W. W. Line. 

Remember—we offer not merely good 


Rings but mighty good advertising. 


Remember—that W. W. W. GUAR- 
ANTEED RINGS cost no more than 
ordinary ones. 


White, Wile & Warner 


“Makers of W.W.W. Guaranteed 
Nationally Advertised Rings” 


Buffalo, N. Y. 
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E, Markoff, of 


Bristol, has sold 
in that town the 


Aaron 
three lots of 
past week, 

Norman Case has been elected secretary 
of the Narrangansett Terrace Improvement 
Association, 

Revistered at the Green Inn, Narragan- 
sett Pier, last week, were Mr, and Mrs. 
Harry Fulford. 

The Brier Mfg. Co, plant resumed opera- 
tions last Monday after the annual shut- 
down for overhauling and renovations. 

G. Frederick Perry has returned to Chi- 
cago after spending a month at the factory 
of the Ford-Perry Co., 70 Ship St., this city. 

James J. Fox has recently started in 
business at 19 Calender St., under the firm 
style of the American Nickel Plating Works. 

lrederick Manning, haberdasher, has 
opened a new store at 21 Fountain St., but 
will continue his old store on Empire St. 

Mr, and Mrs. Thomas G. Sadler, of 
South Attleboro, have opened their cottage, 
Hate-to-Quit-It, at Touisset, for the Sum- 
mer. 

Mr. and Mrs. John S. Holbrook were 
registered at the Massasoit House, Narra- 
gansett Pier, the past week for an indefinite 
stay. 

Frank Konovsky has filed a_ statement 
with the city clerk’s office that he is sole 
owner of Frank's Toggery Shop, 136 Wash- 
ington St, 

The factory of the Waite-Thresher Co. 
resumed operations last Monday following 
a vacation period for overhauling and 
renovations, 

J. Krank Mason, of the Mason Box Co., 
North Attleboro, and Mrs. Mason are 
spending the Summer at their seaside home 
at Saunderstown. ; 

The plant of the E. N. Cook Plate Co., 
70 Ship St., has undergone an overhauling 
and renovation the past week during the 
annual shutdown, 

Henry Fletcher has been appointed by 
Presiding Justice Tanner in the Superior 
Court, as receiver of the Cameron & Ingalls 
Engineering Co., Inc. 

Mr. and Mrs. A. Dimond have announced 
the engagement of their daughter, Miss Au- 
gustine Theo Dimond, to J. Leiter Ban- 
berger, of Philadelphia, 

Mr. and Mrs. James A. Doran and chil- 
dren are occupying their Summer home at 
Shore Acres, at Narragansett Pier, for the 
remainder of the season. 

George I. Sawyer and family left last 
Saturday for a two weeks’ cruise in the 
yacht //arloned up Long Island Sound, with 
a few days’ stay at Watch Hill. 

_Mr. and Mrs. George L. Kerr, of Frank- 
lin, left last week on an automobile trip to 
Niagara Falls. Returning they will visit 
New York city and Atlantic City, 

Miss Emma M. Lang, of the office force 
at Toster’s, was married last Friday to A. 
H. Alleott. Mrs. Alleott will continue her 
duties after the Summer vacation. 

Edmund \. Truelove, of the office force 
of the Gorham Mfg. Co. and family are 
spending the Summer at Coles’ Station on 
the West side of Bay. 


real estate 


Narragansett 
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The will of the late Charles B. Duck- 
worth was filed for probate in the Probate 
Court at Pawtucket on Friday and con- 
tinued with order of notice to Aug. 9. 

‘The business of H. C, Lindol & Co., which 
was recently taken over by Harry C. Lin- 
dol after a mutual dissolution and the with- 
drawal of the other partners, is being liqui- 
dated, 

J. L. Anthony & Co. have completed their 
removal the past week from 161 Dorrance 
St., where they have been located for a num- 
ber of years, to their new factory at 115 
Baker St. 

Goodnow-Morse-Brooks Co., 178 Main 
St., Woonsocket, has increased its capital 
stock from $100,000 to $300,000, according 
to information filed at the Secretary of 
State’s office. 

Warner’s Toggery Shoppe, 16 Broad St., 
Pawtucket, is owned by Abraham Gold- 
blatt and Max Viner, of Providence, ac- 
cording to their statement filed at the city 
clerk’s office. 

Stanley H. Lyons, of the Lyons Mfg. 
Co., accompanied by Mrs. Lyons, are stop- 
ping at the Massasoit at Narragansett Pier 
with Mr. Lyons’ parents, Mr. and Mrs. 
Louis Lyons. 

The factory of Leach & Anthony, 109 
Friendship St., has been closed the past 
week for the annual vacation period, during 
which there has been a general overhauling 
and renovation. 

A. P. Workman, who is Summering with 
his family at Crescent Heights, has been 
appointed a member of a committee to pur- 
chase a piece of land for the erection of 
a community house there. 

Mrs, Caesar Misch, of Caesar Misch, Inc., 
was elected president of the Rhode Island 
State Federation of Women’s Clubs at the 
annual meeting held at the Edgewood Yacht 
Club clubhouse last Monday. 

Charging breach of contract in a transac- 
tion claimed to have involved the sale of 
property on Bishop St., Harry Brier last 
Thursday entered suit in the Superior Court 
to recover $2,000 from Stephen Saska. 

A decree was entered by Judge George 
A. Stone in the Municipal Court here last 
week authorizing the sale of the personal 
estate of the late Edgar A. Bennett, who 
owned and conducted the EK. A. Bennett Co. 

Frank O. Udall, of New York, arrived 
the past week to take charge of the branch 
of Udall & Ballou at Newport, for the 
Summer. Mrs. Udall and their children 
will spend the Summer in New Hampshire. 

Whipple & Campbell Co., refiners, who 
have been located for a number of years 
at Cent and S. Main Sts., have removed to 
11 Mason St., their old building having been 
torn down fer the widening of S. Main St. 

The Providence office of the National 
Jewelers Board of Trade received a visit 
the past week from F. C. Backus, secretary 
of the board, accompanied by James Mc- 
Dermott, in charge of the rating depart- 
ment, 

Roland & Whytock Co. have announced 
that its factory, 24 Calender St., will be 
closed for the annual vacation period from 
Aug. 7 to 12, inclusive, although the office 
will be open to receive orders to be filled 
from stock. 

Major John J. Collins, with Ostby & 
Barton Co., is in command of the second 
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fort command, Coast Artillery Corps of 
Rhode Island, that is now doing a 15 days’ 
tour of duty at Fort Getty in the Narra- 
gansett Bay defenses, 

Arthur DeForrest Wing, a former man- 
ufacturer of jewelers’ findings in this city, 
was buried last Tuesday in Locust Grove 
Cemetery. He died the Saturday previous 
at the home of a niece on Hamilton St. 
He was 68 years of age. 

The potice have obtained no clue as yet 
to the two masked men who so daringly 
robbed the bookkeeper of the MacMillan 
Co., in the firm’s office, 9 Calender St., last 
week, of nearly $200 in pay envelopes with 
which she was paying off the help. 

Monroe Block, Monroe Block & Co., im- 
porters and manufacturers of “Romance” 
bead necklaces and jewelry, who returned 
from Europe a few weeks ago, is now on 
an extended business trip in the middle west 
and reports improved conditions in that sec- 
tion, 

Lewis S, Darling, of Pollard & Darling, 
with his family returned last week from a 
two weeks’ vacation motor trip to New 
York, Atlantic City, Philadelphia and 
Washington. They are at their Summer 
home, Darling Cottage, at Coles, for the 
remainder of the Summer. 

Clarence M. Dunbar, of Cook, Dunbar, 
Smith Co., arrived home last week from 
Honolulu, where he and Mrs. Dunbar visit- 
ed following the annual convention of 
Shriners at San Francisco, which Mr. Dun- 
bar atterded as a delegate from Palestine 
ef this city. He was elected Im- 
perial Oriental Guide and in five years will 
be Imperial Potentate. 

J. H. O’Neill Co., 185 Eddy St., has the 
contract to furnish the badges for. the fifth 
triennial parade of the Union of Holy Name 
Societies in this city on Oct. 1. The badge 
is of original design and very appropriate 
and 50,000 of them are to be made, This 
firm also had the contract for the badges 
for the 100th anniversary of Franklin Lodge 
ot Odd Fellows, furnishing 300. 

Ex-Governor R. Livingston Beeckman, 
director of the International Silver Co., do- 
nated the handsome prizes that were com- 
peted for in the athletic games at the car- 
nival held this week at the Oakland Beach 
Amusement Park for the benefit of the 
Rhode Island Department of the Disabled 
Veterans of the World War. On Friday 
Mr. Beeckman accompanied Assistant Sec- 
retar of the Navy Theodore Roosevelt in 
flight from New London to 


Teme's 


a seaplane 
Newport. 

In the venue of: jurors drawn by the Ald- 
erman of this city for service in the Su- 
perior Court are the following: Grand— 
Harry L. Markham; Petit—Walter H. Dur- 
fee, Adolph Lederer, George C. Rueckert, 
Albert Gerber, Herbert E. Robinson, Her- 
man A, Brown, Edmund H,. Parsons, Fred- 
erick A. Fairbrother, Frank T. Atwood, 
T. Clyde Foster, Ezra H. Kent, Henry S. 
Walsh, Everett J. Rogers, Jr., William A. 
Wallace, Randolph A, Greene, Edward R. 
Stayner, Gustave A. Schweitzer, Ulysses G. 
Johnson, Charles F, Markham and William 
B. Claflin, 

At the annual stockholders’ meeting of 


the Citizens’ Savings Bank last week 
Charles C. Darling, Arthur O. Ostby, 
Charles F. Irons and Charles W. Butbier 
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were re-elected directors. Messrs. Irons 
and ‘Darling were later re-elected vice-pres- 
idents. 

J. W. Peacock, Washington St., furnished 
the 5,000 souvenir badges for the national 
convention of Social Workers recently held 
in this city. 

Edgar R. Barker, of Barker & Barker, 
past department commander of the Rhode 
Island Division of the United Spanish War 
Veterans, was the installing officer at the 
annual State encampment at Pawtucket the 
past week, 

C. Roberts, of Central Falls, has been 
awarded the contract by the local commit- 
tee of the Oriental Order of Humility and 
Perfection for the 10,000 souvenir badges 
for the 20th annual convention to be held 
at Providence during the week of Aug. 7. 

Employes of the United Wire & Supply 
Co. held their first annual outing last Sat- 
urday at Rocky Point, the event: proving 
successful in every respect. About 200 em- 
barked at 9 o’clock on one of the big river 
steamers for the 15-mile sail down Narra- 
gansett Bay and upon arrival at the grounds 
enjoyed an old-fashioned shore dinner fur- 
nished by Caterer Lyons. A feature of the 
day’s pastime was an athletic program be- 
tween the single and married men, the lat- 
ter capturing the honors with nine points 
against four. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: S. Schem, of Wolff 
Bros. New York city; Mr. Margolis, of 
the Princess Jewelry Co., Montreal, Que.; 
H. D. Stevens and Miss A. M. Fox, of 
Strawbridge & Clothier, Philadelphia; S. 
Lipschitz, of the Oval Mfg. Co., New York 
city; Mr. Kaskell, of Weiner Bros., New 
York city; M. Lindahl, of the Continental 
Jewelry Co., Cleveland; Henry Fay, of 
Faros Co., New York city; M. Levin, of 
M. Levin & Co., Philadelphia; Ed. Heim, 
of A. H. Bendheim & Co., New York city; 
Paul Kolman, of W. Reichert & Co., New 
York city. 

While Patrolman W. E. McCall was 
rounding up a squad of police to assist him 
in finding out who unlocked the door of 
J. A. Foster Co.’s retail store, opening onto 
Middle St., at 1:25 o’clock last Wednesday 
morning, several men from the Rhode Island 
Electric Protective Co. arrived on the 
scene, Lieut. Drown from the Central Sta- 
tion was a close follower with a squad of 
Patrolmen and the building was surround- 
ed, the police taking post in Middle, Dor- 
rance and Weybosset Sts. A thorough ex- 
amination was made and Manager J. Ar- 
thur Clem of the Foster Co, had been called 
but nothing irregular about the premises 
could be found and the police were prepar- 
ing to leave when an emergency call sum- 
moned the police to the Hub Loan Co.’s 
store, 77 Exchange place, where the burglar 
alarm was mysteriously released and the 
scene of activities was suddenly shifted. 
Accident and oversight caused the double 
upset, 

John A. Sweitzer, superintendent of the 
Powers & Mayer Mfg. Corp., was painfully 
injured last Thursday at the Cae Hun.ired 
Acre Club, near Wickford, R. I. Mr. 
Sweitzer was shooting with a new medel 
high power British air rifle. While pullinz 
down on the lever that forces the air into 
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the chamber that propels the bullet, he 
rested the butt of the rifle on the railing 
of the club porch. The force of pulling 
down on the lever threw the rifle from the 
railing and the lever sprung back and caught 
the second finger of his left hand between 
the barrel and a plunger on the left that 
pierced the finger and caused an ugly 
wound. Mr. Sweitzer had it immedately at- 
tended to by a local physician, but the finger 
proceeded to swell and the hand became 
very much inflamed. Since then Mr. 
Sweitzer has had the finger amputated and 
the hand opened up to nearly the center of 
the palm. He is doing very well and it 
does not seem that any other complications 
have developed. 

The announcement was received here on 
Tuesday, July 11, from Newark, that Wil- 
helm Forstner, of the Forstner Chain Corp., 
of Irvington, N. J., formerly of this city, 
had been granted citizenship rights by Fed- 
eral Judge Charles F. Lynch, of the United 
States District Court. Forstner filed his 
application for final naturalization papers in 
the United States Court at Newark on Oct. 
4, 1921. Subsequently he was given a hear- 
ing before Judge Lynch, but was refused 
citizenship. In an opinion rendered last 
Tuesday, Judge Lynch declared that, al- 
though the applicant did not make a favor- 
able impression upon him when he appeared 
at the first hearing, he was now satisfied 
that he was loyal to the United States Gov- 
ernment during the war, that he has estab- 
lished his loyalty and is entitled to citizen- 
ship, regardless of the fact that for a time 
he was interned as an alien enemy. The 
judge stated further that he knows from 
his own experience that during the war 
there was a great personal dislike toward 
Germans, which he says may have had much 
to do with Forstner’s internment. 

The corner stone of the new factory of 
the Powers & Mayer Mfg. Corporation was 
set on Tuesday, July 11, with the principal 
officials of the corporation officiating at this 
function. This new building is being con- 
structed of concrete and brick, making it a 
thoroughly fireproof building. The loca- 
ticn of this building is on one of the finest 


corners for manufacturing purposes, the 
corner of Elm and Chestnut Sts. The plot 


of ground is 100 by 100. The building 
will be a two story daylight structure, com- 
prising an area of about 18,000 square feet. 
It will be utilized for the manufacturing 
of both platinum and 18 carat white gold 
productions. The installation of the equip- 
ment will be of the latest labor saving type. 
Most of this new machinery has been de- 
signed by the corporation, and it will be 
in position, when this factory is completed 
in November, to inaugurate the manufac- 
turing of several lines of new merchandise 
which will be a new departure in manufac- 
turing, and which are now being fully pro- 
tected by patents. The corporation also 
has a complete smelting and refining system 
which will be managed by one of the best 
refiners in this country. The seating capac- 
ity in this new building will be for 450 
hands, and any one visiting Providence is 
invited to inspect the plant, 








Carl A. Myers, Dayton, O., reports that 
ijn some mysterious manner a ring valued at 
about $300 has disappeared from his store. 
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Kennedy & Co, are moving their Provi- 
dence plant to this town. 

A. L. Lindroth has opened his Summer 
home at Shawomet Beach, R. I. 

Donald Le Stage took over the majority 
of the stock of O. M. Draper & Co. on 
Monday of this week. 

A number of manufacturers are pushing 
the campaign to raise $10,000 for a public 
playground. Walter C. Sherman, salesman 
for the O, M. Draper Co., is chairman of 
the ways and means committee. Other mem- 
bers include F. E. Sturdy, Jr., Elton B. 
Fisher, J. Frank Mason and Byron Gardner. 

The will of the late Frederic E. Sturdy, 
head of the J. F. Sturdy’s Sons Co., was 
probated last week. The estate is valued 
at $300,000 personal and $15,000 real, and 
is devised to the two children, Frederic E., 
Jr., and Mrs. Roswell Blackinton. The two 
children and Judge C. C. Hagerty are ap- 
pointed executors and trustees under a per- 
sonal bond. Frederic E., Jr., is bequeathed 
his father’s holdings in the J. F. Sturdy’s 
Sons Co., he to pay his sister half the par 
value of the stock within 10 years. A pre- 
nuptial agreement with his wife gives her 
a trust fund of $50,000, which upon her 
death or remarriage reverts to the children. 
The widow is also given the use of the 
Sturdy homestead during her life. 











R. B. Macdonald, of this city, is now in 
California, 

Harold E. Sweet, of R. F. Simmons & 
Co., was in Philadelphia last week. 

A buyer for Soden & Co., of Chicago, 
was in this city the past week and placed 
some very substantial orders with local 
manufacturers. The first shipments are to 
be made in September. 

Acting in behalf of the city, Joseph F. 
Finberg, a well-known jewelry manufac- 
turer, this week purchased the Bungay field 
for $1,825. It is to be turned into a play- 
ground. For years Mr. Finberg has taken 
an active interest in the playground move- 
ment. 

Attleboro manufacturing jewelers are 
considering the advisability of having an 
exhibition in the American Industrial Ex- 
hibition building, being erected in Rio de 
Janeiro in commemoration of the first cen- 
tenary of independence. All the leading 
nations of the world are to participate in 
the exposition. 

The annual outing of the employes of the 
C. H. Eden Co, was held Saturday at 
Crescent Park, R. I. Chartered electric cars 
took the party to the Summer resort, where 
a fine program of sports was carried out. 
A shore dinner was a feature. The com- 
mittee of arrangements consisted of Nelson 
Fontneau, Vincent Becker and Gertrude 
Eaton. 








Elmer Fiedler will open a jewelry store 
at Luxemburg, Wis. 
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H. A. Israel, trading under the name of 
the Lynn Collateral Loan Co., has sold out 
to Joseph Clair & Co. 


During the storm which raged over 
Haverhill and vicinity July 13, the jewelry 
store of Frank Freeman was flooded and 
much of the stock greatly damaged. 

George L. Gramer has a great attraction 
for the sacred cod. Last week he visited 
the Cape, and from a fishing yacht lured 
several large specimens from their native 
element. 

C. A, Woodsome, treasurer of the E. B. 
Horn Co., has become a golf enthusiast, and 
for the next two or three weeks he will 
indulge in this pastime at the Cape, where 
there are several good links, 

Mr. and Mrs, Frank N. Nathan have 
gone to Europe to make arrangements for 
the erection of a memorial to their son 
who was killed in the World War. He 
was in the aviation corps and fell in action. 

Rain or shine, darkness or dawn, Miss 
Boston’s nose will shine no more, for she 
has.taken to the latest feminine fad with 
great avidity. Jewelers say that the lighted 
vanity case is in tremendous demand. The 
case is equipped with a little electric light 
directly over the mirror. There is a small 
battery and just the tiniest pearl-capped 
button, of course, to turn on the current. 

Mr. and Mrs. M. N. Smith, of the Smith, 
Patterson Co., are visiting their daughter 
in Wilson, N. Y., and while in that State 
will make several extensive automobile 
trips. A, P. McMullen, silver buyer, visited 
New York last week on a buying trip. The 
company is preparing to issue a wholesale 
catalogue this season, featuring china, sil- 
verware, clocks and novelties. H. A. Mar- 
tin has charge of this work. 

D. C. Percival, head of D. C. Percival & 
Co., has been elected president of the E. 
Howard Clock Co. in the place of the late 
Richard M. Saltonstall, who held the posi- 
tion for more than 20 years. The clock 
company is gratified to have the services 
of Mr. Percival as president, as he is rec- 
ognized as one of the most efficient execu- 
tives in the jewelry and kindred businesses 
in this part of the country. Other officers 
were re-clected at the meeting in the Shaw- 
mut bank building July 13. 

Max Sonand, who gave Lawton & Harris 
a stolen $1,000 bond for diamond goods 
valued at $800 and received $200 in cash in 
exchange recently, and who was arrested 
after he had been identified by Mr. Gerstein 
and the brothers Glaser, on Boylston St., 
was sentenced in the Superior Criminal 
Court, July 11, to 13 months in jail, after 
he had pleaded guilty. Fred M. Harris and 
the bookkeeper appeared in support of the 
prosecution. The case attracted consider- 
able attention at the time and Mr. Gerstein 
and the Glasers received many congratula- 
tions upon the enterprise and boldness they 
displayed in tracking down the prisoner. 

An eleven-story building, te be known as 
the Diamond building, is to be erected on 
the site of the old Province St. section, 
which included the famous Province House. 
The old buildings are being torn down and 
what is said to be one of the finest office 
Structures in the country will be erected on 
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the foundation. Many jewelers are show- 
ing great interest in the project as the need 
of such a structure has long been felt. The 
location is on Washington St., near the 
Jewelers’ building, Washington building, 
the Ballard building, 5 Bromfield St., and 
other office edifices occupied mostly by 
jewelers. The Diamond building is to be 
rented exclusively to jewelers, according to 
the plans of the owners. Their representa- 
tives are now calling on the trade for that 
purpose. 











Fire due to defective wiring caused $600 
damage to the store of the United Loan & 
Jewelry Co., Seneca and Wells St., on the 
morning of July 12. 

Marjorie E. Leininger, daughter of Ed- 
ward and Mrs. Leininger, is attending the 
Y. M. C. A. camp at Forty Acres, Farn- 
ham, N. Y., with a number of other local 
high school girls, 

Edward Leininger, who represents the 
jewelry trade in the Exchange Club and 
who is a member of the board of control, 
plans to participate in the three days’ outing 
of the club to be held at Port Rowan, Ont. 
The voyage is to be made on a private 
yacht. 

On exhibition in Tanke’s window is the 
Williams trophy, given each year by the 
alumni of Williams College to the Buffalo 
high school scoring the largest number of 


points in athletics every year. It is of 
sterling silver and stands about 20 
inches, 

The street car and railway shopmen’s 


strikes have had no appreciable effect upon 
the retail jewelry business thus far. In 
fact some of the jewelers report that July 
returns so far exceed those of the same 
period a year ago. Should the strikes be 
prolonged their effect will undoubtedly be 
felt in the jewelry as well as in other lines 
of business. 

Something decidedly unique and embody- 
ing workmanship out of the ordinary is a 
jeweled bird cabinet which has been placed 
in the hands of Tanke’s, Inc., for disposal 
by one of its customers. The case, 33% by 
21% inches and-about an inch in depth, is of 
solid silver, finished in gilt and engraved. 
It has a border of genuine rubies, and in 
the center an enameled plaque surrounded 
by genuine sapphires. A button on the back 
of the case releases the plaque and out pops 
a pretty little bird, made of real feathers 
of a greenish color, which immediately be- 
gins to sing much the same as a canary. 
The most remarkable feature of this novelty 
is the movement of the head and beak, as 
well as a fluttering of the wings while sing- 
ing. On completion of the song, which lasts 
for half a minute, the bird automatically 
disappears into the case. An idea of the 
intricacy of the mechanism may be gathered 
from the fact that the device which carries 
the sound, and keeps the wings, head and 
beak moving, passes through one of the 
bird’s legs into the body. It was made in 
Geneva, Switzerland, and purchased in Lon- 
don several years ago. It is estimated to 
be worth approximately $500. 

At a meeting of the social relations com- 
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mittee of the 24-Karat Club of Buffalo, held 
on Friday night, further progress was made 
in plans for the club’s first annual outing 
to be held on Aug. 2. Hamburg Park, on 
the shore of Lake Erie, just a few miles 
from the city, was selected as the picnic 
grounds and it was tentatively decided that 
members, their wives, families and friends 
gather at McKinley Monument, from 
whence the party will proceed to Hamburg- 
on-the-Lake. Accommodation will be pro- 
vided for those who do not own automo- 
biles, in cars of those who have machines. 
A committee, consisting of Ralph E. Smith, 
chairman; Alfred O. Bald and Benjamin 
Freedman, was appointed to arrange for a 
program of athletic events for men, women 
and children and to obtain a list of prizes 
for those who win the contests, Besides the 
games the location offers bathing as an at- 
traction, which it is expected will be taken 
advantage of by both young and old. Re- 
freshments will be served throughout the 
afternoon. Dancing for the adult guests 
will be provided for in the evening. H. F. 
Van Der Voort, Jr., chairman of the social 
relations committee, anticipates a large turn- 
out for the affair, bringing together as it 
will every branch of the trade in and around 


Buffalo. 








Notes from the South. 





Cohen & Shector, Cumberland, Md., has 
heer succeeded by M. Cohen. 

Shyer’s Loan Office, Chattanooga, Tenn., 
has been sold out to Abe N. Shyer. 

A. B. Correll, Spartanburg, S. C., calls 
attention to a situation which he says should 
be looked into, the matter of calling fort 
watches promptly after repair work, Mr. 
Correll states that he has watches in his 
shop which owners had literally forgotten 
about. One instance was that of an Epis- 
copal minister, He says he asked the rector 
one day about taking the watch out of the 
shop, that it had been there for two years. 
The divine looked surprised, said Mr. Cor- 
rell, and then admitted to him that he had 
discharged the cook some months previous, 
believing that she had stolen the watch. 
Another instance cited by Mr. Correll, is 
that of a colored man, who, when asked 
to get his wife’s watch, stated that for 
three years he had thought it lost and had 
given his wife several beatings for being 
so careless with her valuables. Mr. Cor- 
rell says that he has a great number of 
watches people have left with him for repair, 
and that he has lost track of their owners. 
Some of them are valuable, and it is an 
added responsibility to keep them in safe. 
He says that he believes the reason people 
are so careless with their watches and 
jewelry is because they have so much con- 
fidence in their jewelers. 








The Cellulose Products Department of 
the du Pont Co. has announced the ap- 
pointment of George T. Bristol as manager 
of the company’s fabrikoid plant at New- 
burgh, N. Y. He has been connected with 
the du Pont Co. for the past 10 years, spe- 
cializing in matters pertaining to fabrikoid 
and has had thorough experience in the 
chemistry of leather substitutes and in fac- 
tory supervision, 
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for diamonds hold up well and that this 
season has been one of the most active 
in many years and they are looking for 
a splendid Fall business. 

John Heinzle, of Heinzle & Nester, re- 
tail jewelers at Boonville, Ind. was a 
business visitor in Evansville a few days 
ago and reported that business in this 
section is coming along all right and that 
he is looking for a good Fall trade. Mr. 
Heinzle formerly was mayor of Boon- 
ville, and he is one of the foremost citi- 
zens of that town, 

The local correspondent of THE 
Jewelers’ CIRCULAR was at Winslow, Ind., 
a few days ago and enjoyed the day with 
A. J. Heuring, publisher of the Winslow 
Dispatch. Mr. Heuring, who has one of 
the most modern newspaper plants in 
southern Indiana, for a number of years 
was engaged in the retail jewelry business 
at Monroe City, Ind. 

Al Kollker, representing Henry Rufei- 
sen, well known ring and jewelry man 
at Newark, N. J., is in the city visiting 
his old friends. Mr. Kollker was born 
and reared in Evansville and still calls 
this city his home and he comes back 
here once a year to renew old friendships. 
He has been connected with Mr. Rufeisen 
for a number of years and is well and 
favorably known to the trade. 

The Times, published at New Harmony, 
Ind., paid a fine tribute to Adolph Bitter- 
man, veteran jeweler of this city a few 
days ago. Mr. Bitterman was pointed out 
in the article as one of the foremost and 
leading business men of southern Indiana 
and a man who had made a remarkable 
success in life because of his honest and 
fair dealing, Mr. Bitterman is one of 
the pioneer jewelers of southern Indiana 
and has lived in this city for many years. 
All his sons are associated with him in 
the jewelry business. 

Charles F. Artes, of the Charles F. 
Artes Co., Inc., of 321 Main St., this 
city, has been named on some of the 
important committees by Herbert Males, 
republican county chairman of Vander- 
burg county, and he will take an active 
interest in the coming campaign. Mr. 
Artes has been one of the leaders in the 
republican party in the first Indiana dis- 
trict for a number of years and his father 
before him was active in republican poli- 
tics for nearly a half century. 

Retail jewelers in many of the towns 
and cities in western and northern Kentucky 
report that their business continues active 
and in many instances the dealers are 
enjoying the greatest prosperity in their 
history, This is due, as stated in a 
former issue of THE JEWELERS’ CIRCULAR, 
to the fact that all the union coal mines 
have been operated overtime since the 
Starting of the strike in Indiana and other 
northern States on the first of April. 
Jewelers are looking for their good times 
to continue as even after the northern 
mines start up it is pointed out that the 
Kentucky mines will have enough busi- 
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ness on hand to keep them busy for a 
good many months to come. 











3409 North 


Otto Twelmeyer, 
Ave., wili build two stores at 46th St. and 
North ave, 

The engagement of Miss Janet Hooker, 
Milwaukee, to George M. Rank, secretary 


jeweler, 


of Rank & Motteram Co., one of Mil- 
waukee’s leading‘ exclusive jewelry houses, 
has been announced this week. Mr. Rank 
is spending a two weeks’ vacation in the 
northern lakes and parks district of Wis- 
consin, golfing and fishing. 

Henry Sullivan, we!l known among Mil- 
waukee jewelers as president of the Henry 
Sullivan Engraving Co., former vice presi- 
dent of the Milwaukee Athletic Club, was 
elected president of the club last week in 
the place of James M. Hayes, recently de- 
ceased. He has been a member of the 
athletic club for a number of years and 
active in all club movements. 

E. L. Feiling, a Milwaukee jeweler, who 
is a member of the Up Town Milwaukee 
Business Men’s Association, was in charge 
of the arrangements of the first annual 
picnic of that organization held at Sherman 
Park, Milwaukee. The members motored 
to the park where games were played and 
athletic contests held. Jeweler members of 
the association contributed prizes, August 
Rack & Bro. Co., a gold wrist watch; 
‘-eam City Jewelry Shop, a pearl neck- 
lace; E. L. Feiling, a wrist watch, and A. 
Leising a pearl dinner ring. 

Herman Hammersmith, well known 
among the jewelers of the city, was a par- 
ticipant in the Wisconsin meet of trap- 
shooters last week at Waupaca. Mr. 
Hammersmith is a member of the Mil- 
waukee Gun Club. The annual tournament 
was a marked success and Mr, Hammer- 
smith reports that a number of jewelers 
from the various Wisconsinites were 
entered in the meet. A large number of 
perfect scores were made during the con- 
tests. Jewelers figured prominently in the 
meet, not only as participants in the tourna- 
ment but also as manufacturers of the 
trophies. 








Notes from Wisconsin 





Mrs. Maude R. Cairns, head of the jewel- 
ry department of the Lauerman Bros. 
stores, Marinette, Wis., left last week for 
a vacation to visit with relatives in 
Seattle, Wash. 

J. A. Buckmaster, former Madison, 
Wis., jeweler, who has been touring Cali- 
fornia and the west, has returned to 
Madison and has opened a diamond and 
optical parlor on the Square. 

W. A. Moore, jeweler, Marinette, Wis., 
returned last week from a vacation visit 
at his old home in Plainfield, Wis. He 
attended the wedding of his brother, Roy 
S. Moore, at Appleton, Wis. Mrs. O. 
Nelson was in charge of the jewelry store 
during Mr. Moore’s absence. 

A recommendation was passed by the 
board of directors of the Association of 
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Commerce, Fond du Lac, Wis., to install 
a credit system in the city similar to the 
credit department of the Green Bay Asso- 
ciation of Commerce, following the read- 
ing of the investigation report of Major 
E. T. Markle. Jewelers of the city filed 
their approval of the plan, which will list 
the credit rating of prospects and publish 
a monthly list of delinquent debtors, 

The movement among jewelers of Wis- 
consin for the early closing, one holiday- 
a-week plan is becoming State wide. 
Jewelers of Green Bay, Wis., have an- 
nounced their intention of closing at noon 
Saturdays. Stores of Superior, Wis., will 
close Saturdays at 6 o’clock. Jewelers 
of the State, considerate in the treatment 
of their employes, are using the early 
closing holiday plans to give their forces 
an Opportunity to spend the week-ends at 
the Summer resorts during the two re- 
maining Summer months. 








Salt Lake City. 


Local jewelry firms, with few exceptions, 
report business as rather good. W. 2 
Smith, head of Smith’s Diamond Shop, says 
it is better than it was a year ago this 
month. 

Hundreds of dollars’ worth of jewelry 
were stolen from the H. H. Roe jewelry 
store on East 3rd South St. last week. The 
establishment was entered through a base- 
ment window from where the robbers pro- 
ceeded to pry open a door leading to the 
main offices of the concern. 

D. E. Hemphill, of the Daynes Jewelry 
Co., has just returned from a trip to the 
mountains and before these lines appear in 
print will have left for the Yellowstone Na- 
tional Park, Fred Slack of the same firm 
is planning a fishing trip in the lakes of 
the famous Wasatch range. 

Plans for the big jewelry men’s hike up 
to Ferryland, so named in honor of Ferry 
Decker, president of the Decker Wholesale 
Jewelry Co., this city, are rapidly taking 
shape. It will start on Aug. 21 and may 
last more than two weeks. Ferryland, for- 
merly known as Granddady Lakes, is one 
of the most secluded spots in the great 
new west and one of the most difficult to 
reach from this city, at least. 

A. Koschus, of the California Jewelry 
Co,, was a recent visitor. Mr. Koschus 
was on his last trip for the firm, having 
been offered the management of the com- 
pany’s new Los Angeles branch. He is 
well known in Salt Lake City. Other re- 
cent visitors are: Mr. Leudan of the Jos. 
Leudan Co., Los Angeles; Felix B. Voll- 
man, Powers & Mayer, Inc., New York; 
Elias Markens, S. Wechter Co., Chicago; 
Jacques H. Leff, Sidney Kaufer &.Co., New 
York; Ralph M, Sawyer, John T. Mauran 
Mfg. Co., Providence, R. I. 








The Ingersoll Trenton Watch Co., of 712 
Monmouth St., Trenton, N. J., with William 
M. Read as agent and secretary, filed a cer- 
tificate in the office of the Secretary of 
State recently, showing that it had paid in 
in cash $10,000, which was the full capital 
stock authorized by its certificate of incor- 
poraticn filed in the office of the secretary 
of State on June 22, 1922. Irving H. Chase 


is the president of the company. 
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With the revival in business has come 
a renaissance of appreciation of Sterling 
Silver. As an illustration of this it may 
be stated that during the past year the 
sales of Solid Silver articles throughout 
the country were better, proportionately, 
than those of plated silver. Doubtless 
this has been your own experience. 


THE GORHAM INTERESTS have 
been very active for the cause of Sterling, 
and have been ably supported by the 


Trade generally, for which aid it is ap- ° 


propriate at this time to express full 
appreciation. 


This work of education has established 
the feeling that an article of Sterling 
Silver is an investment in previous metal, 
—not an extravagance,—that it has both 
beauty and utility fit to be passed on from 
generation to generation. 


Laboriously built up objections to 
Sterling have collapsed under the influ- 
ence of publicity. The idea that Sterling 
needs cleaning more than plated ware is 
now corrected; so is the delusion that the 
“ultra nice” people of America use plated 
ware. They don’t, and we all know it. 
They use Solid Silver and always will. 


Further, there is a marked change in 
attitude among those who sell Sterling 
Silver, both in the GORHAM INTER- 
ESTS and in the trade generally. The 
feeling that “Sterling is too hard to sell” 
has largely disappeared. It is clear that 
all that Sterling Silver needed was the 
support of publicity, an instrument too 
long unused. 


THE GORHAM INTERESTS have 
only begun this work. They propose to 


STERLING SILVER TODAY 


by FRANKLIN A. TAYLOR 


President of the Gorham Company 












































wage a steady campaign for Sterling. 
Though we make plated silver as well as 
Sterling, you know and we know, that 
there can never be any substitute for 
Sterling; and those who can afford it will 
never be content to consider anything else. 


How shall we proceed with those who 
cannot afford Sterling? 


Educate them. Sell them some any- 
way. We are not merely order takers. 


Those who cannot afford to buy their 
Sterling all at once, can surely be induced 
to acquire it little by little. In this class 
is one of the largest future outlets for 
sales of Sterling. Sterling Silver has 
stability. It does not wear out, or go out, 
like other household investments. It is 
always a source of pride and pleasure. 
People who think they cannot afford it 
will come to see that they cannot afford 
anything else, that Sterling is an invest- 
ment, not an extravagance. 


There is no finer family possession, no 
more highly prized gift, as you know, 
than an article in Sterling Silver, espe- 
cially when it is so designed and wrought 
as to be fully worthy of its choice 
material. 


Solid Silver spells Sincerity in the 
Home and when sent for a Gift. There 
can be no substitute for it. 


We will keep right on in our work of 
putting Sterling where it belongs and 
keeping it there, and we want to count on 
your continued support. May we do so? 


We know you are not overlooking the 
great possibilities of Sterling in the way 
of better business and increased prestige 
for your store. 
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FAVORABLE 

ruling by the In- 
ternal Revenue De- 
partment relative to 
the tax on mesh bags has been made public 
by the Jewelers’ War Revenue Tax Com- 
mittee and should be read carefully by every 
retail jeweler, as well as manufacturer, in- 
asmuch as it clears up the question as to 
double taxation. The new ruling holds that 
“mesh bags are to be taxable as jewelry 
under Section 905 when sold by or for a 
dealer or his estate for consumption or use 
at 5 per cent of the amount for which so 
sold.” 

This ruling solves one of the problems 
that developed after the passage of the 
Revenue Act of 1921. Some time ago, the 
Jewelers’ War Revenue Tax Committee 
called the attention of the Internal Revenue 
officials to the fact that there existed a 
disposition on the part of some of the 
Deputy Collectors connected with some of 
the internal revenue district offices to insist 
upon the payment of a tax under Section 
904. In other words, to consider mesh bags 
made of or ornamented, mounted or fitted 
with precious metals or imitations thereof 
as coming within the scope of the paragraph 
which taxes purses, pocket books, shopping 
and hand bags. 

It was pointed out by the Jewelers’ War 
Revenue Tax Committee at that time that 
mesh bags were detinitely placed in the cate- 
gory of “jewelry” under Treasury Decision 
2573, dated Nov. 1, 1917. Attention was also 
directed to the fact that when the Act of 
1918 was framed mesh bags formed part of 
the list classified “jewelry” which list was 
semi-officially accepted by the Commissioner 
of Internal Revenue at that time. 


New Ruling 
on the 
Jewelry Tax 


In an announcement issued to the trade 
on June 5, the Jewelers’ War Revenue Tax 
Committee suggested that on all sales of 
mesh bags for consumption or use that the 
tax of 5 per cent be paid and it was also 
suggested to manufacturers, importers and 
producers that they should not pay any taxes 
on the sales of mesh bags, whether made of 
precious metals or imitations thereof, pend- 
ing the decision of the Commissioner of In- 
ternal Revenue and that if, for any reason 
a manufacturer, producer or importer felt 
obliged to pay this tax, because of pressure 
by Treasury officials, that the tax be paid 
under protest and a full statement of the 
facts be sent to the Jewelers’ War Revenue 
Tax Committee. 

It was felt at that time that a favorable 
ruling would be obtained and it is gratifying 
to note that the Revenue Department has 
taken the same attitude that has been ad- 
vocated by the Jewelers’ Committee and 
not desirous of applying double taxation on 
articles of this kind. Both the Internal 
Revenue Department and the Jewelers’ War 
Revenue Tax Committee are to be congrat- 
ulated on the final disposition of the question. 
It clears the situation in such a way that 
there is now no further doubt as to the 
payment of the tax. 

In placing the tax on the dealer, under 
Section 905, the possibility of confusion is 
removed. The retail jeweler will now ab- 
sorb the 5 per cent tax in his selling price 
as heretofore and report his sales on mesh 
bags to the government in the same way 
that he does on other articles of jewelry 
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and the manufacturers will be relieved of the 
payment of the tax. 





Fundamental Facts [S the course of a 

on wonderful address 
on “Ethics in Busi- 
ness,’ which he de- 
livered before an Alumni Association of the 
North Western University recently, Judge 
Elbert H. Gary, chairman of the United 
States Steel Corporation, laid down some 
fundamental facts for the up-to-date busi- 
ness man that should be in the hands of 
every merchant and manufacturer of the 
United States. He traced the development 
of business morality in the last two decades, 
and laid down as a fundamental principle 
of success today the necessity of the business 
man conducting his affairs on the highest 
moral standards. He said, in part: 


Ethics in Business 


“It may be asserted with absolute 
confidence that within the last 20 years 
or more there has been a decided 
change in the standards and conduct 
of business. 

“The large majority of business men 
now conduct their affairs in accord- 
ance with the avowed belief that right 
is superior to might; that morality is 
on a par with legality, and that the 
observance of both is essential to 
worthy achievement; that the rights 
of customers must always be respect- 
ed; that employes are associates rather 
than servants and should be treated 
accordingly; * * * that destruc- 
tive competition must give way to hu- 
mane competition; and that full and 
prompt publicity of all facts involving 
the public is demanded. 

“Public opinion has aroused and 
will always arouse the consciences of 
men and women. We cannot sleep or 
sat well, and we cannot for long enjoy 
life in the face of the opposing will 
of the majority, and this is true of 
most persons, including the vicious 
and depraved. We dread the con- 
demnation of the general public, espe- 
cially if there is reason for it. 

“If by honesty and fair treatment 
we Satisfy our patrons they will show 
it in all their dealings, 

“From considerable experience I 
assert with confidence and emphasis 
that, taken as a whole, year after 
year, the pecuniary gains of a large 
or small business will be greater if it 
is fairly, humanely and honestly con- 
ducted. If this be true, it furnishes 

logic to everyone which should be 
conclusive. 

“The approval of the general public 
up to the limit of propriety is of espe- 
cial advantage to the business man in 
every phase of his operations. It is 
an influence which is realized more 
clearly than words can specify. 

3ut perhaps best of all, if the busi- 
ness man’s conduct is sincerely be- 
lieved by himself to be honest and 
proper, he will have the courage and 
strength to stand solid and immovable 
against any unworthy attack by the 
unscrupulous concerning his manage- 
ment.” 
The above has always been in accord with 
the principles on which the leading jewelers 
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A few exquisite Black Onyx Diamond 


Rings selected from our varied Dia- 
mond mounted stock. Tops are 18K 
white gold and stones are full cut ex- 


ceptionally brilliant. 


If you are looking for an attractive 
article to stimulate your Summer busi- 
ness, let us hear from you. Prices on 


the above are exceptionally alluring. 
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Est. 1863 
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of the world have builded their success for 
a century or more and the principles jn 
which the American jewelry trade has in 
great part followed for many years. That 
these principles should now be recognized 
by a practical business man of Judge Gary’s 
type to be the fundamental element of suc- 
cess in all lines, makes it doubly important 
that the members of our trade hold more 
strictly to them than ever before. The 
jeweler has always taken the leadership in 
the practice of high ethical principles jn 
business, and now that the rest of the busj- 
ness world is being shown that it is neces- 
sary to follow in his footsteps, the jeweler 
can do nothing that would be construed as 
a step backward in his standards of practice. 








LETTER TO THE EDITOR 





A Criticism of the Civic Virtue Statue in 
City Hall Park, New York City 
Mount VERNON, N. Y., July 7, 1922. 
Editor Tue JEWELERS’ CIRCULAR, 

In recognition that THE JEWELERS’ Cir- 
CULAR is a great technical tribune and em- 
porium of art, particularly in its applica- 
tior to precious stones and metals, etc., and 
is thus logically the patron and defender 
of those ethical principals, underlying art 
in its highest and most ennobling inspirations, 
the thought being also to inspire on your 
part a mature criticism of the Civic Virtue 
Statue in our City Hall Park, which stoicly 
awaits our approval or condemnation as 
citizens, and as one of which I submit a 
concept of its suitability and value for that 
purpose, 

Eliminate the habiliments of mere _pla- 
tonic beauty and rugged excellence, mer- 
maids, etc., and breathe into the nostrils of 
our souls a purely Christian conception of 
what manner of figure it should be in order 
to worthily inculcate the exalted civic vir- 
tue we should and must practice to ensure 
our high destiny as the greatest city in 
the world. With this idea in mind, listen 
to the peroration of the great speeches of 
Kentucky’s matchless orator, Tom Marshall, 
where in eulogy of Washington’s character 
he says: 

“And there he stands, the petrifaction of 
historic glory. Nature never made but one 
such man and broke the mould in making 
him.” 

So and in like manner we would have 
wished that the genius and art of a McMon- 
nies would have brooded over the rough 
block of marble, bringing forth a noble 
figure of youthful manhood, divine in origin, 
sublime in contemplation, manifesting the 
ineffable and Godlike qualities of man, 
woman and child, whose halo of glory will 
preserve truth, justice and patriotism for 
all time for our beloved city of New York. 

Peter F. EAGAN, 
Former St. Paul Jeweler. 








John ©. Tracy, who since September, 
1890, has conducted a jewelry store at Wil- 
limantic, Conn., has taken Ralph Wolmer 
as a partner in the business. Mr. Wolmer, 
since July 1918 has been in charge of the 
watch repair department of the Tracy 
store. In the future the firm will be known 
as Tracy & Wolmer. 
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James Cayce, president of the B. H. Stief 
Jewelry Co., Nashville, Tenn., was in New 
York last week returning home from a trip 
by way of Chicago and the Great Lakes. 

Dan J. Murray, jewelry auctioneer, 3 
Maiden Lane, is selling out the stock of J. 
B. Field, importer, 1541 Boardwalk, Atlantic 
City, N. J., who has been in business for 
26 years and is now retiring. 

The trade is being notified that on and 
after July 19, the firm of Blacher Bros., 
manufacturers and importers, will be lo- 
cated at 316 Fifth Ave. The firm was for- 
merly located at 366 Fifth Ave. 

The business of the Robinson Silver Co., 
manufacturer of gold, silver and leather 
goods, was incorporated at Albany, N. Y., 
last week, with a capital of $10,000. The 
incorporators are J. L. and B. Robinson. 

Hugo Oppenheim, of Oppenheim & 
Strauss, 170 Broadway, sailed for Europe 
on Tuesday, July 11, aboard the steamship 
Berengaria. Mr. Oppenheim has gone on 
a purchasing trip to the foreign diamond 
markets. 

Alex Sabsevitz, manufacturing jeweler 
and jobber in watches and jewelry, 20 E. 
Broadway, returned from Europe recently 
on the Majestic, after having been for sev- 
eral weeks in the foreign diamond and watch 
markets. 

The board of trustees of the Metropolitan 
Savings Bank last week adopted resolutions 
of respect on the death of the late Augustus 
K. Sloan, the veteran New York jeweler, 
who was a trustee of the bank at the time 
of his death. 

M. Y. Nathan of S. Nathan & Co., 71 
Nassau St., has just returned from a trip 
to Chicago in the interest of the firm. He 
finds conditions have improved in the middle 
west. J. Teichlauf, of the same firm, is re- 
turning from his western trip. 

Last week at Albany, N. Y., a charter 
of incorporation was filed by the Milton 
Watch Co., with authority to engage in 
business in this city. The capital is $100,- 
000 and the incorporators are W. Boben, 
F, J. Berman and M. W. Edelstein. 

Henry Goldblum, member of the firm of 
Sidney Kaufer & Co., 71 Nassau St., sailed 
yesterday (Tuesday) for the European dia- 
mond markets aboard the steamship Maure- 
tania. Mr. Goldblum will return to this 
country the latter part of September. 

The attention of the trade is called to 
the fact that one day last week a piece of 
metal of considerable value was found in 
the Maiden Lane district. Further iafor- 
mation regarding this can be obtained at 
the offices of THE JewELERS’ C1RCULAR. 

H. G. Bogosian, manufacturer and im- 
Porter of gold, seed pearl and Chinese 
Jade jewelry, formerly located at 469 Ber- 
genline Ave., West Hoboken, N. J., has 
moved his office and factory to more con- 
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venient quarters at 33 W. 46th St., this city. 
It was announced last week that Charles 
Shaw has been admitted as a member of 
the firm of A. Schorr & Co., importers of 
pearls, precious stones and dealers in an- 
tique jewelry, 15 Maiden Lane. The firm 
name will remain the same as heretofore. 
Sir Charles Higham, the well-known Eng- 
lish advertising expert, was presented re- 
cently with a handsome watch made by the 
J. Bulova Co., Fifth Ave. and 36th St., this 
city. The timepiece presented to Sir 
Charles is known as a Bulova Phantom and 
was given by William H. Rankin, presi- 
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ters. In speaking of the conditions in the 
European gem centers to a reporter for 
THE JEWELERS’ CircuLar, Mr. Loeb said: 
“There have never been fewer fine goods 
of all qualities in the market than there are 
today. This is due to the raise in price 
of the finished product. Manufacturers, on 
account of high prices of rough, are slow 
in getting started with the cutting. One of 
the scarcest articles in the diamond mar- 
kets are fine méleés running from 10 to five 
to the carat. The same condition holds good 
of very fine single cuts in smaller sizes. I 
look for quite an increase in prices over the 
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Jewelers’ Circular publishes. 


During the same six months: 


More Advertisers — More Advertising 


The overwhelming preference of advertisers for The Jewelers’ Cir- 
cular is clearly shown by the far greater number of advertisers who use 
The Jewelers’ Circular and the far greater amount of advertising The 


Over 43% More Individual Advertisers Use 
The Jewelers’ Circular 


During the last six months, January to June Inclusive: 


619 Advertisers Used The Jewelers’ 
432 Advertisers Used the Next Largest Paper 


2,653 Pages of Advertising Appeared in The Jewelers’ Circular 
978 Pages of Advertising Appeared in the Next Largest Paper 


The Jewelers’ Circular publishes more advertising and circulates more 
copies than the six monthly jewelry journals combined. 
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dent of the Wm. H. Rankin Co., with whom 
Sir Charles Higham is associated in the 
advertising business, Sir Charles Higham 
was here to attend the advertising conven- 
tion and left for England recently on the 
Olympic. 

Friedman & Parkovitz, importers and ex- 
porters of watches and movements, 49 
Maiden Lane, announced last week that they 
have opened a branch office at 1514 Hey- 
worth building, Chicago, where John Zucker- 
man is in charge. L. Parkovitz and his 
family are enjoying a vacation in the moun- 
ains, 

Louis Pressel of the firm of Louis Pres- 
sel & Ledeberg, Inc., diamond cutters and 
importers, 35 Maiden Lane, sailed for Eu- 
rope recently on the steamship Olympic. 
While abroad, Mr. Pressel will visit Arit- 
werp, Amsterdam and London and will de- 
vote his time to the selection and purchase 
of diamonds for his concern. 

James J. Loeb of James J. Loeb & Bro., 
68 Nassau St., New York, returned recently 
from the European diamond markets, having 
been for several months in the foreign cen- 


present high price in the next 30 to 60 days.” 
Mr. Loeb was in Europe last January and 
February and stated that on his more re- 
cent trip, during May and June, he found 
goods from 10 to 15 per cent higher than in 
January. He said that it was impossible 
to find fine fancy shapes that are perfect 
and added that the present market is strong 
and there need be no fear of any depression 
in values. In every quality and size of mer- 
chandise, there is a tendency toward higher 
prices although an exception might be 
made of very poor quality which find little 
real sale in this country. . 

Henry Freund, of Henry Freund & Bro,, 
65 Nassau St., will sail from Cherbourg, 
France, on July 22, aboard the steamship 
Aquitania. Mr. Freund has been abroad 
about three months, during which time he 
visited the foreign watch markets. Louis 
Freund, of the same concern, returned last 
Monday, after a two weeks’ sojourn at Mt. 
Clemens, Mich. A. W. Roubaud, southern 
representative of the Freund house, was 
called from Savannah, Ga., to attend the 
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funeral of his mother, who died in Newark, 
N. J., last Friday. The funeral was held 
on Monday. Sanford J. Monheimer has 
left for a trip through New York and Penn- 
sylvania for two months, 

C. ©. Bower, who has been with Cross & 
Beguelin, 21 Maiden Lane, for the past 
three years, will open a retail jewelry store 
in Williamsport, Pa., in the near future. 

According to an announcement made by 
Lokitz, Epstein & Rothenberg, wholesale 
jewelers, 35 Maiden Lane, Harry Winnick, 
formerly with Fred Kaudman, 80 Maiden 
Lane, has been engaged as a salesman by the 
firm. 

James L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, has just completed the auc- 
tion of the stock of Holt’s, Inc., bankrupts, 
in Newark, N, J., and is now selling out the 
store formerly operated by this concern in 
Paterson, N. J. 

Julius Mamluck, of Julius Mamluck & 
Co., diamond importers, 68 Nassau St., ac- 
companied by his wife and his son Mark, 
sails Saturday on the Rotterdam to visit 
the European diamond markets. Sol Mam- 
luck will visit the trade usually visited by 
Mark during the absence of the latter. He 
will also visit his own trade. 

Herman Strauss, of Strauss & Premo, 9 
W. 29th St., has just returned from Europe. 
Mr. Strauss, previous to the war, represent- 
ed a number of European manufacturers of 
Dutch silver. The firm has just arranged 
to act as agents for some of the leading 
manufacturers. Mr. Strauss is now on a 
trip through the middle west to visit some 
of his old customers. 

Mrs. Louise Faller Bauer, widow of the 
late Charles Bauer, a. silver chaser, died 
last Friday at her home, 430 Sterling PIl., 
3rooklyn. Mrs. Bauer was 62 years old 
and had lived in Brooklyn for the past 40 
years. _She was a member of Christ Pro- 
testant Episcopal Church. The funeral 
services were held on Monday afternoon at 
1.30 o’clock at the late home of the de- 
ceased and the body was interred in Ever- 
green Cemetery. 








The 1922 catalogue of the Charles L. 
Trout Co., New York, is bound in flexible, 
coated covers and contains 192 pages, illus- 
trating the various lines which the concern 
handles. The illustrations are excellent 
and the general make-up of the catalogue 
is good. The concern handles reproductions 
of Sheffield wares and in the discussion of 
this line. calls attention to the fact that 
Sheffield plate has not been made for sev- 
eral hundred years, and that therefore, at 
this period, whenever Sheffield plate or 
Sheffield reproductions are found, the word 
“Sheffield” is not in any sense a guarantee 
of quality, because there is no moral or 
legal standard of quality for Sheffield re- 
productions, Attention is called to the fact 
that the manufacture of Sheffield plate was 
Started in 1742, as an invention of Thomas 
Bolsover, in the city of Sheffield, England, 
and that there are no present day genuine 
Sheffield wares manufactured. 


Frederick C, J. Wiss and his wife have 
returned from a pleasure trip on the Great 
Lakes. 


The Balbach Smelting & Refining Co. 
gave its annual employes’ outing last week. 
A boat was chartered for a sail to Kresier- 
ville, Staten Island, where games were 
played and a shore dinner was served. 

The Electric-Platinum Co. is the trade 
name filed for the electric plating business 
conducted at 83 Granford Place by William 
E. Atkins, Roland C. Zschiegner and Her- 
bert E, Zschiegner, all of 38 Park St. 


The sixth annual excursion of the White- 
head & Hoag Savings Club was held Sat- 
urday, the objective being Asbury Park. 
The club was organized in 1913 by the em- 
ployes of the Whitehead & Hoag Co., and 
its officers acted as the committee in charge 
of the excursion, 

Incorporation papers have been filed for 
the Daniels & O’Brien Co., electro-platers, 
whose registered agent is Cecil H. Mc- 
Mahon and whose registered office is 763 
Broad St., Newark. The authorized capital 
consists of 1,000 shares, no par. The in- 
corporators are John T. Daniels, Jay P. 
Orben and Mortimer A. Johnson, Jr. 


The front half of the store in the Holt 
building, Broad and Cedar Sts., used by 
Holt’s, Inc., retail jewelers, previous to the 
recent bankruptcy proceedings, has been 
leased by the Holt Realty Co., of which 
Sidney T. Holt is president, to the Finery 
Hosiery Corp. of New York city. The 
space leased is 12 by 46 feet. After Sept. 
1 what was the rear half of the former 
Holt store will be reopened by Holt’s, Inc., 
Sidney T. Holt, president, for the sale of 
diamonds, watches and jewelry. There will 
be no Broad St. entrance. Show windows 
and door will be on Cedar St. 


The trade was notified last week that the 
partnership lately existing between Solo- 
mon Slonim and Edwin E. Dawson, under 
the trade name of Solomon & Dawson, 
jewelers, 111 Church St., New Brunswick, 
was dissolved on July 10 by mutual con- 
sent. All debts due and owing under the 
partnership are to be received by Mr. Daw- 
son and all debts and demands against the 
concern will be paid by him. The business 
will be continued by Mr. Dawson at the 
same address. 

Frank Kallana, 24 years old, of 53 
Franklin St., was arrested at his home by 
Detectives Manning and Kenny on two 
charges of embezzlement in which Kallana 
was alleged to have kept sets of silverware. 
One charge was preferred by William A. 
Crown, representing Lippman’s, Inc., 130 
Market St., who said that Kallana had 
failed to return four sets of silverware, 
valued at $60, taken from the store May 
24. The other complaint was made by De 
Forest Hewett, representing the C. F. Ad- 
ams Co., 62 Court St., who said that Kal- 
lana had taken five sets of silverware val- 
ued at $78 in that store on May 26. It 
is alleged by Kallana in defense that the 
nine sets of silverware had been stolen 
from him. He stated that he was a sales- 
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man and had acquired. the silverware to 
peddle it on commission. 

A formal charge of forgery was made 
against a man who described himself as 
John Cooper, 553 W. 151st St., New York 
city, when word was received in this city 
that a check issued in this city on the Cam- 
den National Bank was a forgery. Al- 
though he was alone, Cooper registered at 
the Berwick Hotel as “William Brennan 
and wife.” He went to the store of Abe 
Lieb, 307 Bank St., and purchased a watch 
and chain, offering, it is alleged, a check - 
for $50 bearing the signature of M. Segan. 
After Lieb accepted the check he became 
suspicious and notified the police. The fol- 
lowing night Cooper was arrested at the 
tube. station. The police say that earlier 
on the day that Cooper purchased the 
watch and chain, Cooper had asked the 
manager of the Berwick Hotel to cash a 
check for $50. When informed that it was 
not customary to cash checks, Cooper is 
said to have declared that his wife was 
due to arrive from Atlantic City and that 
he could not cash the check elsewhere as 
the banks were closed. Cooper was then 
allowed $10 on account. According to the 
charges of the police Cooper had used a 
check book owned by M. Segan, a Camden 
tailor, and had issued eight checks to At- 
lantic City people for amounts varying 


from $15 to $75. 





P. F, Esnard, accompanied by Mrs. Es- 
nard, motored down from Baton Rouge last 
week. Mr. Esnard did considerable in the 
way of adding to the stock of his Baton 
Rouge store before returning. 

E. P. Griffin has purchased the jewelry 


store, including fixtures, etc., of A. P. 
Taliaferro, Mansfield, La. Mr. Griffin was 
in the city last week making purchases for 
his new store, the business of which it is 
his purpose to greatly increase in the next 
year. 

House bill No. 383, designed to give pro- 
tection to the State of Louisiana in the 
matter of watches and miscellaneous jewelry 
left for repair at jewelry establishments 
and not redeemed, failed to get the re- 
quired number of votes to secure its pas- 
sage at the recent session of the General 
Assembly. This, with other important 
measures, was lost in the furore occasioned 
by the protracted fight over the bill to 
prohibit racing in this State and kindred 
measures. The jewelers were very much 
interested in this measure and anxious to 
see it enacted into a law. It will be re- 
introduced at the next session of the State 
legislature, when its passage is ‘hoped for. 
The bill, also, regulating the purchase of 
second-hand jewelry by antique dealers 
failed of passage. There had been opposi- 
tion to this bill, however, on the part of 
jewelers who, realizing that it was loosely 
drawn, believed it capable of much mis- 
chief should it become a law. 








Otto Twelmyer, jeweler, 3409 .Noerth 
Ave., Milwaukee, Wis., will build two 
stores at 46th St. and North Ave., in that 
city. 
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A Standard Advertising Rate 


THE JEWELERS’ CIRCULAR sets a minimum rate for 
advertising in the Jewelry trade. This rate is the standard 
for gauging the right dollar cost to pay for dealer adver- 
tising—yjust as the foot rule is the recognized standard for 


The Jewelers’ Circular Rate* 


$7.00 per page, per thousand copies 
guaranteed circulation 














Seven Reasons for 
Jewelers’ Circular 
Supremacy 


1st —Lowest Advertising Rate 


per thousand circulation 


2nd—Largest Circulation 


guaranteed 10,000 copies 
a week 


3rd—Highest Quality Circulation 


all paid—at the highest 
subscription price 


4th —Greatest Purchasing Power 


practically all the rated 
dealers of the country 


sth —Most Thoroughly Read 


all the news—and first 


6th —Real Dealer Influence 


because of commanding 
trade position 


7th —The Prestige of Over a 
Half-Century of Service 


When you buy advertising space at The Jewelers’ Circular rate per thou- 
sand, it is all you should pay. Anything beyond that is above the market. 


The Jewelers’ Circular has the greatest circulation of any jewelry publi- 
cation—It carries the greatest amount of advertising—and it is thoroughly 


read because it publishes all the trade 
news and information in advance of any 
other paper. 


When you consider these undisputable 
facts there remains no legitimate reason 
for paying a higher rate per thousand for 
advertising to jewelers. 


The deduction is obvious. 


Why Not Buy the Best at the 
Lowest Price? 


*The minimum advertising rate of $7.00 per page, per thousand 
circulation is based on page space being used each issue in the 
year. A somewhat higher price, but adjusted to the exceptionally 
low yearly rate, prevails for smaller space and for pages run for 


a shorter period. 










































Peck, Selmeier & Peck entertained one 
out-of-town visitor during the week when 
Casper Fenzel, Middletown, O., dropped in 
Thursday, July 13. 

James Bingaman, of the Bingaman Jewel- 
ry Co., retailers, reported to the police, July 
11, that a platinum barpin containing seven 
small diamonds, and valued at $150, had 
disappeared during the day. It is believed 
the pin was stolen. 

Albert Bland, who was in the jewelry 
business at Greenfield, O., six years ago, 
and who now lives in Florida, spent several 
days in Cincinnati visiting old friends, after 
enjoying some time with relatives who live 
at Mt. Healthy, O. 

The door of the store on Central Ave, 
owned by Barker & Friesens, was damaged 
Sunday, July 9, when an automobile con- 
taining two occupants crashed into it after 
the machine got beyond control when it 
skidded on the street. Both men escaped 
injury. 

Mecklenborg & Gerhardt, manufacturing 
jewelers, have announced their new location 
which they leased from July 15 for 10 years 
and five months. They will be located in 
the Oskamp building, 811 Race St., on the 
6th floor. The rental is $2,250 a year. The 
firm has been located at 5th and Elm Sts. 
for many years, but the building was recent- 
ly sold to a clothing firm which intends to 
utilize all the space. D. Jacob’s Sons Co. 
and L. Loeb & Sons are two other jewelry 
firms that are located in the same building. 

A new jewelry concern with a capital 
stock of $400,000 has been incorporated at 
Columbus, O., in which Cincinnati capital 
is interested. Word was received late 
Thursday, July 13, that the papers of in- 
corporation had been issued, and the State 
Securities Department also wired Attorney 
Frank R. Gusweiler, one of the incorpora- 
tors, that the department had approved the 
issuance of the proposed capital stock issue. 
The new corporation will go into the jewel- 
ry manufacturing business, with principal 
branches in Cincinnati and Springfield, O. 
The Cincinnati branch retail store is now 
located in the Savoy Hotel building, E. 6th 
St. The company is incorporated under the 
name of the Sterling Jewelry Co. Other 
incorporators besides Mr. Gusweiler, who 
will also be legal counsel, are Mose Cramer, 
H. I. Cramer and Norman L. Cramer, of 
Dayton; James H. Nore, of Cincinnati, and 
B. W. Faris, of Springfield, O. 

Judge John W. Peck, sitting in the 
United States District Court at Cincinnati, 
handed down a decision Wednesday, July 
12, in a case which was filed by Mrs. Leila 
A. Cawthon, Houston, Tex., as administra- 
trix of the estate of her late husband, K. 
Cawthorn, jeweler, against Fred W. Fehr, 
Cincinnati diamond merchant and former 
President of a New York concern. The 
court’s ruling was that notwithstanding 
Fehr, as assignee of the concern, was the 
sole beneficiary under two $5,000 policies 
on the life of Cawthon, taken out by the 
corporation to secure a claim against Caw- 
thon for approximately $2,139.89, he can 
benefit only to the extent of this claim, with 
interest, together with the amount of premi- 
ums paid on the policy prior to the death 
of Cawthon. In this case Mrs. Cawthon 
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sued to recover from Fehr the difference 
between the amount of the debt and the 
premiums, with interest, and the $10,000 
paid by the insurance company to Fehr on 
these policies. In his decision Judge Peck 
held that the transaction was a mere specu- 
lation or wager by the company upon the 
life of Cawthon; that the amount of the 
policies is disproportionate to the debt; that 
the company’s and Fehr’s insurable interest 
in Cawthon’s life is limited to the amount 
paid, with interest, and that the balance is 
an asset of Cawthon’s estate. Mrs. Caw- 
thon is awarded a decree for an accounting 
for the excess over and above the amount 
of the debt, interest, premiums paid and 
interest thereon. It is understood that Fehr 
will appeal the case. 























Pittsburgh jewelers are having no diffi- 
culty whatever in obtaining prompt mail 
service, regardless of the railroad shop- 
men’s strike and the annulment of some 
trains on some of the roads. 

The M. Bonn Co. is preparing to send 
its men out on the road the last of this 
month to make a drive for business, and 
Walter Bonn, of the firm, is very sanguine 
as to the outcome of Fall trade. 

Lew M. Smit, formerly head of the M. 
J. Smit Co., spent a few days last week 
here, coming over from his home in At- 
lantic City. Mr. Smit is the vice-president 
of the I. S. Harris Department Stores Co., 
of this city. 

Among the out-of-town jewelers in Pitts- 
burgh last week buying goods were B. E. 
3rown, of Monessen & Banov, and Herman 
Sweetwine, of Wheeling, W. Va. These 
jewelers report conditions improving in 
their particular territories. 

J. Clare Crawford, president of the 
Jewelers’ 24-Karat Club, who left a week 
ago for the seashore, writes he is enjoying 
himself. He will be back home the end of 
the month, when he will again take up work 
on some patents in which he is interested. 

A. W. Hepler, of W. W. Wattles & Sons, 
is the chairman of the baseball committee 
of the Amalgamated Clubs, various organi- 
zations who have pooled their interests to 
give a big baseball game here July 26 for 
the benefit of the Milk and Ice Association, 
to help along the fund for poor and needy 
babies. 

Jay Fredland and Leon Rubin have 
bought out the Merrit Jewelry Co, of Can- 
ton. As stated in last week’s issue of THE 
JeweELers’ Crrcutar, Messrs. Fredland and 
Rubin have formed a partnership under 
the name of Rubin & Fredland, the last- 
named being from Pittsburgh and Mr. Ru- 
bin from East Liverpool. 

Francis J. Keating, of the Grogan Co., 
recently back from a trip to Europe, is con- 
fident that the people of the nations over 
there will work out their difficulties and 
that things will not be as black as painted. 
He found conditions in England excep- 
tionally good, with the people standing 
squarely behind the government and govern- 
ment officials. 

A. W. Heeren, treasurer of the Heeren 
Bros. Co., is leaving the last of this week 
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on a motor trip through Pennsylvania and 
New York State. He first intends to go to 
Buffalo and will visit a number cf places 
before his return. The vacation season is 
on in earnest in the Heeren establishment. 
William Hoffman, however, had his last 
Winter, which he spent in California, and is 
sticking on the job while the rest are away. 

One jeweler recently remarked to Tue 
JEWELERS’ CIRCULAR correspondent that a 
lot of people are evidently hunting through 
old heir looms and bringing out stuff to be 
remounted, because a lot of this work is 
coming forward at this time. It is also 
looked upon as a good indication for future 
business, because people are willing to spend 
money in this direction. 

Abe Lewis, trading as the National Jewel- 
ry Co., against whom an involuntary peti- 
tion in bankruptcy,.was filed some time ago, 
owes his creditors’ $20,804, according to 
schedules filed here last week in the United 
States District Court, with assets, consist- 
ing of stock in trade, listed as worth $3,500. 
The creditors will not receive very much 
out of his estate. Mr. Lewis has been in 
bankruptcy several times in the United 
States Courts of this district. His last 
venture, which failed, was located in Smith- 
field St. 

The will of Russell H. Boggs, president 
of Boggs & Buhl, Inc., who died last week, 
provides for the disposal of an estate valued 
at $15,000,000. He leaves each of his em- 
ployes who has been in the employ of the 
department store concern for from five to 
20 years the sum of $50 to $250 each. The 
person who has been employed 20 years re- 
ceives $250, those employed 10 to 20 years, 
$100, and those employed from five to 10 
years, $50. This concern has 1,100 em- 
ployes, but just how many will benefit is 
not stated, but there are a large number. 
He gives his widow, whom he married two 
years ago and who was Mrs. Mary Walker 
Nichols, of Philadelphia, $250,000 outright, 
his country estate at Sewickley Heights and 
one-half of all his estate, after she distrib- 
utes the bequests set forth in the document. 
He also makes her executrix and manager 
of the estate. He gave 14 charitable insti- 
tutions $1,250 each, and left one niece, Mrs. 
Emma McBride, $100,000 in trust and one- 
fifth of the estate, which will amount to in 
excess of $1,000,000. He left his brothers 
and sisters from $5,000 to $15,000 each; 
personal servants, $500 each, and numerous 
relatives, $2,500 each. 








A clever swindler visited Spencer, Ia., 
recently and victimized a number of mer- 
chants in that city, among them being H. 
Kunath. As far as can be learned, checks 
totaling $370 were passed on Spencer busi- 
ness men by this stranger, who represented 
himself as “James Miller.” On the day 
this man operated, he walked into the Ka- 
nuth jewelry establishment and asked to 
be shown some diamonds. The jeweler pro- 
duced a number of stones from which the 
man made a selection. He paid for his 
purchase with a check for $300 drawn on 
the Farmers Trust & Savings Bank of 
Spencer. The man was a smooth talker 
and from his conversation indicated that he 
was at present employed in a local cafe but 
was looking for a location to start a res- 
taurant. Several days after the transaction 
the check was returned marked “no good.” 
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Chicago Notes 


J. H. Ruttan, of J. H. Ruttan Co., was in 
Milwaukee last week on business, 

H. N. Lorish, Chicago manager for Alvin 
Silver Co., made a business trip to St. 
Louis last week. 

H. L. Braude, of Emil Braude & Sons, 
left last week to make a business trip 
through Indiana. 

Sol Bergman, of S. Bergman & Co., 
Omaha, Nebr., was in Chicago for several 
days recently buying. 

H. F. Taber, treasurer of Norris, Alister- 
Ball Co., is enjoying a few weeks roughing 
it in northern Michigan, 

Frank Kelly, of the Manufacturing Jewel- 
ers’ Board of Trade, was at the Chicago 
office last week en route west. 

W. T. Earl, jobbing sales manager of 
Oneida Community, was in this city last 
week calling on the trade here. 

J. G. Swartchild, of S. Swartchild & Co., 
is enjoying several weeks in California and 
the west accompanied by his family. 

Harry L. Wheaton, representing the Ho- 
man Mfg. Co., left last week for a trip 
through Michigan and Indiana for the com- 
pany, 

Wm. Henry, representing Powers & 
Mayer, New York, passed several days in 
Chicago last week on his way to the Pacific 
Coast. 

A. B. Dubuis, jewelry buyer for Emery, 
Bird, Thayer Dry Goods Co., Kansas City, 
was here for several days last week en 
route east. 

Charles Hubbard, of Gregory & Hubbard, 
returned last week from Gladbrook, Ia., 
where he conducted a sale for W. W. 
Maddox. 

Louis A. Eppenstein, of the Illinois Watch 
Case Co., returned to the factory at Elgin 
last week after two months at the office in 
New York, 

W. M. Farmer, of Farmer & Cannon 
Jewelry Co., Birmingham, Ala., was here 
several days last week visiting the whole- 
sale trade. 

Victor B. Hume, manufacturers’ repre- 
sentative, left last week for an extended 
business trip throughout the cities of the 
middle west. 

Frank E. Quinn, manager for the Homan 
Mfg. Co., in Chicago, left Sunday for a 
two weeks trip to New York on business 
and pleasure, 

Joe Mazer, of T. L. Combs & Mazer Co., 
Omaha, was in Chicago last week on busi- 
ness. He visited relatives in Detroit before 
returning to Omaha, 





M. J. Kelly, manager of the Chicago 
office for Rogers, Lunt & Bowlen Co., is 
again at the office after spending two weeks 
fishing in northern Wisconsin. 

M. B. Eiseman, Birmingham, Ala., man- 
ager, and F. S. Kennedy, Des Moines, Iowa, 
manager for Norris, Alister-Ball Co., visited 
the home office here last week. 

C.,.L. Ross, Iowa representative, and H. 
W. White, western and Coast representa- 
tives for Despres, Bridges & Noel, left Sun- 
day for their respective territories. 

John Petry, Jr., Hoopeston, Ill., has pur- 
chased the stock and business of Owen 
F. Harry, of that city, and combined the 
two stores under his management. 

S. N. Sandfelder, of the Sandfelder 
Corporation, left last week with his wife for 
an automobile trip through the east includ- 
ing Maine and will return in about three 
weeks. 

Jas. J. Hackett, representing Rogers, Lunt 
& Bowlen Co., left last week for his terri- 
tory in the south. R. J. Kelly, of the same 
concern, started Sunday for a trip through 
the west. : 

H. C. Waite, Chicago manager for the 
Webster Co., left on Thursday for a busi- 
ness trip to Detroit. Before returning to 
Chicago he will go east to visit the factory 
and relatives. 

Gus Weinfeld, of Block-Weinfeld Co., 
returned to Chicago last week after a six 
weeks’ wedding trip during which he visited 
Honolulu and the western part of this coun- 
try and Canada, 

Morris Cohn, of Morris Jewelry Co., Den- 
ver, visited Chicago last week as he was 
returning from an extended visit to Europe. 
He was accompanied by his entire family 
including his mother. 

Sam Adelsdorf, assistant treasurer of 
Goldsmith Bros. Smelting & Refining Co., 
accompanied the Chicago delegation of Elks 
to Atlantic City. Mr. Adelsdorf is a mem- 
ber of the Elk band. 

Carl Markert, Wilmington, Ill, was in 
Chicago several days last week. Mr. 
Markert has sold his place of business and is 
now planning a new location but not ready 
to make any announcement. 

Hugh King, of the H. E. King Sales Co., 
left last week for a six weeks’ trip through 
the west and to the Coast. Returning, Mr. 
King will visit in Yellowstone Park where 
he will be joined by Mrs. King. 

Harry H. Miller, manager of the Chicago 
office for Goldsmith, Stern & Co., returned 
to Chicago last week after a week at Big 
Cedar Lake, Wis., where he arranged for 
his family to pass the Summer. 


L. C. Gregory, son of L. J. Gregory, 
South Bend, Ind., spent last week in Chi- 
cago attending the annual convention and 
show of the International Association of 
Display Men, of which he is a member, 

W. H. Race, sales manager of Meriden 
Brittania Co., and A. L. Zeitung, sales pro- 
motion department, International Silver Co., 
spent a few days at the Chicago office last 
week en route to. cities west and northwest. 

Frank Moran, who has represented J. F. 
Sturdy’s Sons Co., in this territory for sev- 
eral years, has added the line of the General 
Chain Co., Providence, and in the future will 
represent both companies with office in Chi- 
cago. 

After many weeks delay the new safes and 
steel cabinet counters have been installed in 
the new watch house of Buss-Lithicum- 
Thorson in the Columbus building. With 
these installed they have a very attractive 
place of business. 

F. W. Pierce, representative for E. D: 
Rogers Co., of this city, in New York and 
eastern States, has been here for two weeks 
devoting the time to supervising the build- 
ing of his new home in the Beverly Hills 
district. 

Gus Reinert, manager of the shipping de- 
partment of Norris, Alister-Ball Co., met 
with a serious accident last week while rid- 
ing in a taxicab. A large car ran into the 
taxi and Mr. Reinert received injuries from 
which it is said he will be confined to the 
hospital for several weeks, 

Maurice Krause and M. Altfeld, of the 
A. & K. Material Supply Co., South Bend, 
Ind., were in Chicago last week purchasing 
new fixtures for their place of business. 
They have recently taken larger and better 
quarters and are extending their business. 

H. Freiman, president of the’ Lenox 
Jewelry Co., Boston, motored to Chicago 
and spent several days at the Blackstone. 
He was accompanied by his wife and some 
friends. While here they were entertained 
at Elgin by Louis A. Eppenstein, of the 
Illinois Watch Case Co. They left for the 
return trip Sunday. , 

Jacob L. Tenny, attorney associated with 
the Chicago office of the National Jewelers’ 
30oard of Trade, filed mandamus proceedings 
last week in his effort to have himself de- 
clared elected treasurer of this county, Mr 
Tenny claims that the constitution provides 
that where a vacancy occurs it must be 
filled at the next election. The treasurer 
died in April of last year and a successor 
appointed still serves while Tenny claims 





(Continued on page 117) 
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there have been two general elections. At 
the last election in June Mr. Tenny had his 
friends write in his name for treasurer and 
received about 4,000 votes. His efforts are 
opposed on the ground of general policy 
claiming that the votes he received repre- 
sents such a small proportion of the voters 
in the county. Mr. Tenny was successful 
last year in forcing the street cars to give 
transfers as evidence of fare while the 
courts were deciding what was the legal 
fare and is very hopeful in the present case. 

A. C. Becken, of the A. C, Becken Co., 
returned Monday from a trip west, where 
he looked after his interest there. 

E. J. Doyle called on the trade in Chi- 
cago last week in the interest of the Para- 
mount Jewelry Co., of New York. 

Harry E. Radix, of Thos. J. Dee & Co., 
is spending a month in Caiifuinia and the 
west, combining pleasure with business. 

The annual convention of salesmen repre- 
senting the Associated Silver Co. closed 
here last week and the men immediately left 
for their respective territories. 

M. W. Silverberg, H. J. Hagen, H. M. 
Eddy, F. A. Kopsa and Philip Noel, repre- 
senting the Stein & Ellbogen Co..,. left last 
week for their respective territories. 

Friends of H. C. Witter, 311 Mallers 
building, will be glad to know that he ex- 
pects to be at his office in a few days. He 
has suffered for the past two months with 
rheumatism and has spent the time in a 
sanitarium in Willmette. 

Friedman & Parkovitz, importers and ex- 
porters of watches and movements, New 
York, aynounced last week that they have 
opened a branch office at 1514 Heyworth 
building, where John Zuckerman is in 
charge. 

T. B. Lashar, vice-president of the Asso- 
ciated Silver Co., has returned to Chicago, 
after spending four months at the factories 
in the east perfecting the manufacturing 
processes of the products of this concern, 
and reports entire satisfaction with the re- 
sults attained. 

Among the retail jewelers visiting the 
wholesale houses here last week were: 
Henry Linnig, Peru; I, Rosenberger, Madi- 
son Square Jewelry Co., Grand Rapids, 
Mich.; A. Lee Brown, Flint, Mich.; M. O. 
Stanley, Ponca, Okla.; Vance Roeder, 
Dwight; C. I. Josephson, Moline; Louis 
Yeoman, Waukegan; O. D. Emerick, Eme- 
rick & Ringer, Freeport; Ira Rosenberg, 
Cleveland, O, 

Harry Kaplan, who was caught after a 
fight and thrilling chase when Klein Bros. 
were robbed in the Masonic Temple a few 
weeks ago, is free and the police report has 
vanished. A special policeman in the license 
bureau is under arrest accused of forging a 
worthless bond of $20,000 upon which Kap- 
lan was given his freedom. A man, said 
to be implicated in the robbery by an alleged 
confession by Kaplan has escaped. arrest up 
to this time, 

L. H. Dodd, Chicago, and Charles E. 
Manor, Kansas City, have formed a part- 
nership for the purpose of conducting auc- 
tion sales in the jewelry trade. Both Mr. 
Dodd and Mr. Manor have been in the busi- 
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ness for a number of years and are perhaps 
as well known jin the trade as any auc- 
tioneers in the business. Individually they 
have always been successful and the com- 
bination is considered a strong one. They 
will make formal announcement to the trade 
in a few weeks. 

Last week the sign over the entrance of 
the old Masonic Temple building was re- 
moved and the new name, “Capitol,” is in 
its stead. It will take many years to change 
the name in the minds of the people. It 
was one of the first large office buildings 
erected in Chicago and has always housed 
a large number of jewelry and optical 
houses. Many changes will be made in the 
arrangement of the building. The elevators 
will be placed in the center of the building 
and offices built on the east side, which is 
now occupied entirely by the elevators. The 
new owners plan to spend $2,000,000 in re- 
modeling. 











John Mednikow, a jeweler of this city, 
is on a business trip to St. Louis and Chi- 
cago. 

The Green Jewelry Co. has been closing 
its shop on Saturday afternoons during the 
Summer season. 

F, H. Eshelman has moved his jewelry 
store from 36th and Indiana Sts, to 33rd 
and Brooklyn Sts. 

Mr. Kane, of the H. P, Sutton Co., Mc- 
Cook, Nebr., is taking a course in optome- 
try in Kansas City. 

G. A. Burri, of the Porter & Wiser 
Jewelry Co., who has been visiting in Ger- 
many, has started for America. 

J. C. Barker, Kansas City, Kans., jeweler, 
is traveling in the east. While away, Bar- 
ker will visit his old home in West Vir- 
ginia. 

Ira J. Seigfried, Missouri salesman for 
the C. A. Kiger Co., and his wife, are spend- 
ing their honeymoon at Montrose, Mo., Mrs. 
Seigfried’s home. 

Torrance Thompson, formerly in the 
watchmaking business in the Shukert build- 
ing, is now with the Meyer Jewelry Co. 
Mr. Thompson is in the watchmaking de- 
partment. 

Mr. and Mrs. Norman Terry, of Eldo- 
rado, Ark., recently spent a day in Kansas 
City, guests of the C. A. Kiger Co. The 
Terrys were en route home, after having 
attended the national convention of Shriners 
in California. 

J. A. Johnson, Independence, Kans., is 
now located in the retail jewelry business 
in Kansas City, at 3lst and Troost Sts. 
Mr. Johnson has just returned from an 11 
months’ trip around the world. Johnson’s 
son filmed scenes in African jungles and 
other unusual places. ‘ 

W. M. Lewis, vice-president of the C. B. 
Norton Jewelry Co., will leave for a motor 
trip through northern Minnesota, if the 
weather puts the roads into shape for good 
driving. J. W. Best, V. B. Lloyd and C. 
B. Van Meter, of the concern, have left 
for their territories. C. B. Norton has re- 
turned from a trip te Michigan. 

The railroad shopmen’s strike has af- 
fected the jewelry industry in this part of 
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the country variously. Travelers who have 
started out on their Fall business have not 
yet been delayed by train service to a great 
extent. Some travelers who began develop- 
ment of Fall business about the first week 
in July have sent in encouraging orders, 
rather unusual orders in fact for this time 
of the year, according to jewelry home of- 
fices. In other cases, however, it is re- 
ported that in those small towns where trade 
comes to a great extent from the railroad 
men who are employed in the city, sales 
have fallen off considerably, and therefore 
also with the wholesale jewelers in the dis- 
trict. It is also noted that many small town 
dealers have become unduly worried, not 
because ef actual serious conditions but 
more because of rumors which have been 
circulated. This has caused a slackening 
of buying in some houses. One retailer of 
this city whose business is to a great ex- 
tent made up of railroad trade, has felt the 
strike. This jeweler sends an automobile 
out on the road with salesmen whose work 
it is to present their stocks to the railroad 








workers. Strike conditions have curtailed. 
this business. aieag-4i 
F To J j 

‘ | 

Columbus, O. la a} 





Earl Sculler was on a business visit to 
Delaware on Monday of last week. 

C. D. Mann, Westerville, O., was among 
the jewelry buyers in Columbus last week. 

Bancroft Bros, Co. is keeping its store 
closed Saturday afternoon during July and 
August. 

Henry Moeller, formerly with the H. E. 
Tuller Co., has engaged in the jewelry busi- 
ness for himself at 224 Ferris building. 

Joseph C. Goodman, of Goodman Bros., 
entertained the City Recreation Committee, 
of which he is a member, at the Goodman 
Farm last week. 








Jewelers Gold Bars Withdrawn and 
Exchanged at New York 
(Week Ended July 15, 1922) 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coins... $454,227.69 
Gold bars paid depositors............ 158,359.05 


i: |) Se Cy $612,586.74 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchanges 
ieiricstinncasenlasvdies $108,462.67 
1 2 a ee Cena, Pe 56,946.00 
NOME A eo daar satire cane te rendeeneees 102,931.54 
Cl Bl! RPT rer eee Torre 66,698.34 
1 EE ee eles ees 98,191.90 
FOE Ta inde ccitedecnlecarsscerveones 20,997.24 

WOR ird tk cntnceds daideceawe $454,227.69 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 
London U.S. Gov't ° Standard 
Date Oficial. Assay Bars Price. 
BOW A hicxevess 35% 73 99% 
(Cer 35% 72% oo 
Le | See 355% 72% 99 
UC Seo eee 35% 72% 99 
July 15....-.-. 35% 72% 99 
tay 17........ 354 72% 99 








A jewelry store has been opened at 14 
W. 7th St., St. Paul, Minn., by Maylone & 
Flynn, 
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General Line of Seth Thomas Material 


Ansonia 


Fraternal Emblems, Medals 
and Class Pins —Fire and 
Police Department Badges 











Made to Order Goods Our 
Specialty 


















Authorized Agents for @ ~~ cat S Prompt Service—Fair Prices 
Seth Th Clocks Serer MAR CO”. 
e omas oc : 4#€C_G.BRAXMAR CO. Forty-one years of satisfactory setv- 





ice to an increasing number of cus- 
tomers. Our facilities for manufac- 
turing and designing are at your 
service. Write for information. 





New Haven 





Western 


Sessions and Gilbert Clocks 









































S.J. Arnold, of Gutfreund-Arnold Jewelry 
Mie. Co., leaves this week for a six weeks’ 
trip through southern Illinois, 

ii. W. Kelly, representing the Hoyt 
Jewelry Co., is on a selling trip through 


Kansas and the western territory, 

“Bob” Monaghan, Gillespie, Ill., motored 
down to St. Louis last week from his 
home, with Mrs. Monaghan, on a business 
and pleasure trip. 

C, D. Henry, salesman for the John Bol- 
land Jewelry Co., and his wife, who at- 
tended the Shriners’ convention on the Pa- 
cific Coast, are back from their trip. 

\uhrey C. Lindsey, who was formerly 
with the J. Bolland Jewelry Co., and who 
left that company to enter into business 
for himself, has gone to New York on a 
buying trip. 

F. S. Pickles and Mrs. Pickles, of the 
Robbins Jewelry Co., in the Arcade build- 
ing, are in New York on business. Before 
returning to St. Louis they will visit Cana- 
dian and Michigan Summer resorts. They 
expect to be gone for several weeks. 

The 200 medals, placques, trophies and 
delegates’ badges for the Southwestern and 
Central States regattas, which were held 
at Peoria, Ill., on July 5 to 8, inclusive, 
were manufactured by the Mermod, Jac- 
ard & King Jewelry Co. The medals, 
which were made in three metals, bore the 
monogram of the Southwestern Amateur 
Rowing Association. 

The new store of the Sievert & Hastedt 
Jewelry & Optical Co., at 2309 Cherokee 
St., on the South Side, opened for business 
a few days ago. Souvenirs were given to 
those who visited the store and they were 
many, as both Mr. Sievert and Mr. Hastedt 
have many friends on the South Side. J. 
L. Sievert, who has charge of the optical 
department, was formerly connected with 
the Goldman & Cuquet Jewelry & Optical 
Co. 











received 


Morris. Rosenbloom has 
laudatory notices in the local press for his 
achievement in building up the factory and 


many 


business of the Ilex Optical Co. The plant 
has been enlarged and the company is pro- 
ducing photographic lens of superior grade. 

The Metal Arts Co. employes and their 
families, numbering about 125, motored out 
to Maplewood Park, East Ave., Saturday, 
for a picnic and athletic contests. The suc- 
cess of these annual outings always marks 
the date on the calendar as a red-letter day 
of the year. President John Jack, assisted 
by George Simons and Adolph Wahl, see 
to it that nothing is left undone for the 
pleasure of their empluyes who are the 
Zuests of the occasion, 

S. D. Burritt and three fishermen com- 
panions returned this week from Dog Lake, 
Canada, after a two weeks’ trip. Mr. Bur- 
ritt is recovering from an injury caused 
while fishing and his companions and cu‘de 
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were stricken with severe illness, complain- 
ing of sore throats. One of the party is 
confined at the hospital here and the doctor 
diagnosed his case as double quinsy. One 
cause for the illness is believed to be the 
fumes from a gasoline motor launch which 
trailed the fishing boat. The fumes hung 
on the water and the effect of breathing 
was drowsiness with an attending fever and 
secre throat. 

When J. D. Gordon of Boston was served 
with an injunction last Saturday to restrain 
him from conducting an auction in the 
jewelry store at 1 Main St. W., where 
he took over a stock, it is alleged by the 
owners of the building that he acted in a 
way to evade the injunction, keeping on 
with the sales. 
was returnable July 19. On Wednesday, 
July 12, Gordon was served with an order 
to show cause why he should not be ad- 
judged in contempt of court for violating 
the injunction. It is returnable before Jus- 
tice A. J. Rodenbeck, Supreme Court, July 
31. The United Cigar Stores Co, leased 
the store for 20 years from the Powers 
Fireproof Building Co. and sublet it for 
a term of years to Clarence Nachman, who 
moved the jewelry stock from the Powers 
Hotel building to this store. Nachman 
bought the jewelry business from J. J. Er- 
nisse. Nachman went into bankruptcy and 
Gordon bought the stock in the store, at 
1 Main St. W., and arranged with the 
United Cigar Stores Co. for occupancy of 
the place for one month. The location is 
considered one of the best in the retail trade 
district and the owner of the premises ob- 
jected to an auction sale being conducted 
there. 








Omaha. 


L. S. Robinson and wife of Glenwood, 
Ja., are enjoying a month in California, 
where they are taking a much needed vaca- 
tion. 

The Byrne-Duff Jewelry Co., Omaha 
wholesalers, have moved from the 12th floor 
of the First National Bank building to the 
second floor of the Woodmen of the World 
building, where they have obtained a lease 
on much larger quarters for their whole- 
sale business. 

The T. L. Combs & Mazer Co., retail 
jewelers of Omaha, have obtained a lease 
on the quarters until recently occupied by 
the Ryan Jewelry Co., on 16th St. near 
Farnam St., the busiest corner in Omaha. 
They will conduct their retail jewelry busi- 
ness there in the future, instead of at the 
old stand on Douglas St., where Mr. Combs 
has been located in business for a great 
many years. 

The June business was quite pleasing to 
local jobbers and to the dealers generally 
throughout the territory. The rush for 
presents for the June brides and also for 
the school graduates, brought its usual pro- 
portionate bulge in business for the jewel- 
ers. It did not make it possible for the 
wholesalers to stock up the retailers par- 
ticularly heavily, but it brought a brisk mail 
order and wire business, as the retailers 
were reluctant to keep a heavy stock, but 
quick to order by wire from the jobber 
when they realized they had a live prospect 
in the store. 
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The temporary injunction 





John L. Milton, secretary for Lemon & 
Son, has left the city for a week’s vacation. 

Nathan Bierman, Market St. jeweler, is 
reported by friends to be very ill at his 
home. 

Miss Winona Hodge, of the office of 
James K. Lemon & Son, was married last 
week, 

G. F. Geiger, president of G. F. Geiger & 
Son, was in Cincinnati last week for a few 
days on business, . 

J. Gordy, Market St, jeweler, announces 
the marriage of his daughter, Miss Goldie 
Gordy, last week. 

J. E. Whitney, treasurer of James K. 
Lemon & Son, has returned from a vaca- 
tion spent on Lake Erie. 

Charles Seifert, traveling representative 
of the George Katzman Co., Louisville, is 
off on his. western Kentucky trip. 

Lewis Chiquelein, of Chiquelein & Fischer, 
engravers, has moved to his Summer camp 
up the river and will live there until Fall. 

Mrs. F. P. Boyer, who for 16 years was 
with Lemon & Son, has become head book- 
keeper in charge of the office at G. F. Gei- 
ger & Son. 

D. Ruby, who has been in the jewelry 
business at Greenville, has opened a store 
at Central City. He will. continue to op- 
erate the Greenville store. 

Edwin Soskine, who has conducted a re- 
pair shop for many years on 3rd St., be- 
tween Walnut and Guthrie Sts., has added 
a stock of popular-priced jewelry to his 
store. 

W. George, Frankfort, who has conducted 
a jewelry store there for many years, has 
opened a repair shop in that city and will 
engage exclusively in that work. Mr. 
George was in Louisville this week buying 
materials and supplies for his new and up- 
to-date shop. 


William Kendrick’s Sons have installed 
a complete system of indirect lighting in 
the store and painted the entire interior, 
adding much to the store’s appearance. The 
improvement in lighting called for 24 chain 


- chandeliers, with silver bronze bowls hav- 


ing clouded glass bottoms. 

Among recent callers in Louisville were 
the following: Herman Marks, of Albert 
Borgzinner & Co., New York; W. C. Haas, 
of Simpson, Hall, Miller & Co., Walling- 
ford, Conn.; Jules A. ‘Spier, of the Ben 
Spier Co., New York; and Harry Deutsch, 
of Henry Zimmern & Co., New York. 

Louisville retail jewelers were somewhat 
disappointed at Judge Lafon Allen’s de- 
cision declaring that the law prohibiting the 
use of trading stamps, which was’ passed by 
the last legislature in accordance with agi- 
tation by local and State merchants’ asso- 
ciations, is unconstitutional. Two local de- 
partment stores succeeded in obtaining tem- 
porary injunctions restraining county of- 
ficials from enforcing the law. The injunc- 
tion will be in force until final decision on 
the validity of the act is given by the Court 
of Appeals. Judge Allen held that such 
prohibition was not within the scope of the 
police powers of the State and that it was 
an unwarranted discrimination between per- 
sons engaged in the same business. 
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The Making of an Art Leather Hand Bag 











By A. L. Reed 














THE FIRST REQUISITE 
(pBVIOUSLY the first thing to be done 


when an article is to be made, assum- 
ing that the workers are on hand and that 
the necessary machinery has been installed, 
is to secure the materials with which to 
make it. Leather, either calf or steer hide 
for the outside of the bag, is then the first 
commodity to be purchased. Carefully se- 
lected hides are shipped into the factory 


face, almost crazy-quilt fashion, so that not 
an inch will be wasted. Leather is ex- 
pensive. 
WHAT TOOLING MEANS 

After the leather part of the bag is cut, 
the sections of leather are sent to the part 
of the factory called the studio, where the 
tooling is done. This is in reality hand 
carving on leather, and it requires the most 
skillful handling of a very sharp knife in 

















Groupe No. 138-—-BUTTERFLIES USED AS DECORATIVE MOTIF ON JEWELRY, LAMP SHADE AND 
OTHER ARTICLES 
(See text on page 123) 


where they are as equally carefully inspected 
before being cut into bags. 

The patterns from which the bags are 
shaped are changed somewhat from year to 
year and season to season, depending upon 
whether jt has been decided by Dame Fash- 
ion that women shall carry large or small 
ags. Icach bag pattern, of course, consists 
or several parts, each having its own special 
ittings, ete, and a complete pattern is as- 
embled for each type or line of bags Num- 
hers keep them from becoming mixed. Both 
‘per and metal patterns are 

\\ het the 


hide 


used. 

hegins the 
i cutting table 
terns are fitted into each other 


process of 
laid out on 


cutting 
and pat- 


over its sur 





the hands of an artist. Most of these work- 
ers are foreign born, with the Old World 
patience and care for detail that this type 
of work requires, 

Tooling is not the only decorative process, 
however. The bags are tinted in various 
colors and shadings by no means to be found 
in the plain leather, and this is done by an 
air brush, various colors being blended as 


required. Certainly no two bags can come 


from the air brush with exactly the same 
tint. This process makes for individuality 
in coloring 
A FINISHING TOUCH 
\nother artist then takes the hand-tooled 


ind puts on the final finish in 


ind tinted baw 


the way of coloring by a real pallette and 
brush process. Little edges of flowers and 
other designs are painted and the motifs 
“brought out,” as it were. 

The bag then returns to the factory, where 
its edges are “skived” so that the necessary 
thinness at the edge is created, removing 
any heavy look of bulkiness. 

While the preliminary work in connection 
with the leather or outer part of the bag 
has been in progress, other workers have 
been busy fashioning the lining, which may 
be of suede, satin, brocade or other mate- 
rials. 

The leather part is given its final prepara- 
tion for the reception of the lining by hav- 
ing its edges joined, which in some factories 
is done by a process of hand lacing, a very 
thin strip of leather, a mere shoestring in 
fact, being hand laced over and over, bind- 
ing the edges in a union that is inseparable! 


A SKILFUL JOB 


One thing that must not be overlooked 
before the completion of the leather part of 
the bag is the rouletting. Not all bags are 
rouletted, of course; but all of those that 
are hand-laced are, and the rouletting ma- 
chine is really a little tracing wheel, much 
like that dressmakers use to mark the seams 
or edges of a paper pattern. This must be 
very skillfully handled, in order to give the 
bag the perfection of finish that all good 
bags must have. 

Finally, after a group of girls have hand- 
laced the edges of the bags, holes for the 
reception of the lacing having been punched, 
and the bag sections being held in clamps 
while the lacjng is in progress, the joining 
of lining and out part takes place, and the 
bag is then ready for its metal frame. The 
handle or straps may be attached to the 
frame, or to the bag proper. This is a. 
matter determined as a style feature, and is 
of course only incidental to the completion 
of the bag, important as it is in the whole 
scheme of things. 

After the bag has reached this stage, it 
receives its fittings, mirror, powder box, per- 
haps, change purse, etc., and when all of 
these have been added to the bag’s interior, 
it is ready for final inspection, boxing and 
the market, with the ultimate consumer and 
her requirements always the final goal. 

A handbag is a very human thing. So 
much care goes into its designing and plan- 
ning, so very much into its fashioning. 
Handbags aren’t just machine-made things, 
they are as genuinely the conception and 
creation of artists as are gowns and blouses 
and chapeaux 





\ recent issue of the Overseas Trade 
Bullet Informations states that there 
are not many indications of a general im 
provement in. the ndition of the English 
glassware imdustrys though a few manu 
facturers are emp ¢ workers 
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IFTS are a true index of character. 
There is certain satisfaction in each 
gift of Libbey Crystal that causes a 
warm glow of pleasure on the part of those 
who select, those who receive, and those 


who sell such treasures. 


In homes of refinement, many are the quaint 
patterns from the hand of the Libbey crafts- 


man—heirlooms, some of them, dating back 


as far as 1818. 


The Libbey Glass Manufacturing Co., Toledo, Ohio 


New York Salesroom: 200 Fifth Avenue Mr. K. P. Lockett in charze 





We are continually increas- 
ing our plan of Dealer 



























Co-operation. Write for 
the latest Sales (pe. 
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Makers of Finest Cut Glass ano Engraved Neo Since 181 
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Hints for the Dealer Conducting a Gift Department 




















BUTTERFLY jewelry is now no novelty. parts of the world. Beautiful South Ameri- 
It has been made in various and at- can butterflies, whose names are unknown 
tractive shapes for some time and alluring to us; Florida butterflies, dark green with 

















Groue No. 139—LUNCHEON OUTFITS FOR THE GIFT DEPARTMENT 
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light green spots, known as Atala; the tor- 
toise shell butterfly; the red Admiral and 
Swallowtail, which everyone knows, are used 
in various forms in the little products pre- 
pared for jewelers. 

The background of the illustration shows 
a store in New York which is devoted en- 
tirely to the sale of butterflies and butterfly 
goods. 

Seasonable articles are always the best 
things to feature. At this time, when auto- 
mobiles are to be seen in thousands passing 
through city, town and village, it is often 
that the display of some articles of necessity 
or utility for the use of automobilists that 
may create ready sales. Group No. 139 
shows some very well conceived luncheon 
outfits, the very things to take along on an 
extended tour and tuck away in an automo- 
bile. These, as will be seen by the illustra- 
tion, contain all the necessities for a camp- 
ing party, and one would think a jeweler in 
displaying them would sell many. 

Goods, other than jewelry but adaptable 
to a jeweler’s stock, are shown in Group 
No. 140, where various forms of perfume 
containers are shown. The little vials, with 
silver-plated tops and decorated bodies, are 
most attractive and fitting for the ‘Flap- 
per’s” reticule and can be carried most con- 
veniently without taking up much space. 
Perfumes in attractive containers have al- 
ways been good items for jewelers to carry. 

Salads, fruit and ice-cream are popular 
viands at this season of the year, and dishes 
wherein to place them when being served 
are matters of serious consideration to the 
housewife. Flowers and ferns all need 
vases and jardiniers, so that apart from the 
floral beauty their setting can be equally 
ornamental and are things that occupy the 
thoughts of the up-to-date matron. Group 





in its beauty. The glorious colors of the 
butterfly wings are not to be equaled in any 
form of artificial decoration. Great care is 
taken by manufacturers to remove all dan- 
ger from parasites by eliminating the body 
of the butterfly and substituting an artificial 
one, which is tinted to represent the real 
one. Many of these butterflies are worked 
up into articles of utility and are of such 
artistic value as to be a delight in the home. 
The large iridescent blue butterflies come 
only from South America. It is impossible 
in any illustration to show their glorious 
cloring, and therefore the illustration is in- 
adequate to give any idea of their beauty. 
It is this butterfly that is used for the back- 
ground of the blue-winged butterfly pendants 
with which nearly all jewelers are familiar. 
One design showing a bluebird in flight is 
outlined by iridescent pearls, and a, brilliant 
blue wing shines through, shading into black 
on the head, so as to produce a lifelike ef- 
fect, 

Group No. 138 shows only a few of the 
pieces of a large line of this highly decora- 
tive ware that are made by several firms. 
Some, as will be seen, are made for jewelry, 
while others are made up in pieces for 
household utility, such as lamps, bread 
baskets, work baskets, coasters and plateaux. 
In the compositions of these pieces, butter- 
flies from all countries are used. The 
Vanessa Io is a common American form, 
and the Monarch or Plexippus (Anosia) and 














Papilio Rutulus, not rare American forms. 


7 , ’ . 7 > > > ae Obs . ” 
The little blue Lycaenze is common in all Group No. 140—PERFUME CONTAINERS SURE TO PLEASE THE “FLAPPERS 
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No service is complete without some 
heavy clear Cut Crystal Glass 


Ask for Catalogue No. 10 





H. GC. FRY GLASS CO., Rochester, Pa. 
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HAWKES 


A Mayonnaise Bow] and Plate of Hawkes Crystal Glass 


Every woman who takes pride in her table will want one! 


You will have no trouble selling this dainty mayonnaise bow! and 
plate. Your customers will be quick to appreciate its unusual decora- 
tive value. 


On your gift table, too, it will prove a valuable sales booster. 

Hawkes Crystal is cheaper than silver, yet 
equally attractive and appropriate. And 
your profit, in most cases, is larger. Let us 
send you just a few of these mayonnaise sets 
as a try-out. If our judgment is right, and 


\ 4 our years of experience should make it so, 
Se Ea you'll be coming back for 
/ ' reorders in a very short time. 


Of course, all orders will be 
filled promptly. 


T. G. Hawkes & Co. 
Corning, N. Y. 
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Pacific Coast Office: 


Mayonnaise Bowl and Plate. “Clyde.” $3.00 Set, Net. 140 Geary St., San Francisco, Cal. 
Bowl 4%” Diameter. Plate 6” Diameter. 









































Engraved Glass 
Rock Crystal 


Sterling Silver- 
Mounted Glass 
Decorated Gold 


Enameled Glass 


Cigarette Boxes 


Engraved and 
Gold Decorated 
Colored Glass 
Old English and 


Period Glass 
Odd Matchings 


entees of Hawkes 
Famous French Dress- 
ing Mixing Bottle. 
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No. 141 shows on the left a dish that might 
be used as a bread, cake, or even lettuce 
dish, while the one on the extreme right is 
designed particularly for fruit or salad. The 
center jardiniere is beautifully decorated and 
makes a most attractive receptacle for flow- 
ers or ferns. These are English pottery and 
the designs are such that a jeweler will ap- 
preciate them for their decorative value in 
the store, as well as an attraction for his 
customers when visiting the store or buying 
other things. 

Group No, 142 solves the difficulty for the 
kiddies. Here are English china plates, cups 
and dishes for the baby, each bearing inter- 
esting pictures or legends to keep the young- 
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great ingenuity has been displayed on the 
part of decorators in presenting handsome 
gold encrustations on the pure crystal glass 
of these very popular and attractive candy 
jars. Group No. 144 not only shows two 
very desirable designs in gold encrustations 
on candy jars but also a very attractive gold 
encrusted crystal dish, which may also be 
used for candy or for conserve or pickles. 
The latter is an item that sells readily be- 
cause of the variety of uses to which it may 
be put. 

Group No. 145 shows artistic china ware 
in the form of wonderfully modeled figures 
holding shells or grouped around a shell. 
The coloring of these is somewhat like an- 
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GrouPp No, 141—ENGLISH POTTERY WITH DAINTY 


ster amused and induce the child to con- 
sume the food to the last particle in order to 
enjoy a clear view of the nursery rhymes 
and pictures displayed. This line offers a 
variety of patterns and is for the choice of 
the person wishing to celebrate the birthdays 
of children. A gift of this kind assures the 
donor that the presents will be accepted with 
joy and that possession will be a constant 
source of entertainment to the fortunate lit- 
tle ones. The sale at the same time brings 
most desirable profits to the store which are 
always welcome. 

The fad of initialing one’s glassware is 
quite a popular one. It gives distinction to 
the set or pieces and has the effect of being 
especially made. Stemware, in fact, com- 
plete glassware for the table and household 
use, is treated in this way and forms a very 
handsome wedding gift when one wishes par- 
ticularly to pay a compliment to the bride 
and bridegroom. Group No. 143 shows a 
few pieces of different shapes, giving an 
idea of how these items look when embel- 
lished with a monogram. At a few days’ 
notice these can be procured from several 
manufacturers. 

Candy jars have long been popular and 


FLORAL DECORATION 

tique ivory. The faithful similitude of na- 
ture is apparent and shows that artists of 
no mean ability have been employed in pre- 
paring these wonderfully conceived china 
statuettes. They are useful for flowers or 
for bon-bons, or anything that the fancy of 
the fortunate possessor may dictate. These 
are made in Europe, and as it is not always 
possible to find them in stock an early order 
is necessary to secure them for seasonable 
delivery. 





in English Glassware 


Conditions Quiet 
Industry 
There are few material indications of 


any general improvement in the condition 
of the English glassware industry, although 
a few manufacturers appear to be rather 
better employed than they were a short 
time ago, according to the Department of 
Overseas Trade Bulletin of Information fer 


June. 
The firms producing the best quality 
cut and decorative table and ornamental 


glassware are, perhaps, as well situated as 
any section, although even in their case 
additional business is urgently required at 
this time. 
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Activity in the German Glass Industry 





Assistant Commercial Attaché Donald L. 
Breed, Berlin, has reported to the Depart- 
ment of Foreign and Domestic Trade, 
Washington, D. C., that at the end of 1921 
the glass industry of Germany was very 
active, particularly owing to large foreign 
orders. Inland demands were, in conse- 
quence, only partially supplied. The new 
export order of the Aussenhandelsstelle, 
requiring the invoicing of export goods at 
prices equivalent to those prevalent in the 
importing country, is expected to affect ex- 
ports and correspondingly facilitate domes- 
tic purchases, 

At the close of the year the glass in- 
dustry in France, Belgium, Czechoslovakia, 
and the Scandinavian countries was reported 
to be inactive, and this slump increased the 
business of German manufacturers. With 
the revival of the industry in these coun- 
tries it is expected that German production 
will fall off. The G'acs' uette, one of the 
leading journals of the industry, states that 
“Particularly Belgian and Czechoslovakian 
competition is making itself felt, though 
still without any remarkable effect.” 

Aside from this foreign competition, the 
industry is at present faced with the diffi- 
culty caused by the lack of soda and by the 
shortage of coal. The Industrie und Han- 
dels Zeitung claims also that the approach 
of raw materials and production costs to 
world market prices is also beginning to 
show unfavorable effects on the industry. 
There is, of course, a general upward trend 
of prices in the industry, which, in the case 
of mirror glass, were increased by as much 
as 60 per cent on April 5. Table-glass 
prices recently have been increased 80 per 
cent. 

Exports of glass and glassware in Janu- 
ary amounted to 12,246 metric tons, where- 
as in February only 7,748 metric tons: were 
exported. Chief among the glass exports 
during both months was hollow glass, of 
which 6,212 metric tons were exported in 
January, and 4,393 metric tons in Febru- 
ary. During 1913 the average monthly ex- 
ports of glass and glassware amounted to 
16,952 metric tons, 








Moe’s Jewelry Store, 229 E. Washington 
St., New Castle, Pa., sustained several 
hundred dollars damage in a fire recently. 
The loss was fully covered by insurance. 

















Group No. 142—pLaATES AND CUPS TO MAKE THE KIDDIES 


HAPPY 
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Push Sales in Your Glassware Dept. 








Your Profits Are Big—Double Your Sales 


Branch Offices 
in all the 
large cities 





SUNDAE 
CUT “DORIS” 


The illustration shows one of the various items in our 
cut ‘Doris’ line. 


We list and carry in stock the largest and most complete 
lines of High Grade Cut Etched and Gold Encrusted 
Patterns for the 


Jewelry and Art Shop Trades 





Write for illustration of our New Designs 


United States Glass Co. 


General Offices and Salesrooms: 
Cor. 9th & Bingham Sts. PITTSBURGH, PA. 
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| Maddock & Miller 


Incorporated 


She House of Stock’ 
54 Murray Street 
New York 















































July 19, 1922. 


THE JEWELERS’ 


CIRCULAR 








Gift Department as Tourist Headquarters 








By Emma Gary Wallace 

















[t is one thing to say “Make your gift de- 
partment tourist headquarters”—and quite 
However, in many a lo- 


another to do it. 











nite ways in which we can take care of and 
make these tourists comfortable once they 
have accepted our invitation to visit us. 








Group No. 143—GLASSWARE SHOWING EFFECT OF INITIALS USED IN THE DECORATIVE SCHEME 
(See tert on page 125) 


cality this can be done with surprising suc- 
cess, provided proper preparation is made 
and systematic follow-up work done. 

Let us take it for granted that the retail 
jewelry establishment which has a gift de- 
partment of sufficient size, stock, and merit, 
to make reaching out for tourist trade profit- 
able, is ready to consider doing so seriously. 
There is little use undertaking anything of 
this kind in a half-hearted way or simply to 
appear to be doing something, while in real- 
ity little is really being accomplished. 

A headquarters either means something or 
it means nothing at all. Let us make plans 
that our gift department headquarters shall 
mean a lot. The people whom we are reach- 
ing out to interest will probably fall under 
the following classifications: Women, 75 
per cent.; young people—mostly girls—15 
per cent.; men, 10 per cent. This percent- 
age division, however, may be misleading 
and cannot be taken as a guide for stock 
percentage selection. That is, 75 per cent. 
of the articles should not be of appeal only 

women, for the women will buy for their 

aughters, sons, and husbands. For this and 

similar reasons the stock must be well bal- 
anced all around—and the better balanced 
it is, the more sales can be made. 

If we are going to aspire to be headquar- 
ters for the tourist trade we must plan defi- 


And the more ways we can serve, the more 
people we will attract and the more sales 
we will make. One of the finest headquar- 
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ters’ inducements is a rest room of dignified 
character. 

This need not necessarily be so very large. 
In fact, the space depends .wholly upon the 
size of the town, the location of the store, 
and the floor space which can be devoted 
to this purpose. Many times sufficient room 
can be taken for this purpose just for the 
automobile season, and then emptied out and 
used in other ways during the rest of the 
year. 

A room in one case, 18 feet by 20 feet, 
was partitioned off with wall ‘board. The 
panels were in a rich cream, and the strips 
of wood framing the panels were mahogany 
finished to match the store fixtures. This 
partition was about seven feet high. At in- 
tervals, both inside and outside the’ parti- 
tion, were long window boxes of richly 
colored artificial flowers and natural green- 
ery. The natural greenery was easily kept 
fresh by having pots of moist moss inthe 
window boxes. The effect was very pleas- 
ing. i 

A broad doorway leading into the res 
room was curtained with rich old blue 
velour curtains, one of which was draped 
back with a gold cord. The other hung 
straight, just giving a glimpse of the inte- 
rior. The floor of this.room was completely 
covered with a soft tan linoleum and a good- 
sized rug in the center. 

Wicker furniture with bright cushions 
showing old rose and old blue shades, a 
wicker table with a lamp with a cretonne 
shade, windows with sheer net hangings, a 
couple of writing desks, and a magazine 
table made up the furnishings of a very at- 
tractive and restful room. 

The room was at the rear of the store 
and the outlook from the window was not 
sightly. To correct this the lower panels 
of the windows were covered with window- 
phanie, a paper-like substance which gives 
the appearance of stained glass and yet ad- 
mits the light. The sheer net curtains with 
the old rose window drapes finished the win- 
dow. treatment. 

On either side of this room was a small 
but adequate retiring room for ladies and 
gentlemen. Jn each of these small, white, 




















Group No. 144—CANDY JARS AND DISH WITH GOLD INCRUSTATION 
(See text on page 125) 
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Desirable Prize Gifts 
for all Sporting Events. 


Prize cups, Graceful in design, heavily 
Silver Plated and Gold lined. 
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The Shield is made of white metal which 
can be engraved as easily as Sterling 
Silver. The Handles are of a hard metal 
guaranteed not to bend or break. 


No. 7543 7%" high $4.00 each 
No. 7544 8” “ 6.00 “ 
No. 7345 40 " * 8.00 “ 


Prices subject to Jewelers’ Circular List 
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For samples send to our office and 
factory, 610-618 Broadway, New York. 
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Salesroom 
339 Fifth Ave. New York 


Corner 33rd Street 
Chicago—31 N. State Street 


Cuts for Newspaper Advertising Free 
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Mettlaech Inlaid Stoneware 


THE ONLY ART POTTERY NOT IMITATED 
Is a Line of Merchandise That Includes many Articles Which Make Pleasing Gifts 






Mettlach_ Inlaid | Copenhagen Fruit Bowl Dec- Mettlach Inlaid Stoneware 
nes — orated in Natural Tintings. Candlestick. No. 3338 
No. 







New Lustre Combinations in an excellent line of Candle- 






sticks, Jugs, Bon-Bons, Flower Bowls, etc. 


















Write for new catalogue showing a selected line of items 
particularly suitable for Jewelry and Gift Shops. 


‘ E. R. THIELER 7" 
Mente wo at 3 and 37 West 23rd St., New York City “s'y.2°%.. 3 































July 19, 1922. 


tiled-finished roozns were accommodations 
for washing and freshening one’s toilet. 

In the ladies’ room was a handsome toilet 
table, powder, rouge, and anything else 
thought necessary by even the flapper of 
the day. The ladies’ retiring room was 
marked in very small letters, “Ladies’ Cloak 
Room,” and the room on the other side, 
“Gentlemen’s Cloak Room.” 

In each room, however, was a framed 
notice saying that any parcels left were at 
the owner’s risk. However, a free checking 
service was maintained for the convenience 
of tourists, in the front store at the deliv- 
ery counter. This free checking service is 
a great drawing card. 

So many of the light-fingered gentry are 
abroad that tourists cannot go into a res- 
taurant or for a leisurely stroll to rest them- 
selves, and do a little window shopping, and 
leave their belongings with any sense of 
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will be something for the individual store- 
keeper to decide. There are arguments in 
favor as well as against. The main argu- 
ment against is that the eating of a lunch 
is littery and often calls for some clearing 
up afterwards. Many people will take ad- 
vantage of a courtesy of this kind and not 
seem to appreciate it. Then the. very ones 
“ho come and eat a lunch are not always 
buyers. 

‘On the other hand, unless an inducement 
of this kind is offered there is no special 
reason why the hotel and tie restaurant rest 
room will not be given preference, and many 
people will not come into the store who 
might do so otherwise... In. nice weather 
most motor tourists prefer to eat the lunch 
which they have brought along with them 
in the open. In stormy weather these mo- 
torists will not stop to visit a gift depart- 
ment unless theré is. some inducement, and 





Group No. 145—cHINAWARE EMBELLISHED WITH FINELY MODELED FIGURES 
(See text on page 125) 


assurance that said belongings will be there 
when they return. To lose a coat, an ex- 
pensive automobile rug, or a suitcase will 
quite spoil the pleasure of a trip. 

A free checking service in a reliable estab- 
lishment appeals. However, it is a good 
plan to limit the checking period to two or 
three hours, and perhaps to have a printed 
check, which assures the free patron that 
while the store will take every possible pre- 
caution for the safety of the goods checked, 
that in case of fire or flood or theft, against 
which reasonable precautions have been 
taken, that responsibility will not be as- 
sumed. In other words, the jeweler checks 
the articles and cares for them as he does 
his own stock. He might even go a little 
farther and make a slight charge and give 
an insured checking service practically guar- 
anteeing safety or reimbursement. 

The rest room should be provided with 
writing materials and free advertising post- 
cards of the town or local industries. Wide- 
awake stores, manufacturing plants, and 
chambers of commerce will take care of this 
part of it. The gift section can sell sou- 
venir post-cards, booklets, and similar 
things to send by mail. Stamps should be 
on sale in the gift section and the rest room 
adjoining it, of course. 

Now with a layout of this kind and cour- 
teous attendants in the store, together with 
a well-stocked gift department, one has the 
background of a satisfactory headquarters 
for motor tourists. 

It goes without saying that the room 
should be kept immaculate at all times, and 
whether jit will be permissible for people to 
bring their own lunches here and eat them 


in stormy weather business is likely to be 
slow and will stand a little bolstering up. 

Then there is another feature in the case. 
Long distance tourists never carry lunches. 
It is only the people who are out for perhaps 
a few hours’ outing. They live in your ter- 
ritory, and if they can be introduced to your 
gift department, will tell their friends about 
it and will come again themselves. 

It is quite possible to provide for this sort 
of thing without much trouble. A good 
sized waste basket will take care of any- 
thing in the way of papers or boxes, and if 
a small child’s carpet-sweeper, such as can 
be obtained in the toy store, stands near, 
most people will take the hint and just gather 
up any crumbs they may have made. 

If space permits, a second room of small 
size, but furnished with two or three tables, 
chairs, ice water, and glasses, can be fea- 
tured as a tourist luncheon nook. Many 
times people relish sandwiches they have 
made at home, and perhaps a little fresh 
fruit, and prefer not to spend an hour or 
two waiting for elaborate service. 

Many times tourists who are making long 
runs, like some place where they can have 
their mail sent or packages addressed to 
them. If the gift shop headquarters features 
a service of this kind; if tourists are in- 
vited to come here, write and mail their 
letters and cards; are assured that they will 
be welcomed to wait for their friends; or to 
look around one of the best stocked gift de- 
partments in this part of the country—a 
good many will respond. In fact, it must 
be remembered that each branch of service 
will appeal to some and not to others, 

In one gift shop in a certain resort region, 
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a headquarters of this kind is featured. 
There is a special china table with a pyramid 
rack on top of it to permit the showing of 
various lines. Odd pieces for gift purposes 
are on display, but in addition to that there 
are two special stock lines of open pattern 
goods. One is a beautiful and medium priced 
fine blue and white imported china set; the 
other is a Wedgewood line. 


Now that Wedgewood ware has been a 
great business bringer, and by wrapping up 
a card of the store and its service with each 
outgoing package, a great many mail orders 
have been secured. For example, a gift arti- 
cle or two is purchased and later, according 
to the suggestion of the card, further items 
are added to complete the set. 

With the blue and white china the case is 
a little different. This is a line of goods on 
sale in many stores. However, there are 
three grades of it, the lowest grade being 
rather coarse and heavy. It is the best im- 
ported grade which this store features. 

When the purchase is wrapped up, a sim- 
ilar card is enclosed suggesting the comple- 
tion of the set, and the possibility of order- 
ing separate pieces or plates by the dozen 
at any time. A listing of prices is given, 
with the stamp “subject to change.” This 
gift department has been tremendously. suc; 
cessful and people come back year after year, 
and again and again, during the same sea4 
son to visit it and to make further purchases 
and send their friends as well. 

Of course, a gift department of this char- 
acter must be properly advertised. And 
reaching tourists calls for a little thought. 
Road signs, posters, newspapers, special leaf- 
lets, and all similar avenues of approach are 
possible. But here is an additional thought 
worthy of consideration. 

A few cars are propelled by electricity and 
steam, but the number is relatively negligi- 
ble. The greater number are driven with 
gas engines. The average tourist buys about 
10 gallons at a time. Even if the tank is 
filled right up, the motorist does not wait 
until it is empty. The average tank holds 
from 16 to 20 gallons, and probably the aver- 
age mileage is from 16 to 18 miles on a gale 
lon of gas. 

Take your store as a center. Map out a 
zone of a radius of 10 miles, a second 20 
mile zone, a 30; 40, and 50 mile zone. Draw 
a diagram and give someone in your insti- 
tution, zone 1 to take care of; another per- 
son zone 2; still another zone 3; or one per- 
son may take care of the first three zones, 
and someone else the next three zones. 

Get some good literature out concerning 
your gift department, and the fact that you 
are featuring it as tourist headquarters. 
Give each filling station in zone 1, for ex- 
ample, a number of these leaflets and make 
it worth the filling station man’s while to 
hand a leaflet to every car filling up with 
gas. 

One way to keep tabs on whether this is 
done or not, would be to stamp each pack- 
age with a characteristic key letter or num- 
ber and to attach a redeemable coupon bear- 
ing the same letter or number. If no cou- 
pons come in bearing the mark A15, you 
know that the gas station. which has this 
symbol isn’t giving out the leaflets. 

One inducement is to give each gas station 
a percentage or a rebate on business done 
on coupons presented, 
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Let Us Send Them snors'‘or 
For Your Inspection fr 


Perhaps no other items in our line of Old 
Dutch Silver so fully display the wonderfully 
perfect detail and finish produced by our origi- 
nal and exclusive process as do the Salts and 
Peppers we are now offering. Sheffield pate. ———_ 
Priced for quick turnover. Made in our plant, CHICAGO, USA. 
in Chicago. Send the following coupon and 
examine this remarkably fine line of Old Dutch 
Silver at our expense. 


ART CRAFT PRODUCTS CO., 3292 Sheffield Ave., Chicago, Ill. 


ee oe 
Gentlemen :— 

Please send us, transportation charges prepaid, samples of your Old Dutch 
Silver (6 pieces) with a view to our placing an order if found satisfactory in 
quality, workmanship, finish and price. Will return all or part of samples 
within 10 days, carefully packed, and will remit in due course to cover your 
memorandum bill for pieces retained. 
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Borghese Productions 


are a natural response to the growing and insistent 
demand for suitable objects artistically worthy of 
being incorporated into the decorative schemes of the 
best homes. The designs are rich though conserva- 
tive, and the colors and finishes are appropriate: 


Book-Ends 
Candlesticks 


Boxes 


Desk Sets 


Special Sample Assortment $15.00 Lamps 


12 pieces retailing from $2.00 to $5.00 each. Panels 
Sizes from 7 in. to 16 inches. Pade Bowl 





Complete catalogue with first order. 


my Real Art Marble Works CHARLES HALL, Inc. 


Florentine Pressed Marble Statuary 18 West 23" Street, NewYorkCits 








309 Bleecker St., New York, N.Y. Wonxs -Springlield, Mass. 















THE MAZUZA INFRINGEMENTS KEITH~ LANDIS 


= ORIGINAL , 
2 Bae Ral Ae ae mes ce Un ee Sig SS Electric Clock 

Piala 14K Yellow Gold... 150 14K. Gold. Filied’ or Sterling. . 30 Ask for our ee Insured 
3 Made by LIEBERFREUND BROS., Manufacturing Jewelers Dealer Plan Accuracy 
£ Originators and Patentees of the Mazuza Charm. KEITH-LANDIS CORPORATION, 


£116 FULTON STREET - - - - - + NEW YORK 337 West Madison Street « Chicago 25 West 45th Street, NEW YORK 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in. cen- 

















nection with their business 























How to Get More Business 


in August 


Written Expressly for The Jewelers’ Circular 

















ANY jewelers, like merchants in other 

trades, allow themselves to doubt the 
possibility of securing much business in 
August. They cut out all their advertising 
efforts, send their salesmen on their vaca- 
tions, slacken up all their efforts to secure 
business, and say, “This is the dull season.” 
Is it any wonder it is dull? 

We will grant that a lot of the people are 
out of town, or getting ready to go. A 
Public Service Corporation once stated that 
at no time during the summer were there 
more than two per cent of its patrons away 
from their homes. That is, only two per 
cent were away at any one time. More than 
two per cent go away in the summer for 
one or more weeks’ vacation, of course. If 
there-were not more than this small number 
of vacationists the sale of vacation necessi- 
ties would be reduced about 98 per cent. 

If the jeweler grants the fact that a large 
number of people take vacations during the 
summer months, and August is the greatest 
vacation month of the year, he admits that 
there is a large number of his possible cus- 
tomers who are in the market for certain 
lines of merchandise that he can supply. 
Once he realizes this very fact he will not 
be long in recognizing a field of operations 
that is only partly harvested. The depart- 
ment store, the hardware dealer, the drug- 
gist and others do a lot of business with 
these vacationists in lines that the jeweler 
carries on his shelves. That being the case 
it is safe to say, “Here is a market for the 
jeweler.” 

Vacationists are of numerous kinds. Per- 
haps it would be better to say that vaca- 
tionists will have need for a varied line of 
supplies according to the type of vacation 
they take. 

The automobile trip can be taken in com- 
fort only when all the little things that go 
towards supplying, in some measure, the 
comforts of the modern home are present. 
Half the pleasures of the automobile trip, 
on the other hand, are to be found in the 


variation from the formality of. home life. 

The modern family would feel it a hard- 
ship if they had to sit down to a meal in 
their own homes where all the little refine- 
ments of the service were omitted, yet they 
will sit on the wayside and eat a meal with 
real enjoyment under the most trying cir- 
cumstances, 

Here is a chance for the jeweler to step 
in and say: “Let me help you to enjoy 
your trip by providing some of the things 
you will otherwise miss.” 

He can then go ahead and itemize some 
of the lines of merchandise that have been 
stocked for just such a need. Vacuum bot- 
tles to keep the ‘drinkables hot or cold. 
Surely August is the month to emphasize 
the benefits to be secured from the use of 
such a necessity! Not only the vacationist 
will find vacuum bottles a useful necessity, 
but the afternoon picnic outing requires 
them as well. They are of value in the 
home, even, in keeping the drinkables cold 
or hot, as desired. That is one line of mer- 
chandise then that the jeweler can advertise 
with a surety that there is a market for it. 

For the autoist the auto kit has largely 
taken the place of the vacuum bottle. Here 
is the chance for the jeweler to reach the 
vacationist from another angle. The con- 
venience of having all the necessary table 
necessities in compact form will appeal to 
the women who will have to prepare the 
wayside lunches, It will appeal to the men 
who would enjoy a meal by the wayside if 
it can be prepared and eaten incomfort. Just 
say in the advertising, “Enjoy the wayside 
meal in comfort.” Emphasize the enjoy- 
ment and the convenience of the kit and 
there will be a market for it. 

The jeweler will at once recognize other 
lines he has in stock that are intended for 
vacationists when en route, whether by auto, 
boat or rail. These are the lines to adver- 
tise, to display in the windows and cases, 
to bring to the front. ; 

A demonstration of the vacation necessi- 


ties in the stock could be given covering a 
period of from one day to one week, accord- 
ing to the size of the store, and the pos- 
sible sale of such lines. A young lady who 
understands the preparation and serving of 
lunches could. easily demonstrate the great 
comfort and convenience in the auto kit and 
vacuum bottle. Iced and hot drinks can be 
served from them to prospects who visit the 
store during the demonstrations. 

Little electrical appliances for the boudoir 
can be sold as vacation necessities. The lit- 
tle hot water heater, the curling iron, and 
similar little conveniences are most useful 
when visiting. Tell the prospective vacation 
visitor that she should not bother the hos- 
tess for these little things when she can sup- 
ply them for herself. Surely here is an ap- 
peal to the women that will clinch the desire 
to possess these little refinements for the 
boudoir, and in advertising these along this 
line the jeweler is not only appealing to the 
vacationist going away, but to the vaca- 
tionists visiting his home town. This 
doubles his prospective customer lists. 

The jewelry store is the gift shop among 
shops. He should not fail during the vaca- 
tion time to remind vacationists of the 
“Little gift for the hostess,” that so many 
intend to give. There is no reason why the 
home jeweler should not sell this, instead of 
the fellow a hundred or more miles away. 
This opens up another avenue to sales. 

There are also the many needs to be sup- 
plied that summer and hot weather brings 
to the fore. Men require more of the staple 
lines of jewelry in summer than in winter, 
or they can be made to think so, When he 
lays off his coat he exposes more of his 
person. His cuff links perhaps may answer 
when he wears a coat, but are not just suit- 
able for the closer inspection they may re- 
ceive when the coat is removed. Advertise 
the snap cuff links for summer wear as the 
only kind suitable for wear with soft cuffs. 
Point out the ease and convenience of the 
snap links when the cuffs are to be rolled 
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Genuine _Stone Necklaces 
CRYSTAL LAPIS JADE 
OPAL TOPAZ AMETHYST AMAZONITE 
CORNELIAN AVENTURINE. © CHRYSOPRASE AMBER 
RED CORAL STRINGS 
Also Pink, White, and White with Pink 
A Full Line of Drops and Hoops for Earrings 
Write now for Memorandum Package 
3022 BRoADwAY GIUSEPPE D’ELIA NEW YORK 
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| SOUTHWEST CLOCKS, TOOLS 
TERRITORY MATERIAL 
WHOLESALE 


KANSAS CITY, MISSOURI 


EDWARDS-LUDWIG-FULLER JEWELRY CO. 
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up out of the way, or for coolness sake. 
What about his watch when he takes off his 
vest for the summer? A fob would be a 
handy thing. Get after this trade, it is to 
be had for the asking. If not a fob, then, 
a coat chain. Something should be sold to 
replace the discarded vest chain. Get that? 

Belt buckles will be in greater demand 
because of this same greater exposure. The 
market is there if the jeweler sees that it 
is worked properly. 

Why not go after the men with a strap 
watch campaign. Surely a lot can be said 
in favor of this convenient timepiece. Not 
only on the road traveling, but in the moun- 
tains, at the lake shore, boating, golfing, 
fishing, and even at home. Why should not 
a man have more than one watch if he can 
afford it? He has a suit of clothes for 
every occasion, why not a watch? Just be- 
cause the jeweler has not educated him to 
the need of a watch especially designed for 
these separate occasions. 

The bracelet watch for women should also 
be advertised as a vacation necessity and 
convenience. Point out here the value of 
a timepiece in keeping appointments on time. 
(No pun intended.) 

The jeweler handling a line of stationery 
will find it a good plan to advise that sta- 
tionery be taken on the trip or visit. This 
is often forgotten in the preparations for 
getting away. A reminder will mean many 
sales. 

But after all, the vacationist is only a 
small part of the population of the town or 
city. The stay-at-home is in the great ma- 
jority. 

Is there ary need for the — stay-at- 
home that the jeweler can supply? Of 
course, the stay-at-home has many of the 
same needs that the vacationist has. In 
advertising these needs to the vacationist 
the advertising will also reach the stay-at- 
homer. 

The stay-at-home people not only have 
personal needs, but they have home needs. 
“Don’t be without summer comforts at 
home,” should be the keynote of the ad- 
vertising to the stay-at-homer. Point out 
also the needs for the stay-at-home folks 
that entertain the vacationists. Show how 
necessary it is to have a well-appointed ser- 
vice for the porch or lawn entertainment of 
visitors. 

In the serving of cold drinks the jeweler 
can be of great assistance in an arid coun- 
try. A little folder telling the proper glasses 
to use, the proper spoons, etc., and giving 
recipes for making and serving iced tea, 
lemonade, orangeade, punches, etc., could be 
prepared and distributed with much profit by 
jewelers in the larger towns and cities. 
Those located in smaller places could see 
that some of these features are introduced 
into their newspaper advertisements, and 
displayed in their windows. Make the hot 
weather an asset instead of a liability on 
the business. 

August is a sale month. The jeweler 
who thinks he cannot do very much busi- 
ness during that month will do himself a 
Service if he will get out all his summer 
lines and lots of his odds and ends and by 





(Continued on page 137) 
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A Distinctive Store Front 


Former “Upstairs Jeweler’ Takes Attractive New Quarters. 























THE show window of the new Reid Law- music and flowers for the opening and the 
son Jewelry Co., Birmingham, Ala. is friends of the store who had received the 
attracting attention and favorable comment engraved invitations that were sent out 


REID LAW1 DON, Inc. | 
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BEAUTY AND DISTINCTION IN THIS STORE FRONT 


throughout the city for its unusual qualities came along in large crowds to see it. 
and beauty as well. Mr. Lawson formally The interior of the store is finished in 
opened his store on May 8. There were solid mahogany with mahogany fixtures and 
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INTERIOR VIEW OF THE NEW STORE OF REID LAWSON, BIRMINGHAM, ALA. 










































































































We also carry a complete line of solid 
gold jewelry in 10K and 14K yellow and 
green gold. 

Rings, brooches, scarf pins, lavallieres, 
earrings, Waldemar chains and cuff but- 
tons. Wonderful assortment of popular 
designs. 

American Movements and American 
Cases also on hand in gents’ and ladies’. 
Also Ladies’ Swiss Watch Bracelets. 


Write for Selection Package of Anything 
You May Need 





Prompt attention to all special orders 





Henry Davidson 
51 Maiden Lane New York 
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One-Piece Shank 


125 Canal St. 
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Samples Sent Upon Request 


SIMSON BROS. 


New York 
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FREE cuts in all emblems 
2 GENUINE DIAMONDS 4/100 Each 
. , Solid Gold 
Highly Polished, Hand Engraved : 
ently 8 14kt. White 
Gold Top 
GENUINE 
HOPE RUBY 
$25.00 
Send us your name and the 
ring will be sent for- inspec- Wm 1 eee 
N tion. J.. 6132 
N N BUFFALO JEWELRY MFG. CO. 
N N “THE MAIL ORDER HOUSE” 
N N Brisbane Building Buffalo, N. Y. 
N N 
N N 
\ N 
N N can also be 
N N 
| TheJRogersSiver€o, | = 
N be J, MNogers Silver Co, N HOPE BLUE 
N , N SAPPHIRE 
N Manufacturers of Popular Priced and N (ies Lates) 
N Medium Grade of Silver-plated N aie 
The abov d ill 
N Hollowware N in the K. of or Welbon 
N N Magazine. Will also have a 
\ Selling to the Jobbing Trade Only N a Slosse ond Mason povtodicdls: 
NY S 
\ Factory and Salesroom \ All orders will be turned over to Retail Jewelers. 
N ° N se a similar ad in your loca ge program and newspapers. 
N 13-15 Laight Street, New York, N. Y. N Mail us your business card and a catalogue will be mailed to 
N N you. Terms January Ist 
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show cases. It has been newly decorated 
and done over and is a pleasing background 
for the well chosen stock. 

Although the interior is beautiful the real 
feature of the new store is the show window. 
It is something new to Birmingham and 
something that is peculiarly suited to the 
needs of a jewelry dealer. The front plate 
glass window is in panels with a mahogany 
and art glass background. The base is of 
copper and Verde antique marble. 
panels are -bound together with copper. 
Plate glass mirrors, giving the effect of 
much space, make up the sides of the show 
case. For the opening it was dressed in 
rose brocaded velvet, Easter lilies, pink 
roses and a display of platinum, silver and 
diamonds, 

Mr. Lawson is one of Birmingham’s 
popular citizens. He is president of the 
Retail Jewelers’ Association of Birmingham, 
president of the Jewelers’ Association of 
Alabama, president of the Civitan Club and 
vice-president of the Retail Merchants’ 
Association. 

For the past eight years he has been doing 
business at a fifth floor location in the First 
National Bank building and it is his opinion 
that after reaching a certain point in his 
growth the jeweler must be downstairs to 
catch the casual trade and display his goods 
in the window in order to continue to grow. 

He declares that his overhead in the 
downstairs location and the upstairs loca- 
tion are practically the same. He stated 
that the upstairs rent plus the advertising 
that the jewelry merchant must do in order 
to bring the business up to the fifth floor 
easily offsets the increase in rent that comes 
from removal downstairs. He has figured 
his advertising down to the point which will 
make up for the increase in rents. 

“T expect my windows to be my biggest 
advertising medium,” said Mr. Lawson. 
“Not less than seven people stopped in 
front of that window every day during the 
first week we were open to look at some- 
thing, and then came in to inquire and often 
to buy. The upstairs location has its ad- 
vantages for the man who is still small, but 
after he reaches a reasonable size the street 
location is a necessity.” 
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making a slight reduction on some of these 
advertise a clearance sale. It will roll in 
a few dollars and keep the jeweler busy, at 
any rate, but with the suggestions given in 
the fore going it should not appear to the 
jeweler that August is necessarily a dull 
month, 

The fact of the matter is this, August has 
just as many business days in it as any 
other month in the year. It has many more 
than some months, because there are no 
Public holidays to interfere with the con- 
tinuance of business. Now every one of 
the 27 business days in August is going to 
be a busy one, or a dull one, according to 
the effort the jeweler puts forward to se- 
cure business. If he works hard the results 
will be hard dollars, 


The’ 


THE JEWELERS’ 


CIRCULAR 


137 








What Kind of Collection Letters 
Do You Want? 











Written Expressly for The Jewelers’ Circular 
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PERSUADING the payment of bills by 
mail is an art unto itself. We have col- 
lection letters to the right of us, collection 
letters to the left and in fact, like the ver- 
sified story of the light brigade, we are en- 
tirely surrounded, so to speak, with col- 
lection cannonades. 
It is easy to send out a collection letter, 
but not so casy to send one that will pro- 
duce the right kind of results. Seldom can 
one letter prove effective for your entire 
list of delinquents. It takes different sorts 
of letters to pull checks from different sorts 
of people. 

Some folks can be humored into paying 
their bills. Others can be sold to response. 
A few require threat. But nearly all are 
susceptible to reasoning. And few collec- 
tion letters do this. 

The majority of collection letters merely 
ask for a remittance. Some beg. Only a 
few reason. It takes reasoning to create 
sales. By the same token you can win 
checks. 

Several letters are sometimes needed and 
again all bills cannot he collected through 
the mails. The plan of collecting bills by 
mail resolves down to a matter of judg- 
ment on the part of the collector. 

As to the kind of letters. 

The collection letter largely in use and 
which merely asks for the money is along 
the following type: 

Dear Sir: 

According to our books there is an 
amount due from you of $27.64. May 
we have a check in due time in ac- 
cordance with our credit terms of 
sixty days. 

Trusting you can see your way clear 
to so accommodate us, we remain, 

Yours truly, 


There is a lack of visualization of the 
customer’s interests in the above letter. It 
contains nothing that will inspire action 
and its only value exists as a reminder— 
and a reminder is not always sufficient to 
produce action. 

Even a formal letter can 
suasive features and for the 
illustration, this one is quoted: 

Dear Sir: 

Just to remind you in good thought 
that you have on our books a debit 
balance of $22.50. 

You can send us a check, using the 
envelope enclosed, or pay this in the 
manner most convenient to yourself. 

There is a demand for the settings 
you chose and as represented in this 
amount and I am glad to see you so 
provided. 

Co-operatively yours, 


contain per- 
purpose of 


There is nothing negative in the collec- 
tion letter just quoted. It suggests action 
and reasons in favor of the customer 





through the presentation of positive sugges- 
tions. It is really a constructive appeal 
that imparts good thought. ° 

Most jewelers bill out notices..and then 
when the response is tardy follow up the 
bill with collection letters. Many of these 
“follow-up” letters lack sales or advertising 
qualities. A collection letter can be diplo- 
matic and yet firm. Too many collection 
letters are of a negative appeal, like the 
following. 


Dear Sir: 

Enclosed find duplicate of notice sent 
you on June 28th. 

Having in mind this might not have 
been received or possibly mislaid- we 
send herewith another. 

Your attention to this bill will be 
greatly appreciated. 

Trusting. this. is in order, we remain, 

Yours truly, 


This written appeal does not display any 
certainty on behalf of its sender. It is in 
no way definite nor constructive. Its very 
negative qualities prevent it from being 
receptive to the customer and no action 
whatever is inspired. Yet this kind of cols 
lection is in common use, A better letter 
follows. 

Dear Sir: 

Enclosed there is a duplicate copy 
of the account we sent you July 28th, 

I know you would not expect us to 
carry this along without calling it to 
your attention, which is done at this 
time entirely in good spirit and only 
with the thought of presenting for your 
consideration the original date of the 
sale, having in mind that you may not 
have realized the flight of time, 
whereas we have to watch every day 
and make it count. If we don’t, our 
bankers soon remind us, 

You understand, don’t you? 

I hope the glasses are giving you 
real enjoyment. 

Respectfully yours, 


The above letter reasons with the cus- 
tomer and makes him sense his responsi- 
bility and in a courteous manner. 

Past due items call for more carefully 
prepared letters, for such amounts are 
seldom found held up on account of care- 
lessness but rather due to shortage of funds, 
indifference, or perhaps because of the pre- 
vailing thought with many that there is no 
hurry about paying a jeweler’s bill. 

Familiarity with the habits of your cus- 
tomers can make the selection of such let- 
ters easier. The letters can be keyed to 
the customers’ personality to better effect. 
Such a type of letter to be effective should 
consider in its viewpoint all of the possi- 
bilities mentioned representing the cause for 


tardy payments. : 
A general type of letter in use for such 
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All These Rings Are Hand Pierced 


Our Own Original Designs Only. 











Indestructible 


Geneva 
French Pearls 


Regardless of price a perfect 
pearl, perfect in every partic- 
ular. A pearl necklace which 
will appeal to the most discrim- 
inating buyer. 

















This house has a fixed policy to handle perfectly Made in 18K Belais’ and Platinum 
matched artificial pearls. P $2.25 We Do Not Sell to Retailers—Buy from Your Jobber. 
The assortment varies from $2.25 to 
$75.00 the necklace JOHNSON BROS. 
100 W. 21st St., NEW YORK 


Sample order sent on request. 


GENEVA PEARL CO. 


87 Nassau St. New York 























Special designs of platinum 
jewelry of the highest grade 
and greatest artistic value 
executed most skillfully. We 

i are in a position to furnish 

¢ fine melee for your special 

order work at low prices. 


SIMMONS & ZAWOLKOW 


Platinumsmiths 
Single Stone Rings, With and |) 31 N. State St. CHICAGO 
Without Diamonds a Specialty 


Most Original Styles Always on Hand 
Special Order Work Promptly Executed 




















MILLER & RICK 
Electro-Plating and Coloring 


= Mesh Bags Repaired and Refinished 
; Jewelry and Silverware Repairing 
Mesh Bags /€ Bead Bags Telephone 43 John Street, New York City 


Velvet Bags QJ] Leather Bags | —— 
For years we have successfully repaired, replated ec © i X T Y Y E A R § 


and relined every kind of bag. Competent men 
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in our factory specialize on this work— = 
We can do any bag job brought to your store. 
Estimates furnished. 6, aaa . FINE cag gg 
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GILBERTSON & SON ) sad H 41 Union 8q., New York H Catalogue 
Silversmiths 





5 So. Wabash Ave. CHICAGO, ILL. 





The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 











THE BUYERS’ DIRECTORY Made in 14K Yellow and White 
Price $1.00 — 
The Lion Safety Pin Clutch Co. 


The Jewelers’ Circular, 11 John St., New York 








Pat. Feb. 20, 1917 81 Nassau St., New York Pat. May 25, 19 
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purposes is quoted following. This sert of 

letter brings some return and this very fact 

indicates how much better a return can be 

obtained when a real carefully planned 

appeal is sent out. The following ietter 

represents a rather indifferent appeal. 
Dear Sir: 

We take this means of again calling 
to your attention the unpaid bill of 
$17.42, due us for spoons purchased. 
Please let us have an early remittance, 


Very truly yours, 
This is an improvement, 
Dear Sir: 
I know that it really isn’t necessary 


to write this letter—that you would 
take care of the matter in due time 
without fail. 

But to continue our way we find it 
necessary, like all other stores, to have 
certain rules for the guidance of our 
business. 

Therefore, this duplicate or second 
notice of your account is sent in the 
interests of persuading your response 
at this time so that we may carry on 
the transactions of our business in a 
good, systematic manner,—all of which 
is in favor of our customers, 

I have every confidence in your will- 
ingness to meet our wishes by early 
mail in the belief that this is fully in 
order under the heading of Good Busi- 
ness. 

Sincerely, 

Much has been said for and against the 
use of humor in collection letters, but the 
fact still remains that a “smile” often 
achieves the same victory as did the Sun in 
the fable of the Sun and the Wind, where 
his Majesty, the Sun, caused the wayfayer 
to remove his coat through gentle means, 
though the Wind, with great force, failed. 
A semi-humorous collection appeal follows 
which can on many occasions represent a 
type to be applied with marked effect. 

Dear Sir: 

There is a little flower known as the 
Forget-Me-Not. It is very appropri- 
ate for some occasions—anniversaries 
particularly. 

This isn’t my anniversary, but just 
the same I would like to pass out a 
few “For-get-me-nots.” 

This is one. 

Please Forget-Me-Not in connection 
»” © that desk set you purchased back 

November. See bill attached. 

Y @ours for happiness ever after, 


Every jeweler anxious to collect money 
by mail should remember the following in 
the preparation or selection of letters for 
such purposes. 

(1) To remember and appeal to the cus- 
tomer’s viewpoint. 

(2) To use more “you’s” and less “we’s” 
in written collection appeals. 

(3) To reason why payment should be 
made rather than to intimate as to what 
might happen if payment is not forth- 
coming, _ 

(4) To write in the customer’s language 
—not in formal terms. 

(5) To be human. 


THE JEWELERS’ CIRCULAR 
A Sales Expert’s Viewpoint of 


Jewelry Selling Methods 





By CLarence T. Hupsarp 
ASKED to give his opinion and comments 
concerning successful jewelry salesman- 
ship a well known sales director of recogni- 
tion advised that the jewelry salesman first 
sell himself as an individual by making every 
effort to inspire the confidence of his 
prospect so that he and his interests will be 
thoroughly convinced that as a customer he 

would be properly taken care of. 

“In selling jewelry,” advises this execu- 
tive. “Forget during the moment of the 
transaction all thoughts of mere financial 
profit. ‘Know all phases of the jewelry 
business so as not to leave the impression 
with your customer that your knowledge is 
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In conclusion this sales executive states that 
in his opinion the successful jewelry sales- 
man must be one who can impart much 
enthusiasm, 








Cleopatra in a Jeweler’s Window! 





N elaborate and _ beautiful Egyptian 

scene was staged in one of the windows 
of Donovan & Seaman Co. of Los Angeles. 
It represented the famous beauty, Cleo- 
patra, reclining on a couch at the entrance 
of her ancient palatial home, attended by 
slaves. The walls of the Egyptian man- 
sion were dull brown, with two gods in 
niches at each side of the entrance. A bit 
of embroidered silk of Oriental coloring 
cascaded over the center of the marble 
steps, with a lovely necklace of tiny pears 


SCO 
___ SILVERSMIWS 


EMBROIDERED SILK AND ORIENTAL COLORING ENHANCED THE BEAUTY OF THIS 
CLEOPATRA WINDOW DISPLAY 


entirely along one line. Also know some- 
thing of the other man’s business and in 
addition be able to discuss current events 
intelligently, such as travel, golf, motoring, 
fishing, and so on. 

“Either you or your store must do some- 
thing that is superior in a way to a similar 
service rendered by another store. You 
should believe in your store and the methods 
of those you work for and if you cannot 
sell their idea either the idea is not of 
sufficient value or else you are not suffi- 
ciently equipped to sell it. In the success- 
ful selling of jewelry you, the salesman, 
must be able to visualize the benefits and 
joys that your customer anticipates and to 
clearly understand the picture as the cus- 
tomer would sketch it.” 

The article itself, explains this selling 
expert, is the least important item of the 
sale, as in most instances all articles sold 
are practically standard and differ but little 
between selling organizations. He urges 
that all salesmen be thoroughly familiar 
with their goods and know not only how 
they are constructed and what their purpose 
is but also why they are in existence. The 
more a salesman reads, says this expert, the 
better his judgment is. Persuasion is an 
important part of jewelry salesmanship and 
successful persuasion is the result of a 
positive mental make-up—one that imparts 
confidence to the buyer and imbues customers 
with the feeling that to follow the sales- 
man’s recommendations is good intelligence. 


coiled upon it. A gorgeous peacock 
feather kept cool breezes wafting over the 
indolent beauty, and some rare jewel was 
offered for her careless inspection by a 
kneeling slave. A dark, green, velvet cur- 
tain formed a background. 

Placed on black velvet about this fas- 
cinating scene, were some of the modern 
aids to beauty—handsome _ silver-backed 
combs and brushes, perfume containers, 
buffers, powder jars, cold cream containers, 
etc. 

A poster, headed by a peacock with bril- 
liant tail outspread, read as follows: 

“Two thousand years ago the beauty of 
Cleopatra was enhanced by rare and costly 
jewels. The cumulative experience of cen- 
turies in finest examples of workmanship 
enables us to furnish exquisite designs in 
all modern creations. We invite inspec- 
tion.” 

This display would be attractive and in- 
teresting at any time, but was especially ap- 
propriate in Los Angeles at the chosen time 
for display, due to the fact that one of the 
largest and best known drug stores in the 
city was conducting a “Beauty Show” that 
was the talk of the hour. Beauty contests 
and beauty lectures made the subject of 
beauty a very timely one, and the Cleo- 
patra window was greatly appreciated. 








Write the storekeeping Editor of THe 
JEWELERS’ CircuLAR for business informa- 
tion. 
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“Latest Improved 
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7% ” x 20” 
Invention . HEIGHT 
Our Latest Improved Elec- 10%” 


tric Soldering Machine brings 
to the jeweler one . the WEIGHT 
greatest inventions nown 

for the saving of time, money 36 Ibs. net 
and labor. 

This ingenious, shock-proof 
machine solders gold, silver, 
platinum and plated goods— 
almost instantly! It makes 
hard soldering just as easy 
and simple as soft soldering. 
And these only begin to enu- 
merate the many advantages 
and remarkable achievements 
it is capable of performing. 






Absolutely 


Shock Proof | writE FOR OUR COMPLETE 
ILLUSTRATED FOLDER GIVING 
MORE DETAILED INFORMATION 


SOLDERS GOLD, PLATINUM 
SILVER and PLATED GOODS 


WITH ANY STANDARD QUALITY OF SOLDER 


SolderingEyewire 66 1 I 99 : : 
atio pone Soldering Rin 
Bg gg Almost nstantly Se Se 


facilitate the soldering of eye stones, even pearls, while 


wires so that bridge will not No. K533081. Price complete Bio Os $75.00 Less 6% soldering platinum, gold, or 


touch carbon as heat comes at silver set rings. Set heat con- 




















point of contact. Takes two or sold on 10 monthly payments of $7.50 per mo. trol lever at stop No, 2, (me- 
dium heat) for rings weighing 


up to 4 dwts, 


seconds to solder. 


Machine is Very Simply Operated 


The operation is so simple that even the inexperienced 
can turn out much better work and in one-tenth the time it 
takes by the‘former blow-pipe method. It is not even 
necessary to remove stones ‘from rings or lenses from 
spectacles, as the heat is produced so quickly that the soldet 
is melted and work accomplished before the heat has time 
to spread. This also explains the lack of discoloration to 
the article except at the very joint where it has been 
soldered. 


Guarantee 


E absolutely guarantee these machines in 
every particular and to give permanent sat- 
isfaction. It is so durably constructed and made 
y so entirely fool-proof that with the proper care it 
set at stop No. 3, (high heat). . : : 
All kinds of silverware may will last youa life time. wind covet ha set A. “as 
readily be mended in 30 to 60 — stuc o 1, low eat. 
it PTTTTTTETT TEE LEE EL LETTE LE LEU LEE EEELEEEEE flexible tweezers, 


seconds. 


SWARTCHILD AND COMPANY 


29 E. MADISON ST. (Sole Distributors) CHICAGO, ILL. ° 








Soldering 
Silverware 


For articles requiring more 
heat, the heat control lever is 


. e 
Soldering Chain 
Fine neck or eye-glass chains 

have always been difficult to 
solder by blow-pipe. Heat con- 
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An address delivered by Albert Wiss, Peekskill, N. Y., July 5, before the 13th annual conventicn 
of the N. Y. State Retail Jewelers’ Association held at Saratoga Springs, N. Y. 

















id we have an observant eye we notice 
that both man and animal manifest an 
active interest in’ life. The thing that 
sharply separates the two groups, is the in- 
terest man has always shown for time. 
This interest presupposes reason and in- 
telligence. Thus we must even credit the 
primitive man with the faculty of noticing 
the flight of time. 

Primitive man saw the day followed by 
night. He could not help making out the 
phases of the moon. Thus he arrived at 
fixed periods. Then it was but one step to 
the discovery of the solar year. 

Primitive man had his year, month and 
day. He would have been doing well, had 
he been able to use these periods as profit- 
ably as most modern men, who think in 
terms of hours, minutes and_ seconds. 
Primitive man probably lived longer than 
we do. He had lots of time, few worries 
and a perfect system of measuring his time. 
I cannot help thinking that the primitive 
man who was able to count off the days and 
months, must have occupied a high position 
in the estimation of his fellow-men. His 
was no mean accomplishment in those times. 
He must have been a leader. At a time 
when the life of man was filled with a happy 
succession of sports, we naturally ask our- 
selves, how did these men time the various 
events? Just imagine a race without an 
accurate timer! The puzzle has been solved 
by one of our great fellow-Americans. For 
a few generations the civilized world read- 
ily accepted the theories of a certain obscure 
man, named Darwin. Common belief ac- 
cepted one type of primitive man, but now 
there are two—which makes things so much 
easier. The world is indebted to Mr. Bryan 
for the second type—the more refined one. 
Hence everybody is satisfied. Many things 
look more plausible in view of that newly 
discovered evidence. No doubt, both types 
of primitive man lived at the same time. 
They must have been a sociable lot. Bryan’s 
man must have enlivened the social events 
of Darwin’s man. There must have been 
racing, climbing and swimming contests, 
with speeches to explain the differences in 
Joeks. No doubt, Darwin’s man treated the 





crowd to a fine exhibition of climbing and 
Bryan’s man took all honors in the water 
events. Being men of different types, the 
one timed the climbing feats of his host by 
wagging his tongue, while later, anxious 
fans were told of the progress of the swim- 
ming guest by the wagging of a tail on a 
lofty branch, — 

The cave-man brought out the next im- 
provement in measuring fractions of a day. 
He made a rope of grass with equidistant 
knots. Thus, by watching the slow burning 
of his rope, from knot to knot, he was able 
to apportion certain equal parts of a day 
or their multiples for certain tasks or 
pleasures. It was the first attempt at 
isochronism. All went well until the day 
when, accidentally, one man used tobacco 


leaves in making time-ropes. Thereafter, 
they forgot the knots. Progress in the art 
of telling time was seriously retarded. 


Even to this day, there are men who can 
tell the time merely by the number of cigars 
they smoke between two periods of dark- 
ness. 


ANKIND has always taken a supreme 

interest in time and its measurement. 
The countries with the oldest civilizations 
are quite naturally responsible for the 
earliest methods of measuring time scien- 
tifically. We have to go to India and later 
to Egypt. These countries brought forth 
the gnonom, a specimen of which adorns 
Central Park, New York city. It is the 
Obelisk near the Metropolitan Museum of 
Art. Through the projection of its shadow 
on the ground, the ancients were able to 
establish exact noon, the shortest shadow 
showing at that moment. 

The sun-dial is the next step ahead. It 
found very extensive use and was brought 
to Europe under the old Roman Empire. 

The hour-glass also came out of the East. 
The water-clock was the first day-and-night 
clock. It consisted of a container of water 
with a small hole at the bottom, permitting 
an even dripping water into a receptacle 
with hour divisions that were gradually 
reached during each 24-hour day. 

There were, however, also some marvel- 


ous mechanical water-clocks in existence. 
One was built in Alexandria in the year 94 
B. C. It would not only indicate the 24 hours 
of the day, but its main wheel would make 
one complete revolution in 366 days. 

The first clock actuated by weight, was 
credited to Pope Sylvester Il, when he was 
still brother Gerbert in some French mon- 
astery, shortly before the year 1000. 

You are all familiar with the famous 
clocks that were built in Europe for the 
great cathedrals, during the middle-ages. 
You also know what wonderful progress has 
since been made both in Europe.and Amer- 
ica, in point of precision clocks and clocks 
electrically set and regulated. 

Watches were the product of a second 
thought. People were gradually getting 
tired craning their necks at cathedral clocks 
for the time. So, during the early part of 
the 16th Century, Peter Henlein, a native of 
Nuremberg, conceived the idea of a portable 
elock—really the first watch—dubbed Nur- 
emberg egg, on account of its shape. This 
invention gave the cue to artisans in other 
countries. We soon find watchmakers in 
France, England and Switzerland. The 
delicate work attracted scientists and invent- 
ors. Kings and potentates encouraged the 
art. The best horological artists would ob- 
tain royal commissions just like the great 
painters and sculptors of those days. You 
appreciate the fact that kings always wished 
their subjects to understand that royal time 
was most valuable; it had to be measured 
by the most accurate instruments in exist- 
ence at the time. 


HE desire for supremacy in naval mat- 

ters proved an important factor, mak- 
ing for the perfection in watchmaking. 
Thanks to the nautical timepieces, navigators 
were able to know their exact position. 
This is the reason that, first the Spanish and 
then the Dutch Governments offered big 
prizes and other inducements to watchmakers 
for the production of ever finer timepieces. 
Later England got the upperhand on the 
oceans. Her watchmakers were constantly 
encouraged, especially so in the 18th century. 
Thus it came about that many improve- 
ments in marine chronometers and watches 
are due to English scientists and inventors. 
At one time there was keen rivalry between 
the watchmakers of Paris and London. 
London, however, consistently paid its 
watchmakers more liberally. This attracted 
the best watchmakers and the most desir- 
able buyers. Switzerland soon became a 
serious rival in this field, and ultimately 
wrested this supremacy from London. That 
small country has known how to maintain 
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“SENSIBLE WATCHES” 








To You Who Can’t Get 
Enough Ingersolls 


NGERSOLL sales are jumping. We have pushed 
factory production up—twice this Spring and Sum- 
mer. We still can’t make several models fast enough 
to take care of everyone as promptly as we'd like. But 
we’re going todo so. We will speed production again. 


Aggressive advertising, the sound guarantee with a 
solid company behind it, newer prices, better profits 
for dealers, the utmost in quality—all these are making 
the sales jump. 


The Ingersoll line of low priced watches will make 
money for you, all the time. 

In view of these facts, it is well for you to send in 
your reorders promptly. 


INGERSOLL WATCH CO., Inc. 


New York Chicago San Francisco 











Ingersoll Yankee Yankee Radiolite 
$1.50 Retail $2.50 Retail 


July 19, 1922. 
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its reputation for finest watches in the 
world. Through the establishment of great 
colleges for watchmakers, and its ability to 
induce young, promising men to spend from 
four to seven years at college, Switzerland 
makes sure of a working force of matchless 
ability in both the horological and mechan- 
ical fields. Inherited talent, careful selection 
and environment are responsible for the 
highest type of Watchmaker as he is pro- 
duced in Switzerland, in goodly numbers 
every year. 

America has a pretty good record for fine 
watches. The industry was fortunate in 
having in its employ, in its early stages, fine 
watchmakers from all watchmaking coun- 
tries of Europe. 

Only a few years ago we confidently based 
our optimism on past performance, seldom 
giving any thought to the future. We de- 
pended on marvelous machinery, never con- 
sidering for a minute, that fine watchmaking 
machines were bought here and in Switzer- 
land by the Japanese some years ago, in 
order to make watches in Japan. Despite 
the fact that Switzerland had even opened 
its horological colleges to some Japanese, the 
latter found out that all the best machines in 
the world will not produce high-grade 
watches. 

During the war, our watch manufacturers 
and jewelers gradually came to the realiza- 
tion that the human factor played a more 
important role in the watch industry, than 
was commonly supposed to be the case in 
the good old pre-war days. It dawned on 
everybody that while old watchmakers had 
died off or retired, the younger generation 
abhorred the idea of becoming watchmakers. 
The profession, for years, has not been well 
enough paid or respected. But a great step 
has been made by the organization of the 
“Horological Institute of America.” It is 
the ‘new hope of every legitimate jeweler 
who is capable of visualizing its importance 
to the trade as a whole. 


RULY, the watch business is the key- 

stone of your jewelry store. Without a 
competent watch repairer, your watch de- 
partment and consequently your entire busi- 
ness suffers. It is through the watch de- 
partment that you can best express your 
kind of service to the public. It ties the 
public to the store. Your relations with the 
public will be pleasant or disagreeable ac- 
cording to how they are being influenced by 
the watch department. As a whole, and 
compared with other lines of business, the 
jewelry and watch business in this country, 
reveals some very discouraging conditions. 
There are too many men engaged in the 
business who are totally unfit for it. 

The time will come when the State will 
license watchmakers. Whether we realize 
it or not, our health is greatly affected by 
the kind of watches we carry. Modern life 
and its activities depend so much on correct 
time that, unconsciously people worry every 
time they go for a train, or keep an ap- 
pointment, unless they possess a watch of 
absolute dependability. Worry is the great 
killer of people. -A dependable watch re- 
duces human worries. If you are not con- 
vinced, just make the 7.13 in the morning 
for a month or two; drive up to the station 
‘nvariably in time to make the train. Then 
One day leave five minutes earlier. All 
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that crowd of fellow-commuters will start 
on a mad rush for the station. Why? Just 
because none of them can absolutely depend 
upon his watch. 

Years ago the leading watch interests of 
this country looked upon the very inexpen- 
sive timekeeper as educators; they were 
educators, but of the wrong kind. They 
educated people to be satisfied with unre- 
liable timekeepers. You know how hard it 
is for people to lose bad habits. A man 
who never knows the correct time within 
five minutes, is a more hopeless prospect 
for a fine watch, than your neighbor’s horse. 
A man’s watch reveals how far he is re- 
moved from primitive man, and it matters 
mighty little, whether his ancestor was of 
the climbing or swimming type! 


RESENT-DAY jewelers and _ watch- 

makers face a serious problem. Either 
you must tackle it in man-fashion or it 
will be too late for your sons and successors 
to stem the tide of ignorance and resulting 
woe that is due to befall the beautiful watch- 
making profession. The professional watch- 
maker should earn more money than a good 
dentist. This is only possible when watch- 
makers can be employed on fine work. This 
presupposes the existence of a lot of fine 
watches in constant service. Instead of be- 
ing a mere order-taker, the jeweler should 
give unbiased watch counsel, strive to make 
each customer buy the finest watch within 
his means. The average jeweler could im- 
prove much in salesmanship. His task is a 
hard one. There are too many unreliable 
near-jewelers defeating his best efforts. The 
public is too often fooled by this undesirable 
element, with the result that the whole trade 
suffers. But what is the cause? What 
makes .the near-jeweler possible ? 


66 fF EWELS” and “Jewel Talk” are re- 
sponsible for most of the handicap un- 
der which the reputable jeweler conducts his 
present-day store. Watch jewels were in- 
vented around the year 1700 by Fatio, a 
Swiss geometer, then living in London, Eng. 
His hole jewels were genuine rubies. 
Through the use of his jewels in timepieces 
friction was considerably reduced and the 
running quality of the watches correspond- 
ingly increased. Much of the great develop- 
ment of the English watch industry during 
the 18th century, was directly due to the 
use of jewels in watches. Jewels insured 
a long, useful life to all high-grade watches. 
In those days you could tell the quality of a 
timepiece by the number of jewels in sight. 
Who can do so today? The public has 
become educated on jewels to a degree, that 
the most unsophisticated among them con- 
tinue to judge watch values according to the 
number of jewels, when jewels have long 
ago ceased to be a reliable guide as to 
quality. 

The employment of jewels proved to be 
a contributing factor in the upbuilding of 
the watch industry in England some 200 
years ago. Jewels will prove to be ruinous 
to the watch industry of the 20th century, 
unless the better element among the watch 
manufacturers and jewelers, recognize a bad 
situation and educate the public away from 
jewel talk in watches. Compared with the 
invisible work in a fine watch, the cost of 
jewels is indeed insignificant. 

The day is not far away, when no watch- 


143 


manufacturer will dare describe his fine 
quality genuine ruby and sapphire jewels in 
watches. Most of you have studied gem- 
ology. You learned how difficult it is to 
distinguish the genuine from the scientific 
ruby by the common tests. You know that 
the scientific ruby is distinguishable from 
the genuine stone by its greater perfection. 
Since both the genuine and scientific rubies 
are of the same degree of hardness, the more 
perfect scientific ruby offers the smoothest 
surface and is consequently superior to the 
genuine ruby for use in watches. The 
scientific ruby and sapphire are now in gen- 
eral use in the highest-grade watches. It 
will therefore become increasingly more 
dangerous to use the ancient watch sales 
talk in addressing that searching, intelligent 
American mind. The watch experts were 
not worrying about the effect on the public. 
They scrapped the genuine rubies and 
sapphires and adopted the scientific jewels, 
because they give superior service in 
watches. These scientists simply strive for 
the greatest attainable results. They have 
the courage of their convictions. 


W HERE do we stand on the watch jewel 
question in this country? Have we the 
courage of our convictions? Will we act? 
It cannot be gainsaid that the American 
public is wrongly educated on watch jewels. 
The result of this wrong education is a crop 
of manufacturers, importers and dealers who 
furnish watches, the chief merit of which is 
a lot of jewels and a liberal dash of quality 
markings. They literally thrive on the 
ignorance of the public. Go to any city in 
this country and you will find these near- 
jewelers engaged in sapping the life-blood 
out of the jewelry business. Conditions 
have peculiarly favored this class of dealers. 
They only take—they do not give. These 
near-jewelers, as we charitably call them, 
separate the American public from millions 
of dollars in exchange for small values. 
How do they do it? 

You know it is mostly the watch which 
is the vehicle on which the public rides into 
these well lighted, yet shady jewelry stores. 
The bait consists of a string-full of sup- 
posedly known watch values. So many 
jewels, adjustments, positions cut prices on 
second-hand watches and _highly-jeweled 
cheap watches, ad nauseam. Give this kind 
of a dealer a $100 watch, without any 
quality and jewel markings, and he could 
not sell it for $20. Give him instead a $5 
“gold filled” watch, conveniently marked 
and he will palm it off on the public for 
$35. Without the jewel talk this man could 
not ply his trade and the public would not 
be tempted to take chances with this type. 
It would no longer rely on fictitious values. 


(To be continued) 








Flapper: “No, I can’t waltz this one with 
you, I’m too danced out.” 

Gallant Stude: “Naw! Y’aint so damned 
stout, you’re just nice and plump.” 

—W. H. B. 
me = * 

’Arry ’Awkins (just over): “’Ow is it 
the sky is so much clearer in New York 
than hit is in Lunnon?” 

Night Hawk: “Oh, we have sky scrapers 
in New York.”—Gargoyle. 
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(Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 


Issue of July 4, 1922 


1,421,388. JEWELRY COUPLING. ACHILL 
Brepart, East Orange, N. J. Filed July 23, 
1921. Serial 487,055. 3 Claims. 

A jewelry coupler having a socket member and a 
catch-member, the socket-member having an opening 
at one end with shoulder therein, and the catch- 
member provided with a tongue fitted snugly to 
the opposite edges of such opening, two latch-bars 








connected at their inner ends and fastened upon 
the upper flat side of the tongue, one at least of 
the latch-bars having a notch to engage the 
shoulder upon the socket-opening, thumb-pieces for 
pressing the latch-bars toward one another upon 
the flat side of the tongue, and the latch-bars 
operating normally to hold the notch upon the 
shoulder when the latch-bars are not pressed to- 
gether. 

1,421,668. SECOND-HAND-SETTING MECHAN.- 
ISM FOR WATCHES. AsraHaAM BurNsTINE, 
Washington, D. C. Original application filed 
March 31, 1922, Serial 548,324. Divided and 
this application filed May 25, 1922. Serial 
563,476. 5 Claims. 

In a watch, in combination with the watch move- 
ment, the winding stem having thereon a grooved 
clutch member, the winding and setting lever and a 
seconds-hand wheel, a bfacket on said lever, a bar 





spring passing through said bracket, a yoke on the 
upper end of said spring disposed within the groove 
of said clutch member, the lower end of said spring 
being disposed in proximity to said seconds-hand 
wheel and adapted to be moved through the opera- 
tion of said clutch member into and out of engage- 
ment therewith. 


1,421,742. MAGAZINE PENCIL. Joun Straka, 


Chicago, assignor of one-half to Joseph R. 
Lewis, Chicago. Filed Oct, 16, 1920. Serial 
417,432. 8 Claims. 

A pencil comprising a casing, a stationary, 


transversely slotted tube therein, the ends of the 
slots being closed and one of the ends of the slots 











being inclined, a lengthwise slotted reciprocatory 
plunger actuating tube slidably mounted in said 
stationary tube, and a lead feeding plunger slidably 
mounted in said reciprocatory tube and having a 
laterally extending depressible part projecting 
through the slot of said reciprocatory tube and ar- 
— to engage in the slots of said stationary 
tube. 


1,421,876. CONNECTING RING. Epwarp L. Weep, 
Previdence, R. I., assignor to Potter & Buf- 
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with one end connected to one end of the ring at 
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finton Co., Providence, R. I.. Filed March 12, 
1921. Serial 451,852. 2 Claims. 
A ring of the character described having a spur 


the joint to extend inwardly therefrom the oppo- 
site end of the ring being grooved to snap over 
the body of the spur to serve as a detent for the 
ring ends against too readily opening at the joint. 


DESIGNS 


61,151. EMBLEM, BADGE, OR BUTTON, Artuur 
E. Cuase, Toledo, Ohio, assignor to Grand 
Council of The Ladies’ Oriental Shrine of 





North America, Wheeling, W. Va. Filed 
March 4, 1922. Serial 1,046. Term of patent 
14 years. 

61,1702. CLOCK CASE. Lewis E. Macomser, 
New York, assignor to Seth Thomas Clock Co., 








Thomaston, Conn. Filed Feb, 13, 1922. Serial 
672. Term of patent 7 years. 
61,171. RING OR SIMILAR ARTICLE. Josnva 





W. Mayer, New York. Filed March 2, 1922. 
Serial 974. Term of patent 7 years. 


61,172. RING OR SIMILAR ARTICLE. Josuvua 





W. Mayer, New York. Filed March 2, 1922. 
Serial 976. Term of patent 7 years, 


61,181. CLOCK CASE, Frepertck A. WEIDMAN, 
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Thomaston, Conn., assignor to Seth Thomas 



























Clock Co., Thomaston, Conn. 
1922. Serial 682. 


Filed Feb. 13, 
Term of patent 7 years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act. ] 





Trade-Marks Published July 4, 1922 


154,100. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS). Sussrecp, Lorscu & SuiM- 
MEL, New York. Filed Oct. 14, 1921. 

No right to the use of trade-mark for watches 
is claimed. 


Ser. 





Particular description of goods.—Watch Parts. 
Claims use since April 18, 1921. 

162,672. (CLASS 37. PAPER AND STA- 
TIONERY.) Eccens-HAMBLER ComPaAny, 
Elizabeth, N. J., and New York. Filed April 
21, 1922. 


Ser. 


Particular description of goods.—Fountain Pens, 
Stylographic Pens and Pencils. 


Claims use since Feb. 1, 1922. 


Trade-Mark Registrations Granted July 4, 
1922 


Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to opposition. 


156,595. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Sterpuen R. Horrman, Brooklyn, 
N. Y. Filed Jan. 30, 1922. Serial 158,615. 


Particular description of goods,—Watches, Dials, 
Movements and Parts Thereof, and Watchcases. 
Claims use since 1918. 
156,596. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Keyress Auto Crock Co., New 
York. Filed April 3, 1922. Serial 161,686. 


PHINNEY-WALKER 


Particular description of goods.—Clocks, 
Claims use since 1910. 











146 THE JEWELERS’ CIRCULAR July 19, 1922. 








RADLEY, with its increased facilities can now accommodate all who wish to take advantage of the 

superior opportunities afforded by this greatest of all Horological Institutions, for learning watch- 
work and its kindred trades, Engraving and Jewelry. , 

BRADLEY, by its straightforward methods of doing business and the ultimate results, has gained the 
foremost place in the hearts of the Jewelers in general, and for this reason if you broach the subject of 
which school to attend, nine times out of ten, the answer will be “BRADLEY,” of course. Then join 
your forces with this Institution for a successful career. If you cannot come at once, try to enroll on or 
about September Ist. Get one of our latest catalogues. It will interest you immensely. Address :— 
Bradley Horological, Peoria, IIl. 





Ye Ot? 














The above half-tone, made March 3d, 1922, gives a good idea of the number of students at Bradley Horological, taking Watchwork, 
Jewelry and Engraving. The fame of this big school reaches out to all quarters of the Globe, and 
nearly every civilized country has been represented in its student body. 

















A Perfect Lubricant 
PALLADOR for Bracelet Watches 
FULCRUM 
—s WATCH 
IL 


will not gum, will not evaporate, and 
is absolutely free from acids of any 
kind. 


By request of the Jewelers Vigilance Com- 
mittee, and to assist this Committee in its 
endeavors towards the highest ethics in the 
Jewelry Trade, we are discontinuing the name 
of “Pallador” for our 18 Kt. Palladium White 
Gold and_ substituting the name _ of 
“ALBADOR.” 

Our action in this case is to co-operate with 
the Jewelers Vigilance Committee to prevent 
the possible stamping of White Gold Jewelry 

















in some way which might lead the consumer It does not flow freely but has such 
to a belief of buying Platinum Jewelry. ERR} = viscosity that it stays just where it is 
“es 7 ; hs , [Olt] placed, lubricating in the most perfect 
The alloy and its working qualities remain the a way. 
same, only the name is changed to ae 
; The price is 75 cents a bottle. 
66 2 2 . 
99 All material jobbers can supply it 
The 18 Kt. White Gold—in working qualities “If you are not using Fulcrum Oils, you 


the nearest approach to Platinum. are not using the BEST Oils.” 


American Platinum Works | | FULCRUM OIL COMPANY 


N. J. R. R. Ave. at Oliver St. - 
Newark, N. J. Franklin, Pa., U.S. A. 
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TRADE CONDITIONS 


A fair Summer and a brisk Fall are in pros- 
pect in the Rocky Mountain States, according to 
word received by local wholesale firms from their 
salesmen scattered through the midwest. The 
graduation season served to some extent to 
strengthen the trade, they reported, and with this 
impetus, conditions have continued on an even 
plane. Although business is not rushing, the re- 
ports indicate, the trade is steady and leads to 
optimism as to conditions for the late Fall and 
Winter. In the mining districts and the railroad 
centers, where a bulk of the residents are on strike, 
a slump in sales has been noted by retailers. These 
sections, however, comprise but a small percentage 
of the total territory. Denver retail jewelers, 
especially those catering to the tourist trade, report 
rapid turnovers. 


S. J. Rinds, who handles eastern manu- 
facturing lines, has returned home, after a 
vacation spent on the Pacific Coast. 

J. C. Nelson, Greeley, stopped over in 
Denver several days ago while returning to 
his home from a two-weeks’ vacation in 
Utah and Salt Lake City. 

C. A. Beghtol, of the Norris, Alister-Ball 
Co., has left the city on the start of a one- 
month tour through the western territory. 
He will center his efforts on Nebraska on 
the present tour. 


Retail jewelers from outside points in the 
city during the past few days include D. M. 
Barter, Brighton; C. A. Ball, Longmont; 
E. M. Miller, Longmont; Mr. Tombley, 
froom W. E. Bauer, Trinidad; F, E. 
Goehring, Hugo, and S. B. Bitterly, Victor. 

George H, Edwards, of the Edwards, 
Ludwig, Fuller Jewelry Co., Kansas City, 
and former mayor there, was in Denver 
several days ago while returning to his 
home from Estes Park, where he spent a 
vacation with members of his family. Sev- 
eral members of the party will remain at 
the vacation center for a short time longer, 
but Mr. Edwards was called home by busi- 
ness. 

Harold Levison, St. Louis wholesaler, 
stopped in Denver for a few days while on 
his way to the Pacific Coast, where he will 
enjoy his vacation. He was entertained by 
Denver jewelry friends during his stay here. 
L. Hamilton, son of W. W. Hamilton, 
proprietor of the wholesale jewelry com- 
pany which bears his name, has left for 
California. He will enjoy two weeks tour- 
ing the Coast on his vacation. 

L. B. Dickinson, formerly of Salida, has 
removed to Denver, where he will enter 
the employ of L. W. Walker, here, it was 
announced by Mr. Walker several days ago. 
Mr. Dickinson had been prominent in the 
jewelry and optical trade at Salida for some 
time prior to his change to Denver. A. H. 
Bahns, whose place Mr. Dickinson will fill, 
has gone to Goodland, Kans., where he will 
continue in the same line of business. 

Included in the manufacturers’, jobbers’ 
and wholesalers’ representatives in the city 
during the past week are A. Pretzfelder, of 
the Pretzfelder & Mills Co., New York; 
Mr. Fox, of Fox Bros. & Co., Cincinnati; 
Ralph Lewis, of S. C. Powell & Co., New 
York; Mr. Brown, of the Fisher Importing 
Co. New York; Jacques H. Leff, of 
Sidney Kaufer & Co., and the Kaufer Bros., 
New York; Mr. Cohen, of the Herald Nov- 
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elty Co.; Max Davis, of the Burnett-Davis 
Co., New York, and L. J. Miller, of the 
Tomchin & Levinson Co., New York. 

Ben Vernon, a negro, who was arrested 
in Denver more than a week ago, after he 
was discovered by police to have had ap- 
proximately $4,000 worth of apparently 
new jewelry hidden in his shabby clothing, 
has been returned to Kimball, Nebr., where 
he will face trial on charges that he stole 
the valuables from a Kimball jewelry store, 
Denver police announced last week. They 
declared that reports reaching here indi- 
cate that the jewelry, consisting largely of 
gold rings, was stolen from a jewelry estab- 
lishment owned by Fred R. Morgan, of that 
city. The place was said to have been 
burglarized several weeks ago. Vernon 
was arrested in Denver, when he ran into 
the arms of a patrolman after leaving a 
darkened alleyway. He was taken to the 
city jail to be held pending an investigation 
as to the reason for his being in the alley. 
When searched at the jail his clothing dis- 
closed the jewelry and he will probably face 
trial soon. He was unable to give a satis- 
factory explanation as to how he came into 
possession of the valuables. 











Carl F. Walk, a retail jeweler, has been 
named on two committees of the Indianapo- 
lis Board of Trade for the coming year. 
He was selected on both the committee on 
arrangements and membership. 

For the first time in several months there 
begins to be a shortage of watchmakers in 


Indianapolis. Jewelers report that the past 
six months has seen the surplus absorbed 
to such an extent that there now is a real 
dearth. , 


Carl L. Rost, retired now, but for years 
one of the best-known retailers in the cen- 
tral section of the State, is named as one 
of the incorporators of a newly organized 
construction company which will specialize 
in apartment house construction. 

Reginald W. Garstang was recently elect- 
ed as the new secretary and treasurer of 
Julius C. Walk & Son, Inc., diamond mer- 
chants and jewelers. The election took 
place at the annual meeting of the board of 
directors. Carl F. Walk was _ re-elected 
president. Mr. Garstang is a grandson of 
Julius C. Walk, founder of the institution 
which bears his name and which was estab- 
lished in 1853 and incorporated in 1903. 
The store has been located on Washington 
St., here, since it was organized 69 years 
ago and has been in the Merchants’ Bank 
building since that building was erected. 
The new official was graduated in June from 
the school of commerce of the University 
of Wisconsin. 

Retail jewelers all over Indiana, especial- 
ly in the larger cities, and jobbers also, are 
elated at a new ruling of the Indiana in- 
surance department, which reduces the cost 
of insurance on fireproof buildings and their 
contents in the State. The reduction was 
fought bitterly by the larger fire insurance 
companies and the ruling was made after a 
hearing before the insurance commissioner 
in which figures were show on the cost of 


147 


insurance during the past five or six years 
on buildings of this class in Indiana. Most 
of the jobbing houses in Indiana are housed 
in fireproof buildings and a great number 
of the retailers also. The new rates will 
go into effect immediately. Many of the 
leading men in the trade co-operated with 
other business men in securing attorneys 
and fighting the high rates. Attorneys for 
the insurance companies say they will ap- 
peal the case to the courts. The item of 
fire insurance is a big one to the local jewel- 
ers, especially so during the past few years, 
when stocks have exceeded normal. The 
insurance companies declare that if the rates 
are enforced at the 25 per cent. reduction, 
they will petition for an increase on other 
rates. 








Atlanta, Ga. 


C. S. Bennet, of Ewing Bros., Inc., has 
just returned from a business trip to Sa- 
vannah. 

T. H. Latham, of Davis & Freeman, Inc., 
attended the convention of the Georgia Re- 
tail Jewelers at Columbus, Ga., on July 10 
and 11. 

J. T. Fleming, manager of Maier & Ber- 
kele, and his wife, are spending two weeks 
in Albany, Ga., their old home, fishing and 
playing golf. 

Charlie Pass, formerly with Ewing Bros. 
and now with the Eisenstadt Mfg. Co., Inc., 
St. Louis, is back in town, after an absence 
of three months. 

H. W. Anderson, advertising manager 
and manager of the mail order department 
of Maier & Berkele, has been elected chair- 
man of membership and certification of the 
American Horological Society. 

Jewelers here are kept busy filling orders 
for golf trophies. Atlanta frequently has 
golf tournaments of national interest and 
many of the cities and towns in Georgia 
have regular golf leagues, with “batting” 
averages and regular schedules, and usually 
with a trophy for the winner, 

After an advertising campaign by several 
jewelers they report a good business in the 
resetting of stones from old jewelry and 
the remodeling of old rings, a great many 
people having orange blossom and other 
modern designs put on old wedding rings. 
Business continues to be good in all lines, 
it is reported. 

W. B. McDuffie, a Peachtree St. jeweler, 
has gone in for the manufacture of radio 
instruments so enthusiastically that the lo- 
cal jewelry trade fear the loss of a jeweler. 
Mr. McDuffie, who has made a radio set 
that can be carried in the pocket, says that 
the watch and jewelry trade specially fit a 
man for making certain radio parts. 

H. A. Maier, of Maier & Berkele, Inc., 
was enthusiastic in his praise of the enter- 
tainment he and his family had received 
from the jewelers and Shriners during their 
recent trip to the Shriners’ convention. Mr. 
Maier and his wife and two sons, Armin 
and Frank, made the trip in one of the two 
special trains of Shriners from Atlanta, go- 
ing by the southern route and returning by 
the northern route over the Northern Pa- 
cific. Mr. Maier especially mentioned the 
good time he and his family had with Al- 
bert Samuels in San Francisco, and with 
Max Kohen, of Minneapolis. 
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Fred C. Smith, representing Smith’s Art 
Metal Co., Buffalo, N. Y., is calling on 
the trade here. 

Jos. J. Kielty, of Mayer & Weinshenk, 
is spending his vacation motoring in the 
south with his wife and a party of friends. 

Theodore Huggins, general manager 
and second vice-president of A. I. Hall & 
Son, is on a vacation in the Redwoods, 
near Eureka, Cal. 

R. L. Wells is just ready to start on his 
northern trip for J. H. Spiro. Charles 
Weber, of the same firm, has returned with 
his wife from visiting the Yosemite. 

J. H. Spiro and Mrs. Spiro have re- 
turned from a motor trip to Los Angeles 
on which they were accompanied by Miss 
Ethel Dattelbaum, of New York. 

Godfrey Eacret, of Shreve, Treat & 
Eacret, president of the California Gold 
& Silversmiths’ Association, is on his an- 
nual vacation, hunting and fishing in the 
wilds. 

The Western Material Dealers’ Asso- 
ciation will meet in San Francisco on 
Sept. 15 and 16. The local members 
of the association have resumed their 
weekly meetings. 

Walter B. Marble, of the Finberg Mfg. 
Co., and the Bugbee & Niles Co., has 
just finished a business trip and is going 
into the mountains for a month, with the 
Sierra club. Mr. Marble is an enthusias- 
tic mountain climber. 

H. H. Adams, Pacific Coast manager 
of the Gorham Co., has just returned 
from his annual pilgrimage to the east. 
George F. Miller, of the Gorham Co., has 
been attending the annual meeting of the 
sales association of the Gorham interests. 
Mr. Miller is expected back shortly. 

Edward V. Saunders, Coast manager 
for the International Silver Co., has re- 
turned after two weeks in Los Angeles 
where he was attending to the altering 
and enlarging of the International Silver 
Co.’s branch there. Mr. Saunders is leav- 
ing for a trip through the Pacific north- 
west, 

Retail jewelers in town, during the past 
few days, include: Marc Lichtenstein, of 
the Lichtenstein Co., Bakersfield, with 
Mrs. Lichtenstein, and Dr. R. S. Fulford, 
of the Hanford Jewelry Co., Hanford, 
Cal. Henry Hensel, of Seattle, Wash., 
stopped in San Francisco en route south, 
by auto. 

A meeting of the directors of the 
western office of the National Jewelers 
Board of Trade was held a few days ago, 
in the offices of the Board, First National 
Bank building. A. W. Huggins, chair- 
man, presided. A number of matters per- 
taining to the welfare of the Board were 
discussed. 

A. W. Huggins, president of A. I. Hall 
& Son is back from the north, where he 
attended and addressed the convention 
of the Washington State Retail Jewelers’ 
Association at Olympia, Wash. Mr. 
Huggins, who made the trip by auto, 
traveled 2,320 miles and visited retail 
jewelers in 54 towns. He also called on 
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the branches in Seattle and Portland, 
Ore. 

S. J. Hammond is still in the Pacific 
northwest. Thos. O’Neil, of S. J. Ham- 
mond & Co., is leaving for a California 
trip. Speaking of business in the north- 
west, Mr. O’Neil said: “A bunch of 
orders is the best proof of prosperity and 
those Mr. Hammond is sending in tell 
eloquently of improved conditions in the 
northwest.” 

Mrs. Nellie Carrau, wife of Leon Car- 
rau, of Carrau & Green, wholesale jew- 
elers, passed away at a San Francisco 
hospital on July 7, after a lingering ill- 
ness. The deceased was a native of New 
York, but had resided in San Francisco 
for many years. She is survived by Leon 
Carrau and by two daughters. Funeral 
services were held on July 10. The late 
Mrs. Carrau possessed a wide circle of 
friends in San Francisco. 

Henry Wurkheim, of S. Wurkheim .& 
sro., has returned from a trip to Mount 
Lassen, Cal., the only active volcano in 
the United States, He and his party mo- 
tored to the foot of the mountain, rode 
by horseback to within a mile and a half 
of the crater and walked the remaining 
distance. “Lassen has a heavy mantle of 
snow, but it was 110 degrees in the shade, 
and hotter in the valley,” he stated. “The 
mountain was not erupting, but visitors 
are not in the habit of going down into 
the crater. We went as far up the moun- 
tain as possible.” 

Much of the coming and going in jew- 
elry circles centers around vacation trips, 
at present. Miss Harriet Brown, editor 
of Ye Hallson Herald, house organ of 
A. I, Hall & Son, is expected back from 
an Alaska trip; Pete Johnson, director of 
sales for A. I. Hall & Son, has returned 
from vacationing at La Honda; E. P. 
Sturges, of the Edson Adams Co., is mo- 
toring in the Santa Cruz mountains with 
his family; A. Stratton, of Shreve, Treat 
& Eacret, is on a long vacation auto trip 
and W. J. Peden, of Shreve, Treat & 
Eacret, is enjoying an outing on the 
Russian River, with his family. 








Pacific Coast Notes 


J. H. Langhorst, Jackson, Cal., is re- 
ported to have sold out. 

A. H. Dauchy, 5th St., San Diego, Cal., 
is closing out at that address and, on July 
5, opened at 1318 5th St. 

L. C. Pettit, Delano, Cal., has taken a 
partner in order to enlarge the scope of 
his business and increase his service. Frank 
Boss, formerly of Seattle, is the partner. 
He is experienced, having been in the 
jewelry business in Seattle. The new firm 
name will be Pettit & Boss. 

L. H. Padgham, Santa Ana, Cal., is pre- 
paring to continue the name of J. H. 
Padgham & Son in that city. Mr. Padgham 
has had years of experience in the jewelry 
business and, in his new venture, will have 
the benefit of an. associate who is closing 
out his business in New Mexico, in order 
to become a partner in Padgham’s Santa 
Ana jewelry store. 

C. W. Thissell, Martinez, and F. L. Rose- 
borough, Concord, are stated to have closed 
a deal for purchasing the jewelry store of 
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George Dupen, who has been in Martinez 
for a number of years. Mr. Dupen will 
make his home in San Francisco. Mr, 
Thissell was formerly engaged in the 
jewelry business in Concord. When the 
United States entered the war, he enlisted 
in the service and sold his business to Mr. 
Roseborough. After the war, Mr. Thissell 
went to Martinez and has been in the 
jewelry business there for the past two 











from San Francisco, where he went to at- 
tend the funeral of his mother. 

Philip Sternberger, traveling representa- 
tive of the T. J. Bruner Co., has gone to 
Imperial Valley on a business trip. 

O. L. Wuerker, 419 W. 7th St., has re- 
turned from Honolulu, where he went as a. 
member of the local Shriners’ band. 

John F. Boes, a Salt Lake jeweler, is 
enjoying a short time in this vicinity. He 
is accompanied by his wife. He drove here 
by automobile. 

J. A. Meyers & Co., wholesalers, until 
recently at 620 Metropolitan building, are 
now settled in their new location, 724 S., 
Hope St., apposite the Y. M. C. A. building. 

George A. Brock, president, and Clem S. 
Glass, vice-president, of Brock & Co., left 
the city for a rest over the week-end, Mr. 
Brock going to Catalina Island and Mr. 
Glass taking a motor trip, 

W. B. Bartling, of the Paul D. Walsh 
Co., has just returned from a business trip 
through Arizona, New Mexico and Texas. 
Although the weather was extremely hot in 
Arizona, he found conditions improving and 
did a very satisfactory business. 

E. F. Whittemore, 847 S. Broadway, is 
still seriously ill in the hospital, where he 
has been two weeks, following an opera- 
tion for appendicitis. Although there has 
been an improvement in his condition, visi- 
tors are not yet allowed to call on him. 

M. S. Robbins, formerly at 631 S. Spring 
St., has opened an attractive new store at 
818 S. Broadway, where he will do a credit 
business. He is now in New York on a 
buying trip. During his absence Martin 
Silver is in charge of the store as manager. 
A. Weiser is credit manager and Miss Bet- 
tie Siegel assistant credit manager and 
cashier. 

Walter F. Meyle, wholesaler, until re- 
cently doing business at 1107 Garland build- 
ing, 740 S. Broadway, has sold out to H. 
Hartman and gone to Germany, where he 
will engage in the business of manufactur- 
ing and exporting novelties. He will be 
represented in the United States as soon as 
his business is fully established. Mr. Hart- 
man was formerly in the retail business. 
He will specialize on chains and jewelers’ 
findings. 

Among 


jewelers who 
have been in Los Angeles recently are: 


the out-of-town 


Walter E. Lawrence, Burbank; T. R. 
Canady, Huntington Beach; Mrs. Wyatt, La 
Habra; M. Fornes, Venice; Mr. Asher, 
Santa Ana; Mrs. H. E. Gould, San Ber- 
nardino; Mr. Keeley, of the Keeley Jewelry 
Co. 








